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Industry to Be Measured by a New 
“Fitting Stick” 


It is as if industry itself were put on a new 
Infinitely 


FTER two months of turbulent discussion, the 
industry receives its first Regulations (note the 
word we use) officially delivered by the War In- 

dustries Board, to hit not only at the source of mate- 
rial, but at the point of contact with the public. 


The “Recommendations” (note the word) of June 
29 are amended, and in major part superseded, by those 
published in this issue. Our emphasis on the word 
“Regulations” as against ““Recommendations” comes 
from the reading of the pledges of manufacturers and 
wholesalers—“‘Recognizing the powers to control 


production.” 


This then tells the industry that under war expedi- 
ent certain drastic measures must be taken. This 
economic expediency is considered absolutely neces- 
sary by the War Industries Board, though within the 
industry itself much questioning prevails. 


Let’s hope that what comes after it will not be in 
the nature of an uneconomic necessity for the destruc- 
tion of useful property such as is indulged in by an 
Army retiring before an advancing enemy. Waste 
of material we can already see; a wastage of old and 
trained men and women in shoe factories, we hope we 
will not see, for there can be no safe readjustment of 
employment for thousands of such workers. 

The complete story of what Washington desires of 
the industry is given in this issue and deserves the 


most careful study and analysis by every member of 


the craft. 
“measuring stick” in the hands of Mars. 
better for us to have the methods proposed than to 
have the theory put into effect of searing the soul of 
industry with a red-hot brand of price on the sole. 
That practice could not be lived down for ten years 
after the war. Industry can go on under the Group 
arrangement of grades and the fixed maximum of 
prices and it is for an intelligent trade to build up a 
businesslike structure on a somewhat lengthy charter. 


A re-adaptation to the new “measuring stick of in- 
dustry” must be worked out and worked out quickly. 
We can see the necessity of much common sense and 
much study in that proposition of taking the mer- 
chant’s pocketbook and dividing it into three parts: 
so much for cost, so much for transportation and so 
much for expected profits. 


The “Recorder” hit the mark in its issue of Sep- 
tember 21 by directing the thoughts of the industry to 
what we expressed as “‘Profits according to his needs— 
not his skill,” being a fixed percentage, nationally 
made that would be nothing more than the establish- 
lishing of a wage for merchandising.” This in tabloid 
form is the crux of the new Regulations. 

Time and time again we heard from Washington— 


“Oh no, the shoe industry is not guilty of profiteering,”’ 
but here we have it in black and white—a limit to 


your margin of profit. 





to day we have bought Liberty Bonds to our utmost. 


buy that 





Speed up America! Splendid is the work already done, but we will not have done all we should until 








iberty bond 
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Put this on your own “measuring stick”’ of common 


sense for “‘Consistency.” 


The great theorists believe by this rule of “Three,” 
—Cost plus Transportation plus a Normal Percentage 
of Profit—that they have achieved a happy fruition 
of two months’ heated discussion, but truly their 
troubles are but beginninig. The “shoe-trade lawyer’ 
will come into his own in building up his interpretations 
of these extensive Regulations, and we marvel in ad- 
vance of the staff needed at Washington. 


We can but hope that the wonderful American 
spirit of finding a quick solution of this prescribed 


reconstruction will take place. 


We can hope to see several extensions on this 
“Measuring Stick of Industry.” For example, we 
would like to focus the mind of the War Industry 
Board on the problem of stocks of leather on hand, in 
factories and tanners’ warehouses, which are made 
up and which by regulation must be shelved for the 


duration of the war. 


Now if such leather is made “without value” by 
Government decree, can it be taxed? It is an un- 
alienable law that you cannot take a man’s property 
away from him without compensating him for depriv- 
ing him of such basic possession. Certainly if the 
leather cannot be sold because of Governmental dic- 


tum, it is “without value.” 


Far better would it be for the extension to be made 
that all materials now made up, no matter what they 
are, can be sold from tanner to retail merchant. For 


rest assured the price of any such commodity will be 


economical to the ultimate consumer. 


What we said on September 21 relative to store 
values of footwear holds true under Government 
Regulation. We put it in bold faced type, as follows: 
“This will in no way affect shoes in stock, or in 
process of making, whether for Fall or Winter, or 
for the coming Spring season, if marketed on the 
basis of ‘Cost plus transportation, plus a normal 


margin of profit.’ ”’ 


We believe that every merchant will continue to 
conduct his business on a healthy basis. There is no 
provocation for cancelation of orders. There is an 
absolute necessity for a continuance of good fitting 
service to the public, and until the merchant clearly 
defines “‘Cost plus transportation, plus a normal per- 
centage of profit,” his present program holds good. 
Meetings are now being held in New York to give 
more enlightenment on the subject of “normal per- 
centage of profit.” If it is to be made a National 


scale, you will learn of it in due season. 


Why not make an analysis of your own business to 
determine what is “your normal percentage of profit?” 
The industry has been fed up on mis-information and 
sophistry and now that it has the War Industry’s 
Board text book to study, let it assimilate the Regu- 
lations in the proper patriotic American spirit. 


Rest assured that a national application of the 
principles outlined will weigh equally upon all mer- 
chants and that as a war-time necessity, strict adher- 
ence to the Regulations must be observed. 





swearsneas 


AA 


to day “THE FIG HTI NG FOURT H.” 


buy that 





Today, he avenges the outraged woman, the wantonly crippled children, th: cruelly treated old left by 
the dastardly Hun. We can join him by buying Liberty Bonds at once—to our utmost. Join today 








liberty bond 
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Regulations of Industry’ | 


Tanning—Manufacturing—W holesaling—R etailing 


a 
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Officially Issued by War Industries Board 
B. M. Baruch, Chairman 





To the Shoe Manufacturers and Allied Industries: 
1. The Amendments and Additions to the “Schedule for Shoe Manufacturers,” dated June 

29, 1918, herewith enclosed, are to become effective: 
(a) On all orders booked after October 15, 1918. 
(b) Manufacturers who have orders booked, taken prior to 
October 15, 1918, may fill such orders, and the shoes may be i! 
made to conform in material and construction to the sample i 
from which the shoes were sold. 


Instructions in Regard to Serial Numbers and Classifications 


1. On and after October 15, 1918, all shoes cut will be stamped with the serial number of 
the shoe manufacturer, and the class letter designating the class within which the shoe falls for 
retail price. 

2. Shoes booked by a manufacturer at prices that cannot be sold by the retailer within the 
A-CLASS range of prices may be made without stamping the lining with the letter designating 
the class, but this may be done only in cases where it is impractical to adjust existing contracts. 
In such cases special exemptions will be granted to each individual case, by application to this 
Board for an extension of time for the stamping of the class letter in the shoe. _In all such cases, i! 
however, the serial number of the manufacturer will be stamped in the shoe. i 

3. In no case will these exceptions for the granting of time be extended 
beyond January 1, 1919. G 

4. Itis expected that tanners, shoe manufacturers, wholesalers and retailers will co-operate H 
and adjust all orders now booked to the end that the Amendments and Additions to the “Schedule 
for Shoe Manufacturers,” dated June 29, 1918, may become effective as soon as possible. 

5. The “Individual Pledge of Shoe Manufacturers”; the “Individual Pledge of Shoe Whole- ' 
salers,” and the “Individual Pledge of Shoe Retailers,”’ each giving full instructions in regard to 
serial numbers, classifications, etc., all three of which, together with additional details and instruc- 4 
tions, will be sent to all members of each branch of the Allied Industry, within a few days. t 

, - 


C. F. C. STOUT, Chief, 
Hide, Leather and Leather Products Division, War Industries Board i 
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To the Allied Shoe and Leather Industry: 


Shoe manufacturers, shoe wholesalers, shoe retailers and representatives of the Tanners’ 
Council have suggested to this Division that it would be practicable to institute further methods 
of conservation in the manufacture of shoes for the Spring season of 1919. These suggested meth- 
ods of conservation are to be in addition to those which were issued in the “Schedule for Shoe 
Manufacturers,” bearing date of June 29, 1918. 

This Division welcomes this further co-operation from the industry in order to make addi- 
tional savings and we have, therefore, adopted these suggestions. A copy is enclosed herewith. 

In the spirit of the general plan for conservation, tanners, shoe manufacturers, shoe whole- 
salers and shoe retailers should co-operate to at once adjust their business to the provisions of 


this Schedule. 
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C. F. C. STOUT, Chief, 
Hide, Leather and Leather Products}Division, War Industries Board. 
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Amendments and Additions 
to the 
‘Schedule for Shoe Manufacturers” 
Dated June 29, 1918 


se ee 


No. 1.—The “SCHEDULE FOR SHOE MANUFACTURERS,” issuéd under date of June 
29th, 1918, applying to the Spring season of 1919, remains in force, as well as all of the rulings 
made by this section relative thereto. 


No. 2.—These amendments and additions are to become effective on all orders booked after 
October 15th, 1918. 

No. 3.—These amendments and additions as well as the “SCHEDULE FOR SHOE MANU- 
FACTURERS,” bearing date of June 29th, 1918, apply to all civilian shoes for domestic trade, 
but do not apply to shoes for export. 


No. 4.—Tanners and fabric manufacturers will immediately discontinue the manufacture 
of leather and fabrics which are eliminated. All finished stocks of leather and fabrics, eliminated 
in the schedule which follows, that may be in the hands of tanners, fabric manufacturers or shoe 
manufacturers, or stocks in the process of manufacture, may be manufactured into shoes and 
such shoes may be sold by manufacturers, wholesalers and retailers in the ordinary course of 
business. 


i ms 
os so wo ws 
Se oe oe 


Soe oe 


No. 5.—The leather and fabrics referred to in the preceding paragraph (No. 4) includes 
only the leather and fabrics which are eliminated by these amendments and additions and does 
not include the leather and fabrics which were eliminated in the “SCHEDULE .FOR SHOE 
MANUFACTURERS,” bearing date of June 29th, 1918, namely, light gray, pearl, smoke, 


natural chrome, various colors of tan, etc. 


_ 
—— a 


—— 
a 
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The Following Apply to All Shoes in all shoes of either leather or fabrics should be dis- 
continued. 


No. 11.—MATERIALS OF WOOL—All fabrics of 
pure wool should be eliminated as soon as the present 


—— =< 
-_——— a 


No. 6.—ZLASTS—Each manufacturer should con- 
fine himself to the lasts now in use in each of his indi- 
vidual factories and not introduce, use or purchase any i 
new-style lasts for the Fall season of 1919. (See also stocks on hand, or on order, have been used in the 


the paragraph under caption “‘Lasts” in the Schedule ordinary course of business. 

for Shoe Manufacturers, dated June 29, 1918.) By No. 12.—ORNAME NTS, DECORATIONS AND 
application to the War Industries Board, however, BEADI NG—All ornaments, decorations and beading, 
on bocts, oxfords, pumps and slippers should be elimi- 
nated. However, bows made of leather or fabrics, or 


oo le le 


manufacturers may be permitted to change a boot last 
to a low-cut last (oxford, pump or slipper) provided 


_—— ee ee 
ee a ee a a a ae he ae ae ee 


effects or contrasting colors inculding black and white turn bocts, except black comfort boots of medium or 


—— 
—— lo a a a 


rf they do not alter the style or character of the toe or slides covered with leather or fabric, may be used. F 
" the shape of bottom. i! 
No. 7.—P ULL STRAPS—Pull straps should be The Following Apply to Women’s and Misses’ i 
i eliminated on all shoes except Congress and unlined Shoes 4 
r = No. 13.—BOOTS AND SHOES—When the word t 
" No. 8.—TOP BA NDS AND LABELS—A\l top “shoes” is used it includes boots, oxfor¢s, pumps and " 
bands with name or design woven in and all sewed-in slippers. When the word “boots” is used it does not it 
i _ labels should be eliminated. include oxfords, pumps and slippers. i! 
4 No. 9—WINDOW SAMPLES—The manufacture No. 14.—SATIN BOOTS—The manufacture of " 
of display or window samples should be discontinued. satin boots should be discontinued. F 

No. 10.—TWO-TONE EFFECTS—A\\ two-tone No. 15—TURN BOOTS—The manufacture of ; 

" 

; 

y 
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broad toe with heel not exceeding twelve-eigiths (12-8) 
inches should be discontinued. 


No. 16.—BUTTON BOOTS—The manufacture of 
button boots and button oxfords for women and misses 
should be discontinued except a woman’s and misses’ 
black comfort or staple button boot of medium or 
broad toe. 


No. 17.— HEELS—The maximum heights of heels, 
either wood or leather, on all women’s and misses’ shoes 
should not exceed seventzen-eighths (17-8) inches, 
measured at breast of finished heel. 


No. 18.—LO UIS HEELS—All Louis heels of wood 
with split sole breasts or leather Louis heel effects with 
split sole breasts or imitation Louis breasts should be 
eliminated on women’s and misses’ boots. 


No. 19.—COLORS AND LEAT HERS—BOOTS— 
All women’s and misses’ boots, both leather and fabric, 
including the outside facings and trimmings, should 
be restricted to black, dark brown (the color recently 
adopted) and white. White leather to be in buck and 
side-buck only. Patent leather should not be used in 
women’s boots. 


No. 20.—COLORS AND LEAT HERS—ALL LOW 
SHOES—AIl women’s and misses’ low shoes, both 
leather and fabric, including the outside facings and 
trimmings, should be restricted to black, a dark brown 
(the color recently adopted) and white. White leathers 
to be confined to calf, kid, cabretta, buck and side- 
buck. Patent leather may be used in women’s and 
misses’ low shoes, but only in black. 

No. 21.—COLORS—EVE NING SLIP PE RS—Color 
restrictions do not apply to evening or house slippers 
or baby shoes when these are made of fabrics. Bronze 
leather may be used in evening slippers. 


The Following Apply to Men’s Shoes 


No. 22.—COLORS AND LEATHERS—All men’s 
shoes, both leather and fabric, including outside facings 
and trimmings, should be restricted to black, a dark 
brown (the color recently adopted) and white. White 
leathers, to be confined to buck and side-buck. Men’s 
work or service shoes should be restricted to black and 
a dark brown (the color recently adopted). Patent 
leather should be used in men’s shoes only in high, 
full-dress, button shoes (no tip) and pumps, and in 
black patent leather only. 

No. 23.—B UTTON SHOES—Men’s button shoes 
should be eliminated except in the full-dress (see 
paragraph 23) patent leather shoes, and this should 
be in one style only. 

No. 24.—PERFORATIO NS—Al1 perforations 
should be eliminated except on the tip or imitation tip 
of the shoe. 


The Following Apply to Boys’, Youths’, and 
Little Gents’ Shoes 


No. 25.—COLORS AND LEATHERS—AIll boys’, 
youths’, and little gents’ shoes, both leather and fabric, 
including outside facings and trimmings should be 
restricted to black, a dark brown (the color recently 
adopted) and white. White leathers to be confined to 
buck and side-buck. Patent leather should not be 
used for this class of shoes except pumps for boys. 

No. 26.—PERFORATIO NS—A\l11 perforations 
should be eliminated on the tip or imitation tip of the 
shoe. 

No. 27.—B UTTONS—The use of buttons on boys’ 
shoes, sizes 2)4 to 5% should be discontinued, but 
buttons may be used on youths’, little gents’, children’s, 
and babies’ shoes. 





Let sister bring her little purse, 
Let brother break his bank; 
Each family must buy a bond TTA 


j " | 


to day 
buy that 
liberty bond 





To down the “‘ Kultur” krank. 


Then we will SURE get Kaiser Bill, PTS 
Were BOUND to beat the Hun; 
To do it good and plenty 
Will take a lot of “mun.” 


4 
buy that 


liberty bond | 





BUY “FIG HTI NG FOURT HS.” 


_——---— = = ee ee ee eee 








Oct. 5, 1918 















































ee oe 


9) 2 or o25re52525 







- 







— nl a oe 













—— 
—— 















“<== = oo 
-—— a a a a a a a a 




















—— oo | 


—— os 











Oct. 5, 1918 





Individual Pledge of Shoe 
Retailers 
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I (we), in the spirit of loyalty and patriotic service to our Government in meet- 
ing all of the exigencies of the war, as applied to its prosecution, and service of the 


people, do pledge ourselves :— 


1.—To carry and sell to the public at all times during 
the war, only such footwear of a standard character as 
will suit the needs and demands of the people. 

2.—Such shoes to be sold at prices that will prove 
economical and safeguard them against extravagances 
during the period of the war. 

3.—Prices shall be based upon cost, plus transporta- 
tion charges, plus a normal percentage of profit. 

4.—These prices will fall into three general classes 
and include shoes for all purposes: 


Class C 


This line embraces service shoes and semi-dress 
shoes: 
Men’s and Women’s, $3.00 or as near this price as 


possible, but Not to ExCE!d «.<...6.65.66.000c000800 $5.50 
Boys’ (sizes 24 to 54), $2.50 or as near this price 

as possible, but not to exceed...............-. 4.00 
Misses’ (sizes 11 to 2), $2.50 or as near this price 

as possible, but not toexceed................- 4.00 
Youths’ (sizes 12 to 2), $2.50 or as near this price 

as possible, but not to exceed................ 4.00 
Little Gents’ (sizes 9 to 13), $2.00 or as near this 

price as possible, but not to exceed........... 3.00 
Child’s (sizes 8 to 11), $2.00 or as near this price 

as possible, but not to exceed................ 3.00. 
Infants’ (sizes 5 to 8), $1.75 or as near this price as 

possible, but Rot to CRCEEP . ..0.0.0.6 so iccccicscaees 2.00 
Babies’ (sizes 0 to 6), $0.75 or as near this price as 

possible, but not to Exceed. ...5 iss ccc cscecs 1.50 

Class B 


This line embraces stylish and serviceable shoes of 
the best type for business or dress. 
Men’s and Women’s, $6.00 or as near this price as 
possible, but not to exceed................06- $8.50 
Boys’ (sizes 214 to 514), $4:50 or as near this price 
as possible, but not to exceed................ 6.00 
Youths’ (sizes 12 to 2), $4.50 or as near this price as 
possible, Dut Not 00 CROC... 06 6c cccecscess 6.00 
Misses’ (sizes 11 to 2), $4.50 or as near this price as 
possible, but not to exceed...........c0eceee- 6.00 
Little Gents’ (sizes 9 to 13), $3:00 or as near this 
price as possible, but not toexceed............. 4.50 
Child’s (sizes 8 to 11), $3.00 or as near this price as 
possible, but not to exceed... ........ceeecees 4.50 
Infants’ (sizes 5 to 8), $2.50 or as near this price as 
possible, but not to exceed.........2cccsceece 
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Babies’ (sizes 0 to 6), $1.75 or as near this price as 
possible, but HOt tO exCeOs o.oo. .csceesescecs 2.50 


Class A 


This line embraces shoes of the finer materials and 
superior shoemaking. 
Men’s and Women’s Boots, $9.00 or as near this 


price as possible, but not to exceed........... $12.00 

BE NI NI 6.6/5 b- bias 0 d.0, 4 Fiegh hs Deets 11.00 
Boys’ (sizes 244 to 55346)... . 2.2.0.0 000- $6.50 to $8. 
Miseses’ Coimes 11 00:2)... ....0.0.0.0 00000 6.50 to 7.00 
Voutis’ Garee 12 £02). .o.0.5. 5c ds 6oice oes 6.50 to 7.00 
Little Gents’ (sizes 9 to 13)............ 5.00 to 6.00 
ee | ee 5.00 to 6.00 
Cg.) 4.00 to 5.00 
Babies” (eines Ot 6)... o.5.6.00 00.500 020 oe 2.00 to 3.50 

Class X 


This class is created to provide special manufacturing 
permit by the War Industries Board for the following 
essential footwear: 

(a) Officers’ Footwear. 

(b) High-top Lumberman’s boots. 

(c) Such custom boots as require special lasts and 
special measurements for each individual purchaser. 

(d) Any other essential footwear which may not fall 
within the price limitations of the regulations. 

5.—In order to follow out the spirit of this under- 
taking we further agree to market our present stocks 
at prices that shall be based upon cost, plus a normal 
percentage of profits and to have all our sales fall within 
the price limitations at as early a date as possible. 

6.—For the period of the war we pledge ourselves to 
eliminate the sale of all low shoes at a higher retail 
price than $11.00 and all boots at a higher retail price 
than $12.00, 

7.—We agree to carry in our store, prominently dis- 
played, a placard to be issued by the War Industries 
Board, which will clearly state that I (we) have entered 
into this agreement, and which will exhibit on its face 
a replica of the above stated classes and prices. 


Date: 








_———— 





Name of Company of Firm 
Signed by individual or 
by 
Officer of Company or Firm 
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1.—Our hearty co-operation, with both the manu- 
facturer from whom we buy and the dealer to whom we 
sell, in effecting the elimination of non-essential and ex- 
travagances. 

2.—To lend our hearty co-opération in the readjust- 
ment of contracts that may be affected by the re- 
stricted styles and colors. 

3.—To agree with the War Industries Board to mer- 
chandise shoes at cost, plus a normal profit, to the end 
that the pledge by the retailers attached hereto may be 
made effective both in spirit and fact. 

4.—To agree to have stamped on the inside quarter 
or quarter lining of each shoe manufactured a letter 
designating the class into which each shoe manufac- 
tured shall be retailed, and 
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Individual Pledge of Shoe 
Wholesalers 


I (we), recognizing the powers to control production, by providing certain econo- 
mies and restrictions, which have already been exercised by the War Industries 
Board, and further recognizing the patriotic necessity of controlling profits in order 
to stabilize the industry and best serve the public economically, do hereby pledge :-— 





Oct. 5, 1918 
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5.—To agree to co-operate with the War Industries 
Board in securing from each retailer to whom we sell, a 
signed pledge in the form attached hereto, or satisfac- 
tory evidence that such retailer has filed such pledge 
with some other wholesale or manufacturer. 
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Signed by individual: 








— Name of Company or Firm 


or 
by 





Officer of Co. or Firm 


Date-——_—____—__—_ 











Individual Pledge of Shoe 
Manufacturers 


I (we), recognizing the powers to control production, by providing certain econo- 
mies and restrictions, which have already been exercised by the War Industries 
Board, and further recognizing the patriotic necessity of controlling profits in drder 
to stabilize the industry and best serve the public economically, do hereby pledge: — 
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1.—Our hearty co-operation, with both the tanner 
from whom we buy and the dealer to whom we sell, in 
effecting the elimination of non-essentials and extrava- 
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gances. 
2.—To lend our hearty co-operation in the readjust- 
ment of contracts that may be affected by the restricted 
styles and colors. 
3.—To agree with the War Industries Board to man- 
ufacture and sell shoes at cost, plus a normal profit, to 
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the end that the pledge by the retailers attached hereto 
may be made effective both in spirit and fact. 

4.—To agree that each manufacturer shall be given a 
serial number, which shall be registered with the War 
Industries Board, and 

3.—That I (we) shall have my (our) serial number 
distinctly stamped on the inside quarter or quarter 
lining of each shoe manufactured. 

6.—To agree to stamp on the inside quarter or quarter 
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lining of each shoe manufactured a letter designating 
the class into which each shoe manufactured shall be 
retailed, and 

7.—To register with the War Industries Board a list: 

(a) a wholesale price list of our complete line of 
samples (along with such supplementary 
changes in price as may from time to time 
be made, that will cause a change in the 
retail price.) 

(b) To register with the War Industries Board the 
comparative cost and selling prices of shoes 
manufactured and sold in September, 1914, 
and September, 1918, compiled by repre- 
sentative manufacture and supplementary 
data from time to time as may be required 
by the Board. 

8.—To agree to co-operate with the War Industries 

Board in securing from each retailer to whom we sell, 
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a signed pledge in the form attached hereto, or satis- 
factory evidence that such retailer has filed such pledge 
with some other manufacturer. 

9.—If it be found that after fair trial the plan is not 
producing the desired results, we pledge our co-opera- 
tion with the War Industries Board in working out a 














satisfactory plan that could be put into effect for the 
Fal. trade of 1919. 
Signed by individual: 
Name of Company or Firm 
or 
by 
Officer of Co. or Firm 
Date: —— 








Money on Books Is Not Cash 


The average merchant who is not paying his bills 
promptly is in a bad condition because he is doing a 
credit business and is very lax in his collection methods. 
It is impossible to have the same money on the books 
and in the cash register at the same time, and it is just 
as impossible to pay bills with the money that is on 
the books. So if you are going to to pay cash for your 
merchandise it will be necessary to get the cash when 
you sell that merchandise. 

Merchants who persist in doing credit business must 
necessarily get a longer margin of profit than the mer- 
chant who sells for cash, or else make less net profit, 
for credit business always entails more overhead ex- 
pense and always entails some losses. 


Getting a Proper 
Turn-over 


It was recently stated, and upon good authority, 
that the average retail shoe merchant is doing seventy-five 
per cent of his business on twenty-fire per cent of his stock. 
This means that he is not getting the proper turn-over. 
That he is carrying a lot of dead stock. This condition 
makes for slow payment of bills. So it behooves every 
merchant to go over his stock carefully. If you do not 
take off such a size record monthly you will be sur- 


























prised at the revelation. Take a composite size inven- 
tory of every shoe in the house; know just how many 
pairs of each size and width you have on your shelves; 
total this size sheet up and down and crosswise. Then 
get the old shelf warmers out and sell them. Sell them 
at any price they will bring—but sell them. They will 
never be worth any more than they are today. Get 
the money out of them and have it to meet the bills 
for incoming merchandise. 

Then when you go to buy consult this composite 
size sheet and steer shy of the sizes and widths on which 
you are longs 

Styles and lasts are not changing, so it is safe to 
adopt a “‘sizing-in” policy. Even if a shoe you antici- 
pate buying is not just like one you have in stock, buy 
the sizes that will fill in on the shoe in stock nearest 
like it. 

This is “Getting down close to cash” on the buying 
end. Then get down close to cash on the selling end. 
If it is still deemed advisable to continue doing credit 
business an iron-clad rule should be adopted by which 
every account must be settled in not to exceed thirty 
days or the account closed. These are the things that 
make for better merchandising; that make for better 
efficiency and wider success in business. 
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Workingmen Subscribe $37,000 


e Inthe Factory of A. J. Bates Co. 


If there has been any question as to where the shoe 
workers stand on the Liberty Loan, the answer rings 
loud and clear in the recent action of the operators in 
the plant of the A. J. Bates Company of Webster, 


Mass. 

There are about five hundred and fifty employees 
in the Bates factory, exclusive of officers, clerks and 
salesmen. In a recent meeting these operatives 
subscribed $37,000 to the “Fighting Fourth” Liberty 
Loan. 

Evidently these people are thoroughly sold on the 
meaning and idea of the Liberty Loan and on not 
being coerced into buying the bonds merely as a 
prerogative to holding their jobs. 

There is slim chance that any of these men will in 


the future “hock” their bonds, trying to exchange 
them for theatre tickets, merchandise or non-essential 


commodities. 





«Deep Salients Are Dangerous”’ 


The Maps of War and of Business 


A few days ago a merchant was standing on the 
curb looking at a large map displayed in the 
front window of one of the big daily newspapers. 

On that map was depicted in various colors the old 
Hindenberg Line, the line of the deepest penetra- 
tion of the German armies into French territory in 
1914 and also in July of this year. A black, movable 
line of tape depicted the present battle line. 

A man who had been intently studying the map for 
some time, speaking to himself, probably more than 
to anybody else and no doubt having in mind the 
hazardous position in which the German army had 
placed itself and the disastrous results obtained by 
t hem in extricating themselves from the deep Marne 
salient, said—“Deep salients are dangerous and often 
disastrous.” 

A few moments later, this merchant was sitting 
alongside one of the largest merchandisers of women’s 


shoes in the country. This merchandiser was going 
over a bunch of cards, each of which tells the story 
of a particular shoe in the retail stocks of his concern. 
These cards tell the maker, the cost and selling price, 
the date and number of pairs together with sizes and 
widths of the original purchase, size of order sub- 
sequently placed, sizes and widths sold from day to 
day, so that at a glance this merchandiser can see 
just how each particular shoe in his stock is moving. 
Turning to his stenographer, he said: “Take this 
note to H. R. ‘Slow up on No. 472—push harder on 
No. 468.’ ”’ Here was an order from the Field Mar- 
shall in charge of the whole battle line to the general 
commanding one sector. He, like the man on the 
street, realized that deep salients are dangerous and 
often disastrous in merchandising as well as in war 
and that safety lies in keeping the line straight, . 
keeping every shoe in the line moving, so that the 
turn over will be equalized from one end of the store 
to the other and that one line will not be sold out and 
sales missed while others are lying on the shelves 
accumulating dust and overhead expense. 





to day 
buy that 











Speed up, that we may give autocracy and the Beast of Berlin one crushing blow that will mean Home- 
ward Bound and Victory. Speed up, one and all! Buy “Fighting Fourths.” 


to day 
buy that 
liberty bond 








liberty bond 
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Bids Opened October 1 


For Officers’ Dress and Service Boots 


Washington, D. C., Oct. 1, 1918.—Although bids were opened 
today by the Shoe, Leather and Rubber Goods Branch of the 
Quartermaster’s Department for the supply of officers’ dress and 
service boots, it is probable that no contract will be awarded until 
the return of H. D. Sheppard, who is now at his home in Hanover, 
Pa. Mr. Sheppard has been in charge of this matter, but was 
taken ill a few days ago.- Owing to the presence here of a large 
number of manufacturers interested in the contract, it was de- 
cided to open and list the bids. 


Department Needs 
5,000 Pairs 


The department is in the market for a maximum of 5,000 
pairs of officers’ stiff-legged Goodyear welt dress boots, Style A, 
and a maximum of 25,000 pairs of officers’ combination Goodyear 
welt service boots, Style B. 

The leather of which these boots are to be made must be of a 
shade similar to Gallun’s No. 4, although No. 3 and No. 80, fin- 
ished to appear like No. 4, will be acceptable if the contractors 
have such leather on hand. It was represented to George R. 
Harsh, chairman of the shoe branch of the leather sub-division in 
the clothing and equipage division of the Quartermasters’ Corps, 
that unless this leather could be used up, there would be con- 
siderable delay getting new leather through the tanneries, in view 
of the fact that No. 4 differs considerably from the shade of tan 
adopted by the War Industries Board and from the color of the 
leather used in the Army shoes for enlisted men. 


List of Bids 
Quantities and Prices 

The list of bidders and quantities and prices specified in their 
proposals are as follows: 

Boyden Shoe Mfg. Company, Newark, N. J.: 15,000 pairs, 
Style A, $24.50 per pair net, F.O.B. factory; delivery 240 pairs 
weekly, beginning sixty days after award of contract; 10,000 
pairs, Style B, $25.75 net, F.O.B. factory; delivery 160 pairs 
weekly, beginning sixty days after contract. / 

R. S. Hoskins & Co., Long Island City, N. Y.: Style A, $22.00; 
delivery 200 pairs six weeks after contract; 500 seven weeks after 
contract; 900 eight weeks after contract, etc., increasing 400 pairs 
per week until completion of delivery. 

Edwin Clapp & Son, Inc., East Weymouth, Mass.: Style A, 
$19.00; delivery 50 pairs weekly; Style B, $17.75; delivery same as 
A. 

A. E. Nettleton Company, Syracuse, N. Y.: Style A, 1,000 
pairs, $25.00; delivery 20 pairs daily, beginning five weeks after 
contract; Style B, 3,000 pairs, $22.50; delivery sixteen pairs daily 
after five weeks. 

Charles Cort, Inc., Newark, N. J.: Style A, $21.50; Style B, 
$22.25; delivery 75 to 100 pairs each per week—A after three 
weeks, B after one month. 

Pels Company, Brockton, Mass.: Style A, $19.79; B, $20.54; 
delivery 200 pairs, combined, weekly after thirty days. 

Stacy, Adams Co., Brockton, Mass.: Style A, $19.00; B, $19.00; 
(in veal upper stock), and alternate, $16.50; delivery 100 pairs 
weekly, combined, after the first of the year. 
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Homer Shoe Company, Newark, N. J.: 250 pairs each; Style A, 
$22.76; B, $22.03; delivery 10 pairs weekly after four weeks. 

Jas. A. Banister Company, Newark, N. J.: 1,000 pairs, Style A, 
$18.50; same quantity B, $19.25; delivery 50 pairs daily on each 
after four or five weeks. 

Hanan & Son, Brooklyn, N. Y.: Style A, $21.75; delivery 1,000 
weekly; 10,000, Style B, $20.75; delivery 1,500 weekly. 

Thomas Cort, Inc., Newark, N. J.: Style A, $23.50; delivery 50 
pairs weekly, beginning two weeks after receipt of upper leather; 
Style B, $24.50, same delivery. 

Stetson Shoe Company, South Weymouth, Mass.: 3,000, Style 
A, $19.00; delivery 300 weekly after six weeks; 7,000, Style B, 
$17.50; delivery 400 weekly after six weeks; or, if awarded only 
Style B, 750 per week. 

M. N. Arnold Company, North Abington, Mass.: 5,000 pairs 
each, Style A, $17.45; B, $16.95; delivery 100 each after four 
weeks, and 100 pairs daily thereafter. 





Massachusetts Retailers to Meet 
Tuesday Evening, October 15 


B The Massachusetts Retail Shoe Dealers’ Association will hold 
their first meeting for the Fall season at the Boston Shoe Trades 
Club, on Tuesday evening, October 15. Dinner will be served 
at 6 P.M. in the main dining-room of the club. Every member 
is urged to be on hand promptly at that time. 

The most interesting feature of this meeting will be a Round 
Table discussion of the new regulations and restrictions recently 
promulgated by the War Industry Board. Topics of vital im- 
portance to every retail merchant will be treated, and no mer- 
chant can afford to miss the meeting. Discussions will be held 
on the following subjects: 

“How Best to Stimulate Men’s Shoe Business,” “What Per- 
centage of Buying Is It Safe to Anticipate for Next Season,” 
“Help Problems.” 

The treasurer’s report will also be read. 





Liberty Loan Record of Johansen Bros. 
Set Forth on Letterhead 


Johansen Bros. Shoe Company, makers of women’s shoes ex- 
clusively, at St. Louis, Mo., are using a very apropos letter- 
head in connection with advertising the Fourth Liberty Loan. 
All letters leaving their office during the drive will go out on one 
of these letter-heads. 

The printing of the letter-head is in red, white and blue. The 
firm name is in blue in the center, and on either side are boxes 
draped in the National colors—one box having the wording: 
“Save Old Glory. Buy Liberty Bonds.” In the other box: 
“Even if you can’t fight, you can buy Liberty Bonds.” 

There is a picture of an American soldier with his bayonet 
drawn against a Hun; the settingsun, and the wording—“Don’t 
let the Son go down—Buy Fourth Liberty Bonds.” In the 
left-hand corner is “Our Record”: 


“‘We bought some of the First, 
And more:of the Second; 
A lot of the Third— 
And will do still better on the Fourth. 


Our employees have bought over Thirty 
Thousand Dollars in Liberty Bonds.” 








God Bless That Boy! Today he is more than your boy or my boy! Today he fights for the purity of 
all womanhood, the‘ safety of all children, for tenderness to all the aged. 

















Safety In Business on Cash Basis 


Sho rt Credits the Next Big Move in the Conser- 
vation of Capital 


Bec ause"of war-time pressure there is a marked tendency on 
part of shoe manufacturers and wholesalers to date invoices the 
day shoes are shipped and make terms strictly thirty days. 
Where goods are shipped one thousand miles or more fifteen 
days extra may be allowed. The Western Shoe Wholesalers’ 
Association has already advised the dealers in their territory that 
these terms will be strictly adhered to. Other changes set forth 
in the circular letter sent out by this association are: 

That no goods would be accepted for credit unless the mer- 
chant had previously notified the wholesaler of his intention to 
return them and had received permission from wholesaler to do 
80. 

Wholesalers will hereafter not make adjustments for claims 
upon the railroads for shortages, pilferage, etc., on shipments 
made to merchants. They will send affidavit showing that 
goods were in good condition and were duly accepted by trans- 
portation company. Then it is up to the merchant to file claim 
for shortage and fight it out with the transportation company. 

Merchants are also being urged to use trade acceptances in 
payment of their bills. 


To Release 
Cash and Capital 


All these changes are strictly in accord with the policy outlined 
by the War Industries Board. A policy directed toward buying 
in smaller quantities and buying more frequently; paying bills 
promptly; turning stock rapidly; converting the slow moving 
merchandise into cash. All this to release capital that is tied 
up and lying dormant. 

Most manufacturers and wholesalers today are working from 
an entirely different standpoint than that ever before assumed 
by_them. 


The Red Line 
Is Shifting 


They are drawing credit lines tighter than ever before. Most 
of them have revised their lists and are adopting a weeding-out 
process, having drawn a red line well to the left of what has 
usually been considered safe and have plainly told their traveling 
salesmen that it will be useless to sec the merchants that are on 
the wrong side of the Red Line. 

One salesman said when he looked over the list of his former 
customers upon whom he would be allowed to call this season he 
felt that it was almost useless to start out at all; and added “I 
can cover all my territory in four weeks.” 


Selection of 
Customers 


There is, as is well known, but a limited quantity of merchan- 
dise and naturally every manufacturer and every wholesaler 
wants to place his merchandise in the hands of his best customers, 
the customers who have earned the reputation of paying bills 
promptly; who have not returned merchandise without just 
cause and who have not contracted the habit of countermanding 
orders—especially after goods have been cut. 
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What Will It 
Mean to You 


What is going to be the result of these innovations in distri- 
bution? How are they going to affect You? What changes are 
you going to make in your store policy to make it harmonize 
with these conditions? 

These are questions that must be seriously considéred and not 
only considered but Answered. 

At first glance it looks like a deliberate policy of elimination 
of a lot of merchants. But by a more careful analysis it really 
means that every merchant, if he be worthy of the name, can not 
only stay in business but be a more efficient merchant and a 
bigger asset to his community. 


Charles H. McDermott Dead 


Charles Hubert McDermott, for many years editor of the 
“Boot and Shoe Recorder,” died at his home in Beachmont, last 
Wednesday morning, aged sixty-nine years, of heart trouble. 

He was born and educated in England, and coming to this 
country he entered upon a journalistic career, first on Chicago 
dailies, and then becoming editor and part proprietor of the 
Shoe and Leather Review of that city, ably conducting that ex- 
cellent trade journal for six years. In June, 1884, he sold his 
interest in that publication and assumed charge of the editorial 
department of the “Boot and Shoe Recorder,” a position he 
held with signal ability until 1908. 

Later he became treasurer of the Atlantic Printing Company, 
and he held that position up to the date of his death. Soon 
after assuming the new position he started and successfully pub- 
lished “The Capitalist,” which, however, was discontinued later 
because of press of other business. 

He was twice married. His first wife was Carlotta di Susini, 
who died several years ago. In April, 1916, he married Alice 
Maud Hilyard, who survives him, as do also a daughter and 
two sons, one in the U. S. Army and the other in the Navy. 

Mr. McDermott was of a somewhat retiring disposition. Stu- 
dious, a great reader, he was a trenchant writer and an aggressive 
fighter. Far-seeing, he sometimes widely disagreed with many 
leaders of the trade on politico-commercial subjects, but had the 
satisfaction of proving himself in the right, and receiving the 
thanks of the trade for his independent and vigorous stand on 
such matters. 

Reserved in his manner, he was a warm and generous friend, 
and must be credited with many kindly but secret acts of charity 
and friendship. 





Extension of Leather Cutting Date 


Can Cut Leather and Fabrics to November 1 


Washington, D. C.—Owing to delays which could not be 
foreseen nor escaped by shoe manufacturers, the hide, leather 
and leather products division of the War Industries Board has 
decided to extend the time for cutting of leathers and fabrics 
of all colors which do not conform to the recommendations in 
the schedule for shoe manufacturers. This schedule, decided 
upon last June, was to become effective October 1, but the time 
has now been extended to November 1. 













He fights to reconstitute, as self-governing nations, those peoples ruthlessly destroyed by the merciless 
military masters of Hundom. We can lend as the boys in France fight by joining the “Fighting Fourth.” 
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day 

































Oct. 5, 1918 


Change in Government Rubber Foot- 
wear Program 
Will Help Retail Merchants Short of Stock 


Four buckle, all rubber Gaiters of Government specifications 
wear five pounds or over to the pair. The celebrated Pershing 
field boots weigh an equal amount. 

Therefore should a soldier be clad with the Pershing boots and 
a pair of four buckle, all rubber gaiters his footwear would weigh 
ten pounds, or five pounds per foot. 

Five pounds per foot is too much of a handicap for the boys 
“over there” who are chasing Huns at so rapid a rate, so rules 
the authorities at Washington, hence the countermand of the 
order for 4,000,000 pairs of these gaiters for Army use. 





The Government has countermanded orders aggregating 
4,000,000 pairs of these 4 Buckle all Rubber Gaiters 


Part of these are already made and many thousands more are 
in process of making. All of these will be released for civilian use. 

Just what the quantity will be cannot now be estimated, but 
anyway, since will be no rubber boots for civilian use except Gov- 
ernment rejects, the four buckle, all rubber gaiters will come in 
mighty good for the merchants who are fortunate enough to get 
in on them. 

The various rubber companies working on these orders for the 
Government will use whatever quantities they may have for re- 
lease to fill the orders already received through their respective 
selling agencies. The wise merchant will get busy at once with 
the factories or wholesalers with whom he has orders placed on 
these goods and demand delivery. 

Immediately upon the countermand of the order for four- 
buckle, all rubber gaiters the Government increased its rubberr 
boot orders 6,000,000 pairs. Hence, the actual supply of heavy, 
high cut footwear for civilian trade will be diminished rather than 
augmented. 
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Fiber Soles and Rubber Heels for Navy 


Important Development in Footwear for Train- 
ing Camps of Navy 


Washington, D. C.—Following recent trials of Navy shoes of 
the type covered by the last purchases but with fiber soles and 
rubber heels, officials of the Navy Department have come to 
the conclusion that these would be far more satisfactory for use 
at training stations. 

It has been found that, in much of the drilling done at the 
stations, marking time and quick turns have a tendency to burn 
leather soles, while the fiber sole seems to outwear the leather 
under this heavy work. The rubber heels, it develops, take 
much of the jar off the men and stand up well under heavy 
marching and drilling. 

As a result of the tests, the department will soon be in the 
market for some two hundred thousand pairs of shoes similar 
to those last purchased, but with the fiber soles and rubber heels. 
Two sets of bids are to be requested, under details now being 
completed. In one, the bidder will'be required to name the sole 
on which his proposal is based. Opportunity will be given to 
bid upon as many brands of fiber sole as bidder-desires. It will 
also be necessary for the prospective contractor to name the 
maker of the rubber heel he proposes to furnish, and he will also 
be requested to bid upon’a shoe with fiber sole ‘and leather heel. 

The other set of bids under contemplation calls for the furnish- 
ing of the fiber soles and rubber heels by the Department, the 
bidder furnishing the rest of the materials needed and doing the 
work. 

These shoes will be for use only at training camps, as their 
adoption for use at sea has not yet been decided upon. 





Style Fixing De Luxe 


As the New York Sun sees it: 

“Of all the endearing charms of ‘our price-fixers continually 
admired by millions none will be more renowned for tactfulness 
and sound economics than their activities in matters of personal 
preference. Take shoes, for example—if you have the price. 
Some one in Washington having fixed the price of shoes finishes 
the job nicely by ordering that ‘no high shoes can be made of 
white kid, patent leather, satin or any two tones; no Louis heels 
shall be put on high shoes,’ etc. This will not only tickle to 
death those who for the first time have the price for and have 
longed to wear Louis heeled shoes, but will also have a tendency 
to starve to death elderly artisans who have cumbered the earth 
only because they were expert makers of now forbidden shoes 
and no other kind.” 





Shoe Travelers Take Notice 


Murray C. French of Miller & Paine, one of our subscribers, 
Lincoln, Nebraska, writes us that although he is compelled to 
stay in Colorado this Fall on account of ill health, nevertheless 
he will buy the women’s and children’s Spring shoes for his firm, 
and may be found at the Albany Hotel, Denver, Col. The men’s 
shoes of Miller & Paine will be bought in Lincoln by Claude C. 
Hainline, assistant buyer, who has charge of the department 
during the absence of Mr. French. 





Invest to your last dollar in Liberty Bonds! 





Pay your debt to Liberty! Three million women, children and men needed in the “Fighting Fourth” 
to stand behind our fighting men. They gave all! Can you withhold your dollars. Lend to Uncle Sam! 
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THEY COVER THE EARTH FOR R. & H., INC. 


Jacob Rosenthal, the Orient; Howard N. Cole, Europe; John G. Simon, Europe; 
Frank Ahearn, South America. 


When these four representing 
every quarter of the globe in the interests 
of Rice & Hutchins, Inc., arrived simul- 
taneously in “The Hub of the Universe,” 
otherwise known as Boston, the heads of 
all the departments of this firm, superin- 
tendents of factories and assistant super- 
intendents, were called together in con- 
ference to talk about foreign business 
present and future. 

The scope of this get-together meeting 
on export trade will be seen from the fol- 
lowing description of the four globe 
trotters of Rice & Hutchins, Inc.: 


From Left 
to Right 


Jacob Rosenthal—representative in the 
Orient—covering Hawaii, the Philippines, 
Malay Straits, Japan, China and India. 
Headquarters at Manila. Globe Trotter 
Rosenthal has been the direct means of 
increasing the business of Rice & Hut- 
chins, Inc. in these countries to a very 
satisfactory figure. 

Howard N. Cole, export manager, 
headquarters, Boston Office. Globe Trot- 
ter Cole has made frequent trips abroad, 


men, 


having covered every section of Europe. 

John G. Simon has represented Rice & 
Hutchins, Inc. for a number of years. He 
has been the direct means of making 
Vera and Mayfair shoes known through- 
out Russia, Siberia, Turkey, Italy, France, 
Switzerland, Norway, Sweden, Denmark 
—in fact, all Europe. Globe Trotter 
Simon has an exceptionally fine per- 
sonality—his friends are legion. 

Frank Ahearn, who went to Buenos 
Aires, as assistant manager, and when 
after a short time it became necessary to 
make a change in management, Globe 
Trotter Ahearn was appointed manager 
and has succeeded in increasing the 
business of Rice & Hutchins, Inc. in South 
America very materially. He has a wide 
knowledge of South American conditions. 


Eugene J. Faberns, director of Hood 
Rubber Company, died at his home in 
Salem, September 25, age 33 years,of pneu- 
monia. He was president of the Naum- 
keag Trust Company, of Salem, and a 
member of Blake Bros. Company, bankers, 
Boston and New York. 
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Would Cowhide Boots 
Content American Women? 

Some boots of cowhide leather, now in 
the making in a Lynn factory, compare 
with the millinery styles in women’s foot- 
wear as a motor truck compares with a 
country club machine. 

These boots are of full grain side leather, 
heavy stock, and are made over a broad 
toe last, and are of decidedly mannish 
appearance. They are unlined. They 
are for English women, who are working 
on farms and in factories. 


Patent Leather Shoes 
Will Crack on the Tips 

It is not entirely to the liking of some 
Lynn manufacturers that there should be 
a big drive on patent leather shoes. While 
there may be economy in the leather, yet 
in the making of shoes there is a loss, for 
tips of patent leather will crack, despite the 
best precautions, and it takes time, labor 
and materials to mend them. 

When patent leather is the leading 
style in women’s footwear, there are rows 
of patent tip fixers in some Lynn shops 
as long as the side show of a circus 


Wish an Extension 
on Cutting Gray Leather 

Some Lynn manufacturers, not being 
able to cut up all their gray leather before 
Ociober 1, as the regulations required, 
would like to have the W. [. B. extend the 
date of the beginning of the closed seasyn 
on cutting*grays to November 1. 

They cannot cut all the gray leather 
they have because they cannot get a suffi- 
cient number of cutters, they, like other 
skilled workers, being scarce. 

The leather could be sent back to the 
tannery and colored brown or black. 
But that would add to the consumption 
of time, labor and materials, and would 
not improve the leather. 

Or they could hold the leather until 
after the war, when restrictions will be 
raised. But that would be wasteful. 


E. F. McGunnigle, who represents the 
McAdoo & Allen line of Goodyear welting 
and the Houghton Heel & Leather Com- 
pany’s line of heels and innersoles, is 
making one of his regular monthly trips, 
calling on the shoe factories in the Middle 
West. Ed’s Boston office at 207 Essex 
Street, is closed during his absence from 
New England. 





to day 
buy that 
liberty bond | 


Heed the call from the trenches—we need guns, munitions—supplies. 
“Fighting Fourth” Liberty Loan. 


We need your help in the 
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after the war.’ 


Kaiser’s soul. They match perfectly.”’ 


Camp Zachary Taylor, Louisville. 





“Cone to Get the Kaiser” 


The following notice has recently been posted on the shoe shop of George Lambertus, Jr., 
at ingen — vureene avenue, Louisville; ‘‘Have gone to get the Kaiser; will open up again 


George Lambertus enlisted about two weeks ago and is in training at Camp Wheeler, Ga. 
In a letter to his father, George Lambertus, Sr., he wrote; 

“Well, dad, I’m on my way and glad of it. 
stock I find a piece of leather as black as the ace of spades, and I am saving it to half-sole the 


Private Williawt Lambertus, a brother of George, is in charge of the shoe repair shop at 


All I do is eat and sleep. In looking over my 








Keep the Records Straight 


Government Urges Bookkeeping by Retail 
Merchants 


Washington, D. C.—The keeping of even the simplest books 
would greatly reduce the bad debt loss of the country, declares 
the commissioner of internal revenue in a letter which has 
just been addressed to the retail merchants of the country urging 
them to keep books that they may have no difficulty in arriv- 
ing at the amount of tax due the United States under the war 
revenue law. 

“In many businesses, taxes will be one of the largest items 
of expense,’’ asserted the commissioner in his letter. ‘“‘It is of 
the utmost importance, therefore, that every concern, large 
or small, whether corporation, partnership or individual, shall 
maintain an exact record of its receipts and expenses—in other 
words, keep accurate accounts. Taxes should be considered as 
expense for the year for which they are assessed rather than 
for the year in which they are actually paid, and the necessary 
reserves should be provided at once. 


For Income 
Assessment 


“Every merchant should study the tax law and regulations 
and see to it that his accounts’are kept in a manner that will 
enable him to determine his net income for taxation purposes. 
Aside from the necessity of keeping systematic accounts in order 
to comply with the Government’s requirements, every pro- 
gressive merchant should adopt an approved accounting system 
for the good of his own business. In no other way can he further 
his financial interests more effectively.” 

No special system of accounts is prescribed by the Treasury 
Department, but it is pointed out that the books should show 
in detail, inventories, purchases, sales, capital investments, 
depreciation and similar items ee in making up income 
tax returns. 

“The bad debt loss of the nation, which runs into large 
figures annually, is due in a large measure to inexperience and 
inability,” points out the commissioner. “If merchants would 
keep even the simplest books of accounts, the bad debt wastage 
would be reduced materially, for inability and inexperience 


are usually marked by the absence of an accounting system. 

“The man who knows the exact conditions of his business 
from day to day has an immeasurable advantage over the 
individual who has no records upon which to base his opera- 
tions. It is the duty of every citizen, especially in these war 
times, to keep in such close touch with his business through 
record keeping and otherwise as to maintain the greatest effi- 
ciency and render to his Government every cent due in taxes.” 

Because of the large amounts to be collected under the revenue 
bill which is now before Congress, the bureau of internal revenue 
will be compelled to check the tax returns filed by tax payers 
more closely than ever before.. The merchant, therefore, who 
is able to place before the agents of the bureau book records 
showing exactly how he arrived at his statementof net income, 
will not only greatly facilitate the Government’s task of collect- 
ing the war revenues, but will save himself the annoyance and 
expense incident to satisfying the bureau that his return, if 
made on any basis other than that of actual bookkeeping, is 
correct. 


Work Shoes Have Their Enemies 


Gas Eats Into Them, Acids Destroy Them and, 
Tron Fillings Wear Them Away 


Leather in footwear, particularly work shoes, has its enemies 
even as iron has its rust, and potatoes their bugs. 

And men who are striving to conserve leather are studying 
means for overcoming the foes of leather, even as the iron men are 
striving to make rustless steel, and the farmers are striving to 
conquer the bugs that destroy their crops. 

Mustard gas, the newest enemy of leather, which quickly 
eats into shoes on the battlefield, has the sensational feature about 
it that awakens keen interest in the fight against enemies of 
leather. Yet it is not the only gas that destroys leather. II- 
luminating gas will do it, if shoes are exposed to its fumes. And 
some sorts of leather will oxidize in the natural atmosphere. 





Chemical Action 
on Leather. 

Acids, too, consume leather. The acids of the fertilizers that 
farmers use, the acids of the cow barn, and even the acids of the 





oy tragedy of Hypocrisy—Buy Liberty Bonds. 
liberty bond 





To wipe forever from the face of the earth these women and children mutilators, these sinkers of hos- 
pital ships, these bombers of defenceless towns, these masters of deceit and paramount actors in the comedy- 














“Neblin Soles Helped Our Business” 


A Washington retailer says: “‘In contracts with 
army camps for shoe repairs, whenever we sug- 
gested using Nedlin Soles, invariably the work has 
been so satisfactory that it has led to additional 
contracts. We believe NeGlin is a good thing for 
any first class house to feature, and shall con- 
tinue to push it, as it has helped our business.”’ 


The Goodyear Tire & Rubber Company, Akron, Ohio 


Medlin Soles 
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C. E. PAGE, LANSING 


Secretary-Treasurer 


soil all are enemies of leather, against which there is a common 
fight. Acids in milk will harm leather, and the farmer who 
handles milk, cheese or butter, is on guard against spilling 
milk on his shoes. 

Men in chemical factories, or in shops in which chemicals are 
used, must have shoes of leather that are proof against chemical 
fumes, if they are properly shod. One noted concern, making 
chemical products, provides its employees with wood sole shoes, 
of a special design, so that its chemicals will not quickly destroy 
the footwear of its men. 

Metal filings and shavings also are hard on leather. This is 
a matter of the moment, because the machine shops are running 
as never before, getting out munitions. Tiny particles of metal 
on the floor, like filings from a machinist’s bench, will cut into 
soles of shoes like a file. 

Shoes were made, of course, to be worn out. But these days of 
war, conservation of leather is essential Hence means and 
methods of protecting the footwear of workmen against the 
enemies of leather are having more attention than ever. 

Later, some organized effort in the matter may be made. 
But for the present, the shoe merchant must carry on:his own 
campaign against the enemies of leather. Advising workmen in 
the selection of shoes proper for their particular occupations, 
and in the care of their shoes, is among the duties of shoe clerks 
in the great task of conserving leather and helping to win the 


war. 





Super-Conservation 
Little Shoes and Less Leather 


‘ 
An extreme example of conservation of leather is found in a 
line of little shoes for children. 
Uppers are cut from trimmings of artificial leather used for 


upholstering automobiles. 


The men who, for the coming year, will 
guide the destinies of the Michigan Retail 
Shoe Dealers’ Association. 


J. E. Wilson is at the head of the Walk- 
Over store in Detroit, and also interested 
in Walk-Over stores in other cities. 


C. E. Page has been very successful in 
his business at Lansing, and is recognized 
as one of the live-wire, progressive retail 
shoe merchants of the state. 

With such men as these at the head of 


the association, big things may be ex- 
pected during the coming year. 
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J. E. WILSON, DETROIT 
President 


t 


Soles are of remnants of army leather, little pieces that can’ 
be used for much of anything else. 

Soles and uppers are sewed together on a machine turned by a 
foot treadle, which saves coal. 

Tongues are of trimmings of kid leather swept.off the bench 
by cutters in a factory making women’s shoes. 

Linings are of cotton remnants. 

Soles are sewed through and through. That saves channeling, 
and the cement that is used for sticking down channels. 

Edges are not finished, nor are the uppers, and that saves labor 
and stains and blacking, too. 

About as simple shoes as are made are these little shoes. But 
they furnish a big example of conservation of leather, otherwise 
using up the pieces. 





The Rubber Industry of Massachusetts 


Sets High Aim for ‘‘Fighting Fourth” 
Liberty Loan Subscription 


The aim of the Rubber Industries of Massachusetts for the 
Fourth Liberty Loan is $5,000,000. The industry comprises 
approximately one hundred and fifty concerns and branches. 

In the last Liberty Loan campaign, 17,118 subscribers were on 
the lists of the Massachusetts Rubber industry and the total 
subscription was $2,478,300. 

F. C. Hood of the Hood Rubber Company, Chairman of the 
Fourth Liberty Loan Committee of the Massachusets Rubber 
industry, has perfected a wonderful organization of workers and 
with all the vim and enthusiasm of which he is capable is pushing 
the subscriptions to this loan and expects to make the total well 
over double what was accomplished in the last campaign. 





to day 





Bonds. 


buy that 
liberty bond 





Men and Women of America, in the name of our dead heroes, Buy “Fighting Fourth” Liberty Bonds. 


That the Beast of Berlin may no more assault the peace of the world, Buy “Fighting Fourth” Liberty 
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The Hard -Wear Lining for Hard-Wear Shoes 
| Usually Outwears the Sole — 
Moisture-Repellent 


RTS age SRA SSK 
This “lining WA Ee ha ts 
business in. shoes tor< army” men, Sataney 
letter-carriers, and all others. who walk a great 
deal in all kinds of weather. ~ Your shoe manu- 
facturer can put 

udu’ Wea Poof 

lining in any of your shoes at small extra cost. 
It's a great companion feature for“ Kedtinerw 


THE GUARANTEE 


ANY WEARER of SHOES with tubhwe Weat DoF ining, who is 


dissatisfied with the: service of this-lining, upon _whtten statement to 
that effect endorsed hy his-dealer,-sent to us, will recetve fifty: cents. 


FARNSWORTH-HOYT COMPANY, Boston 


Maker's 
WE MAKE GOOD 
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Fig 2 
































Papier Mache and Plastic Relief Ornaments 
Create Attractive Show Windows 


ANY of the most beautiful windows have been made 
possible by the introduction of papier mache and 
plastic relief ornaments. Not only in classical settings 


is this class of ornament valuable but in the more modern art 


settings as well. 


Kinds of 
Ornaments 

There are a number of kinds of ornaments that may be in- 
cluded in this class, the more important of which are: 

I. Papier mache. 
II. Plaster. 

III. Wood products. 

IV. Embossed or stamped paper. 
Some Forms More Economical 
Than Others 

There are certain forms of each which may be said to be 
best for window decorations, but not all forms of each are as 
economical as some of the others. 
Wood Products Desirable for 
Small Ornaments 

For small ornaments wood products, that is, wood that has 
been made plastic and pressed into the desired shape, are probably 
the best as well as the cheapest that can be found. Some of 
these ornaments may be purchased for a few cents each and 
may be used over and over again, as they are practically 
indestructible. 
Papier Mache Ornaments 
Commendable 

Papier mache ornaments commend themselves to the window 
display man on account of their extreme lightness. 


Plaster Ornaments Used for 
Vases or Statues 


Plaster ornaments are seldom used by the window decorator 
except in the form of a vase, urn, statue or figure. Sometimes 
plastic relief compound is used for high relief decorations, but 
the introduction of the wood products ornaments has made 
this tedious process unnecessary. 


Finish of 
Decorations 

All of these decorations may be finished in oils or bronzes 
as well as with water colors. 


Novice Should Not 
Attempt Production 

The processes for making papier mache and plaster ornaments 
have often been explained. Except in unusual cases these orna- 
ments will be cheaper and better when purchased ready for use. 
The novice can never produce acceptable decorations of this 
class and the time spent in trying will usually be entirely lost. 
The experience, a sad one, will be the only thing gained by the 
attempt. At the same time, the cost of materials in small 
quantities will make the cost of the finished product (an in- 
ferior one in every way) higher than the factory-made article. 


Majority of Decorations in 
Half Relief 

The majority of these decorations are used by the window 
display man in half relief, flat against the window setting or 
article ornamented. For classical settings, scrolls, conven- 
tional floral designs, grotesque animal forms and _ heraldic 
representations are mostly used. 
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to-day | 


buy that 
liberty bond 








YOUR MONEY, MY MONEY, AND ALL OUR MONEY QUICKLY WINS THE 
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The simpler the styles 
the easier it is to recog 
nize the incomparable 
ability of our designers 
talent for combining 
style with simple lines 


No regulations of the 
Government can eliminate 


the individuality found in 


Kééed Styles 


the essentiol line for 
the better closs retail 
shoe merchant. 


E-P-Reed&O 


ROCHESTER,NN. 


NEW YORK OFFICE 
2399 BROADWAY 
Ww. D.F. GIBSON. Mor 
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Types 
Illustrated 

The scroll type is shown in Fig. 1. This is a scroll corner-piece 
or bracket. A floral design is shown in Fig. 2. This is a con- 
ventional wreath design and is one of the oldest forms of ornament 
used where nature is represented. The lion’s head in Fig. 3 
is a type of the grotesque animal ornament. This form is as 
old as the use of the pencil and stylus, as hideous, haunting 
animal forms were the first forms our forefathers tried to de- 
lineate. The shield in Fig. 4 is a type of the heraldic represen- 
tations so often used in classical decorations. The flaming 
torch is another design very often found in both ancient and 
modern art. The rosette form or medallion is used more fre- 
quently than any other design where a centerpiece is shown 
in the decoration. A form of this type is shtwn in Fig. 5. 
Common Modes of Using Half Relief 
Decorations—Illustrated in Figure 6 

One of the common modes of using half relief decorations is 
illustrated in Fig. 6. On the column at the left the floral wreath 
and festoon is applied. On the panel inset the floral wreath is 


used in connection with the scroll. These illustrate the use of _ 


this class of decoration, but there are literally hundreds of designs 
to choose from and as many designs to form with the units after 
they have been chosen. 


Classical Column 
Seldom Used 

Except in a semi-permanent background the classical column 
is seldom used. That they may be so used in many cases with 
good results in the shoe stores of the cities is beyond doubt. 


Capitals 
Inexpensive 

Capitals similar in conception to that sketched in Fig. 7 
may be purchased for less than a dollar. They may be had in 
any size suitable for columns of various wii, with a cor- 
respondingly proportionate height. 


Fluting Effect Obtained 
by Painting 

In Fig. 6 the right-hand column is shown fluted. This may 
be imitated by painting the lines and shadows on the flat side 
of the column where it is desired, instead of having it turned 
at a mill. 


Cornice May Be Built of 
Stock Mouldings 

The cornice supported by the columns may be built out of 
stock mouldings that may be secured from any planing mill 
for a few cents a foot. 


Permanent Backgrounds of Modern 
Stores Feature Columns Prominently 

Columns of this class are added to a background to give 
the desired appearance of strength and for ornamental purposes. 
The permanent background of the more modern stores have 
these ornaments prominently shown in the decorations. 
Claw Foot 
Illustration 

In Fig. 1 is shown a sketch of a claw foot. This is a con- 
ventional design used on many articles of furniture, usually 
as the base or foot of a leg. These may be purchased very 
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i 
cheaply and will serve as feet in the construction of plateaux 


for the display of shoes, the corners of the frame of the Plateau 


being set directly on the claw. 5 
Half and Full , 
Relief Effects e 


tf 
Papier mache birds, doves, parrots, birds of paradise, etc., 
are frequently used in half relief and in full relief. The forther 
are set against the background or panel, while the latter are 
shown in natural positions perched on a roost or flying through 
the air. A dove is shown in Fig. 4. The doves are finished’ in 
natural colors, white or gray. The parrots and birds of paradise 
are usually finished in what are termed metallic colors and are 
bright in hue, giving life to the window. 4 


Vases, Bowls and Urns 
Used Freely ; 


Vases, bowls, urns and other similar forms of decoration are 
used freely in the window as accessories to the background 
setting and as central figures in unit displays. A pleasing fotm 
is illustrated in Fig. 8. These are more often of plaster than, of 
papier mache, although both forms are to be had. 


Embossed Ornament Cheaper 
Form of Decoration 
One of the cheaper forms of decoration in relief is an embossed 
ornament. 
Fall Window , 
Effect : 
In Fig. 9 we show a design composed of leaves and rosettes. 
This is particularly useful in decorating the Fall window. ) 





An Interesting Booklet 


for Shoe Repairers 


The Trade Promotion Bureau, which is supported by the 
National Leather and Shoe Finders’ Association, has prepared 
a pamphlet which is being sent out to the interested shoe re- 
pairers throughout the United States. 

This little pamphlet contains two short talks to the shoe 
repairer, one of which treats of the subject, “The Shoe Repair 
Shop a Supply Depot,” and the other topic treating on “Sales- 
manship.” oe 

The Trade Promotion Bureau is desirous of advancing the 
interests of the shoe repairer and the shoe retailer, and believes 
that if the general public can be made to recognize these two 
sources as the proper ones from which to obtain their shoe sup- 
plies, they will be assisting the shoe repairer and shoe retailer 
to enlarge their business and bring them more profit. 

The salesmen who reach these two branches of the trade 
are helping to spread this propaganda and good results are 
expected from their efforts. The jobbers of leather and shoe 
findings all over the country are also interested in this move- 
ment, and, no doubt, it will cause many shoe repair shops and 
retail stores to add a distinct line of shoe supplies and foot 
appliances to their stocks. 

The pamphlet also urges the shoe repairer to put salesman- 
ship into his business, and by so doing make himself and his 
shop more useful to the general public. 
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FRANCE IS IN TERRIBLE EARNEST—WE ARE GETTING SO—BUY “FIG HTI NG 
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FOR LITTLE TOTS 


IN STOCK. 






























Pat. Black 





Pat. Lea. Button, Cham- Lea. Button, 


pagne Kid Top, Turn .When we say “IN STOCK”’ on these goods Cloth Top, Turn 
ee St hes SS we mean just that. The shoes listed here Bey in ee Be 
$1.55 are on the floor in the sizes and widths 


Fairy 157—Children’s Button, Fairy 171—Infants’ Button, No 
i 3-8 


Wedge Heel, 90 Last Plain, — i : Heel, 90_Last Plain, D, 
MGs sca cecssnsss- $1.86 named—ready to be shipped at once a a 
Fairy 257—Children’s Button, 
Extension Wheel Edge, at They are our own factory product, Pennsyl- 

"$2.25 vania made, which means well made, and 
Fairy 557—Infants’ Button, . ° ° e 
No Heel, 91 Last Plain, D, 1-8 they will bring you business, prestige and 

: profit. 


Fairy 657—Children’s Button, 
Wedge Heel, 91 Last Plain, 


er pnihietinrvrey $1.86 GRIEB SHOE MFG. CO. 


531 MARKET STREET 
HILADELPHIA, PENNSYLVANI 
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White “Polar Cloth” Lace Oxford 










_ NO. 0888 

SS White “Polar Cloth” lace 
“, oxford on our 52 last, 

17-8 full Louis covered 

heel. Aluminum plate. 
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WINGATE SHOE CORPORATION 


HAVERHILL, MASS. 









ays 
Ny? 





rF 





A 







Boston Office, Room 303, 183 Essex Street 
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New York Office, 435 Marbridge Bldg. 
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Look exceedinely nely chic 
while doin’ their bit 
to bring this o wat 
to an early close. 

They insist on neat 
stylish appearing foot 


wear at moderate prices. 
Our line of M'Kay shoes 


is just their style. 
Allen, foster ao (0. 
NG -——~, ‘Mass. 


Boston Offic ice~201 Essex St. 
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The Season’s Best Sellers 
Ready to Ship 


Get our new folder just issued 
of over fifty snappy styles 
in stock. 


Stock No. 
6032 Brown Kid, 9-inch welt, 
AA to D $6.50 
Cherry Red Calf, 9-inch 
welt, A to D $6.10 
Gun Calf Vamp Mat Calf 
to 9-inch welt. . .$5.00 
Black Kid, 9-inch welt, A 
to D $5.25 
Dark Tan Side, i 
welt, Ato D 
Dark Tan _ Side, 
McKay, B to D...$4.25 
Cherry Calf, 9-inch welt, 
AtoD $5.75 


Whitney- Roth Shoe 
Company 
Footwear Specialties 
1251 West Sixth Street 

Cleveland Ohio 
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There is only one way in which really 
profitable, permanent trade can be built, 
and that is on a line that has real quality. 





he whole success of the Mayer Honorbilt 
I line has been founded on quality. Customers 


know that Mayer Honorbilt Shoes will give 
them rea] service. And the dealer makes a good 
profit on every sale. 


F. Mayer Boot & Shoe Co., 
Milwaukee, Wis. 
PTH LU WLLL LILAC LA LLL LLL ULL 
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THE ADVANTAGES OF 







P erfection 


Circlettes 


With the Sharp Shoulder and Broad Wear- 
ing Surface 
They don’t scratch floors They do protect 


They don’t wear slippery They do stop uneven wear 
They don’t drop out The do prevent runover heel 


PUT ’EM WHERE THE WEAR COMES 
TRADE SUPPLIED BY 


F. W. Whitcher Co., rics 






































Your window should say:Come in” 
—your furniture should say: 


‘You wil) fee] at 


Aome here” 


Sy 
7°. NDS) yr 
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T is natural for people to trade regularly in stores in which 
they feel at home. 

What makes people feel at home in residence or store? 
Nothing more nor less than an inviting atmosphere—pleasant 
surroundings. 

Every store has its own personality. This is evidenced 
by the fact that you like to visit certain stores, and invariably 
avoid others. | 

Good furniture helps to give a shoe store an inviting per- 
sonality just as it gives your own parlor a homey, comfortable 
appearance. 

It is quite as essential for a store to be well furnished as 
it is to carry a good line of shoes, for the good looking store attracts and holds 
business, while the store boasting only a good line often falls short in its turnovers. 

But coming right down to it, how often today do we find totally unattractive 
shoe stores selling good shoes? 


Good shoes and inviting stores go together. 


Streit Furniture is the furniture for shoe stores—it is made especially for them— 
has been for years. Many units of Streit Furniture are now inviting trade in the 
most prominent shoe establishments in America. 





No. 4237 
SHAKESPEARE CHAIR 


Send us your floor plan, and let us suggest a layout for your furniture. 


Our illustrated catalog of 120 halftone reproductions is sent free 
upon request. 









WE HAVE NO TRAVELING 
SALESMEN. 







Pa C.F.STREIT 
MANUFACTURING COMPANY” 


| OF = Sr Ae .@ 33, BB =) SS PS <8 Ow CINCINNATI. 
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BEALS-PRATT SHOES 


‘THE BEALS-PRATT line of shoes for men represents 


the utmost in style, quality and value that can be had at the prices. 
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Your customers will appreciate the unusual merits 
of B-P Shoes, for they are built on lasts and patterns that 
appeal to men who want “good looking” shoes. 

BEALS-PRATT Shoes are made in our own fac- 


tories. We know that the quality of the leathers used 
and the workmanship on every pair are right, and that 





i they will give continued satisfaction. 

i At the prices which B-P Shoes are sold there 
HH is full measure of profit for your customer 

ag and your store. 

= BEALS- PRATT SHOE MFG. CO. 

H MILWAUKEE, WIS., and (WATERTOWN, WIS, 
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IN CREDITS 
THERE IS A 
ONLY ONE SIDE 
ee MAKE BUYERS 
ee OUT OF PASSERSBY 
—THE INSIDE— 
nmugaidiinin Back of Hugh Lyons designs are 
: complete facilities for the production 
WE KNOW of substantial, lasting fixtures. 

Every fixture offered by Hugh 
Lyons is built in the Lyons p Fn. 
—the largest in the world. 

Hugh Lyons fixtures are designed - 
and built by men who have been long 
in intimate contact with the peculiar 
requirements of the various trades 
which they supply. 

The construction and finish result 

. ' in the lasting beauty and usefulness 
The Credit Clearing House of the fixtures. 
ee 2 * 9 
Builder of Better Credits Much LYONS & COMPANY 
Offices in all important cities MAKE BUYERS OUT OF PASSERSBY 
Executive Offices: 440 Fourth Ave., New York, N. Y. NEW YoRK : ate sno oN MN erieace ss 
be OM a 
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Styles That Spell Victory 


M-C McKays Will Please All Patriotic Women 


—Everybody today is buying Liberty Bonds. 

—Everybody realizes that only by concerted action and dogged 
determination can we lick the Hun. 

—Everybody is cheerful in complying with the Administration’s 
restrictions on Style in footwear. 

—<And we all know that style conditions might be far worse. 

pee McKay styles are as neat and natty as anyone could 
wish. 

—And at the same time they comply with the law. 

—Don’t be downhearted—it’s time now to be cheerful. 

—For surely the news is good. 


MITCHELL-CAUNT CO. 


LYNN, MASS. 
BOSTON OFFICE, 72 LINCOLN STREET 
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MITH BRISCOE styles 
for Spring and Summer 
1919 are typical in smart- 

ness of the number shown here. 


They are also just as reasonably 
priced as they are especially 
smart looking. 


We give you the benefit of the 
fine leathers which we bought 
in advance of present high costs. 


See for yourself what this alone 
will mean to your profits. Ask 
for a salesman to show the line— 
wholly at our risk. 


Mckers of" Good Shoes for/fen 


Sznith Brigcoe Shoe Co Inc. 
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No. 6803 
Stratford Last 
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INTRODUCING 
TROJAN CLOTH 


As the Ancient Trojans were a hardy, 
tenacious, enduring people of perfect 
physique, so TROJAN SHOE CLOTH 
is a firm, durable white shoe cloth of 
pleasing appearance. It costs less 
than leather, wears better than leather, 
and cleans with ease. 


W. A. Lippincott Co. 


315-17-19 ARCH ST., 7° Schmidt Bldg. 
PHILADELPHIA, PA. 


ST. LOUIS 
1602 Locust St. 


BOSTON - 
78 Lincoln St. 


CINCINNATI - 
713-15 Sycamore St. 


(2 
ET et 
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Mark Well the Sign 
of the Union Stamp 





TNNNNNNQUUNUUUUUUTUUUUUUOUUAUUUUAAUDUOLLHUTT 


Every retailer who requires hundred per cent. 
selling merchandise needs Union Stamp foot- 
wear. 


Every retailer who reaches out for all the trade 
in his community needs Union Stamp footwear. 


Every retailer who desires the best footwear at 
the price made under honest conditions, by 
efficient workmen, requires Union Stamp 


footwear. = 
ir 
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For every demand, for efficiency, for increased 
volume of trade Union Stamp footwear and 
Union Stamp shoes alone are a sure and certain 
asset. 





Boot and Shoe Workers’ 
Union 


Affiliated with American Federation of Labor 


fp “ ; 
SUMMA U MUU TI 


246 SUMMER STREET - BOSTON, MASS. 


JOHN F. TOBIN, General President 
CHAS. L. BAINE, Gen’! Sec’y-Treasurer 


: SMUININILUUUULUNU.UNVLINUINLUOLUUUUUUOLCUOLUUUOLUUGLUUUUUCUUUULUCUOCUOGRLUOUUUUUUUUCUUCUUG OAUTH 
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Tony Calf 
Boston Blucher 
On “Very 
Good”’ Last 
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> Of Perfection 


es ee 











**As Good as 
It Looks’’ 











CS. MARS HY, Yt COMPANI, 





BROCKTON. MASS. 








The big Morrison Hotel is 
right in the center of all 
shoe activities. Merchants 
are near to the wholesale 
district. Manufacturers 
and salesmen are close to 
the retail center. You’re 
right in the heart of Chi- 
cago’s loop when you stay 
at the MORRISON. 


1,000 rooms at $2.00, $2.50, 
$3.00 and up, with bath, 
circulating ice water and all 
comforts in every room. 


‘‘THE HOTEL OF PERFECT SERVICE’”’ 


‘Morrison FHotel 


CHICAGO 


Large, Well Lighted 
Sample Rooms 


Unequaled for shoe displays. Head- 
quarters of Chicago Shoe Travelers’ 
Association. MORRISON sample 
rooms are known for their bright and 
dustless appearance—they show your 
line to best advantage. 



























Home of the Famous 


Porrice 


**Chicago’s Wonder Restaurant’’ 


which in physical beauty stands alone in America. Its en- 
tertainment has always. been supreme in Chic o. The 
All Star Ice Carnival is the last word in TERRACE 
GARDEN entertainment. It is an aggregation of the 
world’s greatest skaters. 
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dieel- Sally fan 


Four Styles 
That You Can Get Quick 
and Sell Quick 
















Each One a 
Rapid Seller 





Each One 
In-Stock 







STYLE NO. 642 
WELT 





8-inch Lace Boot. All Burgundy Brown Side 
Léa. Imt. Str. Perf. Tip Lea. Welt Sole, 12-8 
a — Ph a Last. 
n Kk: 






: Ginge 
Price $5.00 









STYLE NO. 181-44 
TURN 





8-inch Havana Brown, Dressy Kid Boot, 
Plain Toe, 16-8 Full Breas Lea. Louis 
Heel, Vanity, No. 170 Last. 

In Stock: A 4 to7 





STYLE NO. 652 
8-inch Imt. Str. Tip, 3-4 Fox.Polish, all Havana 










B 3% to7 Brown Kid, Lea. Welt Sole, 14-8 French 
Cc 28 to7 Cuban Heel. No. 165 er 
D 2% In Stock: A 4 to7 
Code Name: Auburn B 3% to7 
Price $6.50 C 2% to7 
D 2% to7 
—— 3 Black Kid, 181-45 NO. 672-3 Code ae Favorite 
je: e 
ere Imt. Str. Tip, Seal Brown Calf Oxford, Leather aioe 





Welt Sole, 13. 8 Military Heel. No. 135 Last. 
In Stock: A 4 to7 
B 3% to7 
C 2% to7 
D 2% to7 
Code Name: Arrow 
Price $4.75 


LUNN & SWEET SHOE CO. 


AUBURN, MAINE 
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“Cc ERGEANT,”’ said the forelady in one of the Gas Mask factory 
departments, ‘‘please do not leave the shop during the morn- 
ing rest period.” 


At 10.36 A.M., when all the machinery was quiet for the twelve-minute 
rest in the great building which the Government has' taken over for the manu- 
facture of Gas Masks, Sergeant George L. Peters walked to where the Forelady 
stood. Near her was a table with an American Flag draped over it. A phono- 
graph played the ‘Star-Spangled Banner.” Hundreds of voices rang out fer- 
vently. . 


One of the assistant foreladies stepped out, removed the flag, picked up a beau- 
tiful silver loving cup, handed it to the astonished Sergeant Peters, making a 
sweet, womanly speech of appreciation for the thoughtful consideration and fair- 
ness of the Sergeant’s administration of the department. 


Surprised, Sergeant Peters stammered his thanks, saying he had but done his 
duty; he did not deserve any special reward; they had made their great success 
of the department together; that he could not have achieved it without their 
loyal support. Each one of them was as much entitled to a loving cup as he. 
He was choked up inside; full up; could say no more. 


As George’s friends cannot all be reached by letter, we print the story here. 


George was offered a Captaincy as an expert (he is an Engineer, Applied Science, Columbia 
University, 1911) when the Gas Mask factory was started. He accepted the offer. Over- 
night, the order came from Washington that no more commissions were to be given 
civilians. George had been turned down for Plattsburg because of shortsightedness. He 
volunteered three times for overseas service as a Private Soldier, but was also rejected on 
account of imperfect vision. Applying the business training he had received from boy- 
hood, he has increased the output of his department .tenfold, and now has charge of some 
300 ladies, 50 men and has been made Sergeant. 


George’s administration of his department has meant hundreds of thousands of Gas Masks 
additional for General Pershing, which he might never have had. Our boy is helping nobly. 
We cannot think of any better words than the words of a great Judge of the United States 
Supreme Court, who said, “‘How proud his grandfather would be of George if he were 
living.” 


Peters Manufacturing Co. 
New York oe Boston 
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oyante 
illiken 
Shoe 


One Trip 


Our salesmen are 
now on their re- 


TOT 
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with complete 
Spring 1919 lines 
of 


Gordon 
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The Shoe the Kiddies 
Like the Most 

A Household Word from 
Coast to Coast 





| 


HE Billiken shoe is the great- 
est success ever developed 
in Children’s footwear, and 

once it becomes known in your 
vicinity that you are agents for 
these epoch-making shoes, your 
store will become the center of in- 
terest to every kiddie in your 
vicinity. 

Write or wire today for Salesman 
or Billiken Booklet. 


HOSIERY 


sie 
for men, women, chil- 


IUUUNRUUUNUUVUA AANA 


T 
| 


dren and babies: 


We request that our 












McElroy-Sloan customers be ready 

Shoe Co. when our representative 
Manufacturers ie ° 

Se. ‘Louis, Mo. arrives. There will be 





no return trip. 


chrown Durrell 2 


Boston New York Chicago 
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Uérrect Dodg ce 


FOR ALL OCCASIONS 























—\ 


Yy ql i 

oxfords made on the Yj f 

smartest lines and according = as 

to the well known DODGE 
STANDARDS. 

ana Brown Kid, 6-eyelet Oxford. 

$5.00 


ford, Full 244—Hav. 
fee Ot tate Oe 16-8 Full Louis Heel..........+--- 


Louis Heel.......... OEE OOS: Widths’AA, 4 to > A, 3% to 
7; B, C, D, 21% to 7. 















cannot be cmociied —_— value judging from orders we have received. 
at anything li , 


EE 





Havana Brown Kid Oxfords like our 
Our Silver and Gold Cloth Slippers 244 will be large sellers this season 











160—Patent Opera Full Louis Heel 
BOE Pic astiscaceactcnesceced $3.75 


217—Silver Cloth Opera, 15-8 Full Louis 
| RITES ess Fe CR $3.85 





eee ee ee eee eee eee ee ee ee eee ee 


240—Brown Calf, Eugenie, 16-8 Full 225—Black Satin Opera, 15-8 Full Louis 237—Gun Metal Calf 6-Eyelet Oxford, 
DO CHEE 50:6. 6000 06k casaeesseceae $4.50 | Re Se it PER $3.60 oe ee. ee rere $4.00 


Nathan D. Dodge Shoe Co. 
Newburyport, Mass. 


Boston New York Philadelphia_. Chicago San Francisco 
183 Essex St. 130 W. 42d St. 600 Denckla Bldg. 20 W. Jackson Blvd. 417 Pacific Bldg. 
Montgomery Kansas City, Mo, 

20 Galena Ave. 205 Ridge Bidg. 
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A Quality Feature for Practical Sport. Wear 


Textan Soles co-operate with the skilled shoemaker in creating practical sport style footwear 
of the most modern type. 

Instead of a sole being the contrary of the upper, footwear with Textan Soles is in full accord 
with what the shoemaker wished to develop when he designed the styles. 

Textan Soling is pliant—it acts with the uppers in each movement of the foot. It helps in the 
security of tread as well as in sincerity of fashion. 

Manufacturers are finding that when they use Textan Soles their fashion effects are uniformly 
complete in addition to being modern. . 

The prosperity of this soling, however, is not vague—it is definite and you should see that 
you get the definite Textan trade mark on the footwear that you buy. 














THE B.F.GOODRICH 
RUBBER COMPANY 


AKRON 
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An exceptional line of high- ‘ — > 

grade military styles; the kind Recognized by critical military 

it pays to push. men as correct in every detail of 
design and construction. 


Every Pair Made to Wear 


Styles Shown Are In Stock . 


,; . Stock No. 714—Made in Dark Tan 

Sa : Cordovan with Waterproof White Fibre 
_ ; Doubler. Ormond Plain Toe. A, 7 to 
Stock No. 715—Dark Tan Cordovan 10; B, C and . b+ 11. 
High Cut Military Blucher with 3 . 
Waterproof White Fibre Doubler. Or- Dark';Tan Shell Cordovan Spring 
mond plain toe. A, 7 to 10; B, C and@@. 3) Leg ing. Full Leather Lined, Height 
D, 6 to 11. 12 !4 inches. Sizes 13 to 17. 

$9.00 aioli $11.00 


Stock No. 614—Army Officers’ Tan 
Box Calf Fatigue Blucher—Ormond 
plain toe. i¢ 7to 10; B, C and D, 6 to 
11. 


$6.50 
Pig Grain Legging with Buckle and Stock No. 612—Tan Army Blucher— 
Strap (or in the Spring Type if desired). : Made on the Munson Last following 


Skeleton Leather Lined, Height 12% Government Specifications. B, 7 to r0; 
Inches. Sizes 13 to 17. C, 6 to 10; D and E, 6 to 11. 


$6.50 (either style) Price $6.50 


Our salesmen are now in their territories with the complete line of samples, 
© including those presented here. A postal brings our new stock catalog. @ 


M. A. PACKARD COMPANY 
Boston: 60 South Street BROCKTON, MASS. New York City: 127 Duane Street 





**Ready for active duty”’ is the slogan that de- 
scribes the BEACON line for Spring. Carry- 


ing not an ounce of superfluous weight, geared 


for speed, the new styles are war-time styles, 
fitting absolutely the needs of the day. 


The retail merchant can well afford to consider 
carefully this established and advertised line of 
men’s goodwear welts when he is confronted 
by price advances on all his merchandise. 





WRITE FOR PARTICULARS 
Regarding the 


**BEACON’’? AGENCY 


YW. 


( F-M-HOYT SHOE CO- 
































- MANCHESTER -N°- 














SPEEDWELL shoes are built for the popular 
purse—for eight men out of ten—and they are 
built to give wear plus good looks, plus com- 
fort. They give the man who buys them a dol- 
lar’s worth of service for every dollar bill he 
puts up to purchase them. 


Speedwell shoes are made in a plant and by 
men who have specialized for years in just such 


shoes. 


The SPEEDWELL proposition as it affects you 
as a merchant is full of opportunities. 


Why .not write us and get the story? 


yy. 


4 -- 


F-M-HOYT SHOE CO: 


MANCHESTER -N:H: 
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Make Every Shoe a Beautiful One 


Get rid of the wrinkles—show every shoe in your windows 
at the best! It is what your prospective customer sees on the 
outside that sells the shoes within. 


Placean AJUSTO BOOTLEG FORM 


in every shoe you display—give your footwear that snappy, 
smooth, graceful look. 

This clever sales-making form is simply made and easily 
adjusted. The slide does the trick—it expands the form! 
Study the illustrations here shown. They tell the story. 
Get Ajusto Forms in your shoes—get the shoes in your 
windows—gel the profit dollars in your cash drawer! 

Form up your Spats with Ajustos. 

Order Ajustos today--the cost is trifling--$3.00 the dozen f. o. b. Pittsburg 


U. S. SPECIALTY MFG. CO. Dept.D _ Pittsburg, KANSAS 
Remember it’s KANSAS 


~ 











‘fipLacor 
HEN you sell 
Beaded Tip Laces 

you sell something more 

than just “shoe laces.” 

You sell a product that 

has built up a reputation 

as America’s Supreme 

Shoe Laces, has that rep- 

utation to maintain and 

is doing it. 





This is a strictly bench-made mule 


Imitators are trying to 





on a straight, French last. Fine | Vey capitalize on the market 
quality satin, leather sole and full Pita : ey Protect yout. 
Louis heel, silk bow and braid trim. ee = eke ne, SEEDED 
Black, pink, blue, copen, rose and pete $ bt BL - a 


lavender. Sizes, 2% to 8. 


A dainty addition to your Boudoir 
line that will appeal to your finest 
trade. 


K. M. Stone Importing Co. 


— E. 22nd St. ‘°° NEW YORK, N. Y. ; 


























are made of materials which will justify to-day’s 
prices for children’s shoes. All popular styles 
carried in stock. Order at present prices. 






STOCK 


LACE BUTTON 
D Width Only Cand D Widths 
Foo—Patent....... 4 8% F40—Pat... 5 8% 12% 
Fol—Dull......... to to F41—Dull. . to to to 
FO03—Tan......... 8 F43—Tan... 8 


WILLIAMS, HOYT & CO. 


ROCHESTER, N. Y. 
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NOT JUST SHOES, BUT SHIPMENTS 


These Styles In-Stock Now—Immediate Shipments 


a 


no Cah cen Lace, si Wing Tip, 
Cuban Heel. oD. LEP OORT 


aoa pont nad Lace, Brown Buck Top, 
Imitation Tip, Military Heel. Ato D........ 


ea yy Gray Suede Lace, Covered Louis Heel. a 


oo Suede Lace, Covered Louis Heel. 


452Battleship 6 Gray 9-inch Lace, ted Cloth Top, 


ilitary Heel. WMD. 6 coc. 00sec 4 


453—Same with Louis Heel. BtoD.............. 
449—Havana Brown Kid 9-inch Lace, Brown Cloth 
Top, sam Mili ara 


Louis H Hee B 
447—Same with Military Heel. |e 
a Lace, White Lith Top, Louis Heel. 
RTS 66:6. 6.0.64:0 0b capedie Ped s-o6 had osdgeroceee 


273—Same with Military Heel. Bto D.....:..... $J 
478—Black Kid 8}4-inch - —. Kid Top, White 
Welting, Cuban Heel. 5. 


THE BOARDMAN SHOE CO. ™ strc as 


Sv S< Fs 39 PSS ES ES ES ES ES ES Es Ss SS ESE ES ES ES ES ES EES ESBS ES ESESES ES ES ES ESESESESES ES ESES ES SES ESESESESESESESES ES EES ES ESS ES ESESESESES ES ES ES ESBS ES ES ES ES ES Eo Dobe peta L ah 


5.00 
3.50 
4.75 


00 
00 
4.25 
00 
4.00 
4.00 
4.00 
00 
00 
00 
00 
00 


4. 
4. 


3. 
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Our Color 909 is a Hand- 
some Rich Dark Color 


Approved by the War Industries Board 


J. S. BARNET & SONS Ince. 
Tanneries at LYNN, MASS., U. S. A. 


Salesrooms, 75 South Street, Boston, Mass., U. S. A. 


CALF 
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THIS STYLE 
in 
Tan Calf Tan Side 
Black Kid Black Gun Metal 


It is a SPLENDID SATISFACTION, when 
duplicating an order for any article, 
TO KNOW that you are to receive the 
SAME QUALITY AS YOU HAD BEFORE. 


This STANDARD of QUALITY, unchanged 
since the first turning of the wheels 
in our factories, MUST NECESSARILY 
give you a MOST COMFORTABLE FEELING, 


when you re-order from PLANT BROS.{& CO. 


A MOST CAREFULLY SELECTED line of 
OXFORDS and PUMP EFFECTS now being 
shown by our salesmen. 


EE 





Main Factory 
MANCHESTER, N. H. 


Oct. 5, 1918 
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News in Shoe Markets 
and Merchandising, 
ments in America’s Shoe Centers 


m (CAUUAGANTAUAGANOUALAVOQAOANOADNAAALOAVONDAUAVDOOEAAUSOOEC{ 0004001 QHOLCANOAOONOOOOSOCOQSAVGAUOLANUOUOCAUOOCOACUGCCQUAOAIOACUICAUCOCAOACACATACUUUCAUAUOAUAIOAUIIUCCUGTIIANALATATOAEAUOAONATY tf 


New York City 


Retail Activities— 
Demand for Black Suede 

One of the newer features in the Fall 
demand is for black suede boots. The 
demand for overgaiters is also developing 
to considerable proportions. 


SHIPPING MEN’S 
SHOES 


Stock Department 
Complete November 1 

The Diamond Shoe Company have re- 
covered from the difficulties of production 
in their Brockton plant and will havea prac- 
tically complete stock department about 
November 1, judging by the way their 
customers are confining themselves in their 
orders to those stock lines that are avail- 
able and are substituting approximate 
styles where this is necessary for those 
originally desired. The indications are 
that the trade does not desire to switch 
its business from house to house. Present 
orders show a very strong demand for 
black leathers and shipments on these 
styles and other stocks are being made 
right along. In order that every one will 
be served within the limitations of pro- 
duction word has been sent to the sales- 
men not to oversell customers and no 
representative of the house can sell a cus- 
tomer a larger order than that placed last 
year. This will mean that every patron 
will be assured of getting some shoes. 


Brooklyn Factory 
Making Welts 

The Duane Shoe Company are just 
putting Welt shoes through the plant in 
their Brooklyn factory and the new goods 
are coming out in most attractive shape. 
In the line is a new pattern of pump that 
they anticipate will make a very strong 
impression on the trade when it is pre- 





sented. The new pattern shows a quite 
unusual and attractive feature. In the 
sales end, it was stated a few days ago, 
they are finding a very active call for 
black suede boots and duplicate orders for 
these are coming in which indicates that 
the retail trade is in turn selling them. 

The salesmen of the house, all of whom 
are on the road, are confining their efforts 
to immediate business and are taking no 
advance orders. In fact, they will make 
no showing of Spring styles until the goods 
are in stock around Jan. 1. 


PUTTEE 
PATENT 


Letters Granted 
Julius Asheim 


Letters patent have been granted Mr. 
Julius Asheim of the Colt-Cromwell Com- 
pany, on the process of a canvas covered 
puttee and on the canvas covered puttee 
as now placed on the market by that 
house. This puttee has been previously 
described in these columns and in the 
general terms, consists of the shaped 
foundation of leather covered with O. D. 
fabric, giving the fitting quality of the 
regular leather puttee but being of a ma- 
terial that permits its limited use by the 
enlisted forces. Mr. Asheim stated they 
are getting a great many orders for the 
canvas covered puttee but it is difficult to 
take care of all of them because of the 
great amount of work on regular cordovan 
puttees which is their principal product— 
a situation which is still further compli- 
cated by labor shortage. 


The Overgaiter 
Situation 


The retail trade is most enthusiastic on 
overgaiters and incidentally the demand 
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UTE 


Develop~ 


a 


for ‘white which was not expected to be 
important is becoming quitestrong. Some 
houses have accumulated stocks of these 
and so are in a position to take care of 
their orders whereas the situation is a 
very serious one with other concerns. 


Active Fall Trade 
on Boots and Oxfords 

Mr. Walter Ryckman, speaking of bus- 
iness as Powell & Campbell find it, 
states that trade is active on almost all 
lines of women’s boots, and the sale of 
oxfords still continues. The latter are 
wanted in high heels in patent, gun metal 
and black kid, and in military heel types 
in Russia calf and gun metal. The de- 
mand in boots is for brown and black kid, 
gray calf and gray ooze. There is con- 
siderable inquiry for gray kid but with 
little in this stock available. 


Combinations and Cloth 
Tops Well Represented 

Combinations and cloth-tops are both 
well represented in the orders coming in 
to them. In a general way stock is in 
reasonably good shape to handle this 
business and as to volume a comparison 
with the opening of the Fall season of last 
year is a decidedly favorable one. A great 
many orders have been taken and the 
goods shipped in the lines of men’s slippers 
but stocks on these are pretty generally 
reduced. 


**Work or 
Fight” Shoes 

“Work or Fight”—either event means 
heavy, substantial shoes. In one case the re- 
tail merchant supplies shoes and gets the 
profits, in the other case the Government 
supplies the shoes and the retail merchant 
must help pay the profit. 

He can only help pay by having the 
shoes to supply those who work—having 
the kinds needful to the work to be done 
and fitted so as to increase the efficiency 
of the wearer. 





In the name of our children and children’s children—that they may have the peace for which our 
martyrs died—Buy LIBERTY BONDS. 
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‘e Jo Buy 
Womens om 








P. J. Harney Shoe Co. 


Factory, Lynn, Mass. 
voor Boston Office 
ELTS 183 Essex Street 











Tober-Saifer Shoe Co. 
Creators of Novelty Shoes 
Oxfords and Pumps 

In Stock Ready to Ship 
Also Nifty Boots in All Lead- 


ing Shades 
Write for Samples 








The House of Service 


1312 Washington Av., St. Louis, Mo. 
Novelty Footwear 
IN STOCK 


In Narrow Widths 


VINSONHALER SHOE CO., 
1211 Washington Ave., St. Louis 











Gciits 


Women’s McKay and Welt Shoes, Stylish 

at all times and values that stand alone 

at their pricés. 

Cotter Shoe Co. - - Lynn, Mass. 
Boston Salesroom, 212 Essex St. 











1508 WASHINGTON AVE. 
St. Louis,Me 


Novelties in Stock 
For At Once Shipment 








The Easiest Selling House Shoes 


Large Welts 
- tad 
Stock Turns 


vans CO, RT «= 
Lane Brothers Co. asian! ave. Boston 








W. C. Cushman & Co. 


WOMEN’S WELT AND McKAY 
SPECIALTY SHOES 
ON THE FLOOR—READY TO SHIP 


403 Albany Bid., Boston 


New York Office, Duane St., Room 32 








The Line of 100 Styles 
of Co hoes 


‘utton—Theo 

— Points — 
Women's Welte 
and Me and Warm 





TIMSON BROS,, In 
Boston, as. - 
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Philadelphia 


INTO THE 
FALL SEASON 


Retail Trade in 
Full Swing 


With the coming of the present month 
the retail trade considers itself in the full 
swing of Fall business and the day-to-day 
activities of the retail stores are sufficient 
to justify this conclusion. There is a very 
general sale for practically all lines of 
Fall merchandise offered and as there is 
an adequate supply of goods for im- 
mediate demand at least, the retail people 
are in a position to make a very good 
showing of present business. While of 
course, the bulk of business being done 
is in high shoes there is none the less still 
something of a call for oxfords and other 
low cut styles. These are obviously intend- 
ed for indoor wear or for use with spats. 

The colored stocks, including brown and 
gray, are in good demand and there is 
perhaps a larger than usual call for black 
boots in the women’s lines. New stocks 
are coming into the stores right along and 
although there are delays in the filling of 
the retail dealers’ Fall orders, yet they 
have enough merchandise to keep them 
going and their stock is being replaced 
right along. 


Men’s Shoes Show Many 
Dark Brown’ Shades 


In men’s goods the demand is largely 
for the dark brown shades and here, too, 
there is a stronger showing than formerly 
of black leathers. Volume in men’s 
business is little under normal, the retail 
people state, a condition they attribute to 
the uncertainties caused by the forth- 
coming draft and anticipate a resumption 
of normal business after the call is made. 


MANY ORDERS 
ARRIVING 


In Black 
and Dark Brown 


That the trade is apprehensive as to 
merchandise conditions for the coming 
Spring is perhaps the most reasonable 
explanation of the experience of one of 
the specialty houses of this city. Speaking 
of the campaign for Spring selling the head 
of the establishment said that in the week 
and a half that the traveling men of the 
house have been out they have sold more 
goods than had ever been ordered for the 


opening of the séason and orders are still 
coming in at the same rate. As to im- 
mediate business, he said that stocks are 
being shipped as fast as the goods arrive 
and they are fortunate in being able to 
keep reasonably well up with the require- 
ments of their customers. 

The demand for immediate goods is 
largely for black and dark brown boots in 
women’s lines to which the activities of 
the house are entirely confined. 


Men Out 
for Spring 

All of the traveling men of the whole- 
sale and manufacturing house of Weimer, 
Wright & Watkin Co. are now out on the 
road with their sample lines for the Spring 
season and business is beginning to develop 
in a way that indicates a very heavy sea- 
son. Messrs. Harris and Weimer of the 
house have just returned from a visit to 
the eastern markets where they placed 
orders for Spring goods for the wholesale 
department. The factory at the present 
time is working to capacity and getting 
out the largest possible output considering 
the shortage of labor. There is reasonably 
good progress being made under these 
circumstances but there is a large accumu- 
lation of work ahead so that present 
factory conditions are likely to continue 
indefinitely. 


Nine Men 
“with the Colors” 


With nine men of the organization 
already “with the colors” and nine more 
available under the new registration, the 
organization of the Shoe Findings’ house 
of Laing, Harrar and Chamberlin finds it- 
self somewhat short-handed. This, coupled 
with great difficulty in getting many lines 
of merchandise and the insistent demand 
for these, presents a series of daily prob- 
lems. They are-however making as much 
progress as is possible under the circum- 
stances and even delayed goods do arrive 
eventually, so they are able to make 
shipments right along although not as 
complete in detail or as quickly as they 
would like. 


Pile on the wagon, old and young, 
For the Fourth great L. B. Drive; 
Give, give, give for Uncle Sam, 
Let the World know you're alive. 





War until the Hun is utterly and completely destroyed. 
Fourth” Liberty Bonds are the best possible weapons! 


“Fighting 
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Cincinnati 


Cincinnati Merchants 
Boost Fourth Liberty Loan 

A meeting of the Retail Shoe Association 
of Cincinnati was held September 26 
for the purpose of considering matters of 
importance in connection with the busi- 
ness of the coming season. The desire of 
the retailers to get the business of the 
meeting out of the way before the begin- 
ning of the drive for the Fourth Liberty 
Loan was responsible for its being held 
earlier than would otherwise have been 
the case, as many members are on teams 
in the drive, and will be very busy for the 
next three weeks. The new secretary of 
the Association, Beecher E. Hess, for- 
merly of Indianapolis, who succeeds H. 
Serkowich, was introduced to the members 
at the meeting. 


Trade Uneasy Awaiting 
Latest Government Regulations 
Salesmen are now on the road taking 
orders for Spring on shoes built along the 
lines of the former regulations. There is 
a very uneasy feeling among the entire 
trade; cases are already recorded where 
cancellations of Spring orders previously 
placed have been received from retailers, 
who stated that as they are uncertain 
whether they will be allowed to sell shoes 
at more than $12 for Spring, they cannot 
order merchandise at figures which would 
compel higher prices. On the other hand, 
manufacturers do not know whether they 
would be compelled to cancel all orders 
already received, and are waiting for 
further news from Washington on this 
and other points. 


Retail Business Progressing 
Military Footwear in Demand 

Retail business is progressing in the same 
healthy manner which has been experi- 
enced ever since the season opened, with 
a good demand for footwear for all ages 
and both sexes. Military footwear is a big 
item with the stores which handle it, such 


as Pogue’s, the Gibson Boot Shop, the 
Mabley & Carew men’s department, and 
others. The constantly growing number 
of officers furnishes a fine market for 
military boots, shoes and leather puttees, 
and while the goods are hard to get, there 
is a good demand for what stocks are 
available. 


Women’s Trend Toward 
Sober Styles 


In the.women’s lines there is a definite 


trend toward the more sober colors and 
styles outlined by the Government’s pub- 
lished regulations, designed to eliminate 
novelty footwear in favor of practical 
shoes. While browns and field-mouse, 
with some light grays, are still being called 
for, especially the first, black is in good 
demand, and is expected to be better still 
as the season advances. Retailers are 
inclined to make hay while the sun shines, 
as they are uncertain of the effect on busi- 
ness of the price- and quality-fixing 
regulations which are impending. 


H. C. McLaughlin 
Returns from East 


H. C. McLaughlin, president of the 
Ohio Retail Shoe Dealers’ Association, 
returned early last week from a trip East, 
where he visited Boston, New York and 
Washington, and conferred with leading 
members of the trade with reference to the 
business situation. 


Manufacturers and Employees 
Subscribe Liberally to Liberty Loan 


Local shoe factories are making arrange- 
ments to subscribe liberally to the Fourth 
Liberty Loan, and to co-operate with their 
employees in enabling the latter to buy on 
small weekly payments. Manufacturers 
report that subscriptions of this sort to 
the former loans have been faithfully 
taken care of by their employees, and 
they look for many similar subscriptions 
to the fourth loan. 


Chicago 


All Stores 
Pushing Two-Tones 

Practically all the leading shoe stores 
and departments have been confining their 
special offers during the past week to two- 
tone effects, that is, combination leather 


vamps and fabric tops. Through large 
and frequent advertisements in the news- 
papers and through extensive window dis- 
plays these styles were played up most 
prominently. Among the many mer- 
chants who particularly emphasized two. 
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FOOTWEAR THAT APPEALS 
TO THE FEMININE FANCY 


We make a complete line of 
Women’s Medium and Migh- 
Grade Welts 


IDEAL VOGUE SHOE CO. 
HAVERHILL, MASS. 
Boston Office, 207 Essex St., Room 218 
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173 Summer St., Boston 








“Those Totally Di ‘erent 


Shoe: 
PTT 





Childrenis ed S 








MONITOR SHOE CO. 
66-68 Reade St. 
New York, - - N.Y. 







HOES 





















seneeesssacee 


A Wenderful Line for the Whole- 
saler All leather 3.25 up 
Canvas...2.75 up 
Also a line ‘ot Ladies’ 
Pump Straps in all 
oe 
Bsc. and 750. — 
OE CO., East Lynn 


mmr, Mase. 


NU BABY SH 








Buy two Liberty Bonds where you bought one, before. 
we will go over the top at once. 


Do it Now and 


Tredlite Steppers 
for Boys and Girls 
GUARANTEED 
FOR 75 DAYS 
Write tor Particulars 


HenryKleine& Co. 
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TODS 
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THE STETSON SHOE Co, 
Soutw WeymMoutTH,MAss. 

















HENRY LILLY CO. 
88-90 Reade Street - New York 
The Only Exclusive 
Shoe Auction House 


Trade Sales Every Wednesday 
and Friday 
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Gentlemen’s 


Shoes 


A.E. Nettleton Co. 


SYRACUSE, N. Y. 


~“KNIPE BROS. 


MAKERS OF MEDIUM PRICE 
McKAYS and WELTS 
Specialty of Flexible Welts 

Factory WARD HILL, MASS. 

















Men’s Welts 


Git UNBRANDED UNION MADE 


IN STOCK 
DIAMOND SHOE CO. 


Factery Salesroom 
Abone the bark Breckton New York, N. Y. 








QUESTIONS 
ANSWERED QUICKLY 


in “Where to Buy” columns—a 
growing directory for all the trade, 
presenting answers briefly to cur- 


rent problems in merchandising. 
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tones are O’Connor & Goldberg, offering 
black kid vamps with nut brown cloth 
uppers, turned soles and wood French 
heels. at $8.50; also in patent leather 
vamps and same uppers at the same price; 
Thos. E. Wilson & Co., offering dark 
mahogany boots, cloth tops, welt soles and 
military heels at $10; Cutler’s were push- 
ing black kid vamps with gray cloth up- 
pers, cloth covered heels at $6.50 and black 
kid patent leather vamps with black or 
castor cloth tops at $6.50. A good many 
of the stores were doing a very active 
business in this style of shoe. 


Growing Call for 
Black Kids 

Reliable reports from the leading stores 
indicate that. the majority of them will 
run short of all over black kid boots, the 
demand being so persistent and the stocks 
of the merchants being low and difficult to 
replace. 
Gray Kids 
More Active 

This week has been a better one for gray 
kids than previous ones. In the darker 
shades they are moving decidedly better 
than formerly. 
Retailers Launch 
Liberty Loan Campaign 

The Chicago Shoe Retailers’ Association 
has launched its Liberty Loan campaign 
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among the shoe trade and all the com™ 
mittees are off for a quick drive to secure 

its total of $200,000, which quota has been 

established by the Association. John 

O’Connor, president, has appointed the ~ 
following committee chairmen for their 

districts: Harry Levinson, west side; 

Harry Meyers, west side; R. Metz, north 

side; Louis Grossman, south side; Fred 

Foster, South Chicago. The manner in 

which the special drive units are, going 

after the trade insures a speedy subscrip- 

tion and even “going over the top” for far 

more than the quota. At the meeting 

of the Association, which was held 

October 1, at the Winter Garden, plans 

were discussed for making this drive an 

overwhelming success. 


Wholesale Section 
Meeting with Visiting Buyers 


The wholesale section is meeting with 
many visiting buyers who are coming into 
the market to purchase shoes. The solid, 
all leather styles in brown, black and gray 
are selling exténsively among the whole- 
salers. 


Robert Nicholl 
Joins Red Cross 


Robert Nicholl of the Geo. E. Harrison 
Shoe Company organization, has joined 
the ambulance corps of the Red Cross. 


St Louis 


NATIONAL SHOE 
RETAILERS’ ASSOCIATION 


Plans for 
Convention Progressing 


General Chairman Joseph J. Sensen- 
brenner and Secretary Arthur E. Ebbs 
have returned from Chicago, where they 
have been in attendance upon a meeting 
of the National Shoe Retailers’ Associa- 
tion Executive Committee which took up 
a number of matters in connection with the 
plans for the convention in St. Louis in 
January. Chairman Sensenbrenner was 
in position to inform the national com- 
mittee of the considerable progress made 
by the committees in charge of the prepar- 
atory work, including the exhibit arrange- 
ments as well as the efforts to bring about 
a large attendance. Considerably more 
than half of the exhibit space has been 
sold—about 65 per cent—and the re- 
mainder is going very satisfactorily. 
There will be a joint exhibit of eighteen 


St. Louis shoe manufacturing concerns in 
connection with the convention instead of 
individual displays, the plan being to 
demonstrate St. Louis’ strength’ as: a 
market and a manufacturing center. The 
manufacturers will also act co-operatively 
in aiding the work of the retailers to make 
the convention a success. A member of 
the wholesale: trade has been placed on 
each of the committees created to handle 
the convention work. Harry Vinson- 
haler, of the Vinsonhaler Shoe Company, 
is chairman of the wholesalers’ co-operat- 
ing organization. 


Retail Shoe Merchants 
Co-operate with Fuel 
Commissioner 


The light and fuel conservation efforts 
of the retail trade generally are being co- 
operated in fully by the shoe men, who 
have taken a step in advance of the Fuel- 
Commissioner’s orders by determining to 


adopt new hours. The final decision will 
| 





Warrior Dollars—We must back up our millions of warrior boys with 
billions of warrior dollars. Push the Fourth Liberty Loan.~ Buy your country’s~ 
he quicker this money is raised, the sooner the war will be won. 


bonds. 
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probably make the hours, in the down- 
town district at least, from 9 A.M. to 
5.30 P.M., except Saturdays, when the 
closing hour will be6 P.M. The outlying 
districts will also shorten their hours, al- 
though the plans hav2 not yet reached a 
definite stage. 


Robert P. Wilcox 
Enters the Service 


Robert P. Wilcox, general superin- 
tendent of the Stix, Baer & Fuller Dry 
Goods Company, operating one of the 
largest department stores in the city, has 
resigned to enter the United States mili- 
tary service. He has been connected with 
the store in the position which he leaves 
for the past eight years, having suc- 
ceeded Paul C. Baker, now general super- 
intendent of the Famous-Barr department 
store. He is thirty-four years old and has 
three brothers in the service, one in train- 
ing and two on foreign duty. He will go 
to his former home in Newark, N. J., 
before taking up his training. 


Death of 
William J. Stahlhuth 


William J. Stahlhuth, in training at the 
Great Lakes Naval Station to which he 
went from the International Shoe Com- 
pany, of St. Louis, for which he had been 
a salesman, died the past week from pneu- 
monia, superinduced by the influenza 
epidemic which has been raging at the 
camp. He was twenty-five years old and 
is survived by a mother, sister and brother. 
The body was taken from the training 
station to St. Louis for burial. 


John C. Roberts 
Wins Lieutenant Rank 


John C. Roberts, Jr., son of the vice- 
president of the International Shoe Com- 
pany, has been commissioned as an aviator 
in the Naval Aviation service, with the 
rank of lieutenant, junior grade. Roberts 
entered the service February 1 and was 
sent to Pensacola, Fla., where he received 
his training. Previous to this he spent 
five months in France as driver of a muni- 
tion truck, returning to the United States 
just before he entered the naval aviation 
training camp. 


Retail Shoe Merchants 
Attend Washington Conference 


A considerable number of representa- 
tives of St. Louis department stores and 
of the larger retail shoe stores of the down- 
town section have been in Washington 
this week attending the conference for the 
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organization of a war service committee 
of the retail dry goods and allied retail 
trade. The plan, when brought to the 
attention of the St. Louis retailers, was 
received most favorably and will be car- 
ried out fully when the details are finally 
agreed upon. 


John A. Bush Registers 
for Military Service 


John A. Bush, president of the Brown 
Shoe Company, was one of those register- 
ing for military service. Mr. Bush, how- 
ever, has been very active in connection 
with war industries board work at Wash- 
ington and his company has been handling 
considerable work for the war and Navy 
departments; hence it is expected that he 
will be placed in the essential class when 
the classification is made by the draft 
board. A very considerable number of 
the Brown exectutives are similarly 
situated. 


Capt. Atwell Lincoln 
Arrives Safely Overseas 


News has been received from overseas 
of the safe arrival of Capt. Atwell Lincoln, 
of the Lincoln Company, dealers in find- 
ings, etc., who gained his commission at 
a training camp only a comparatively 
short time ago and who was ordered abroad 
during the Summer. During the absence 
of the captain the operations of the com- 
pany will be looked after by the other 
member of the firm and incidentally of his 
family, his brother. 


Wizard Foot Appliance 
Company Reports Rapidly 
Increasing Business 


The Wizard Foot Appliance Company, 
which is exploiting devices of a new type 
for the correction of foot troubles and 
which recently removed to new and larger 
quarters in the Advertising Building, 1627 
Locust Street, reports a rapidly increasing 
business and also very satisfactory results 
as reported by the users of its devices. 


A. A. JOST 
IN ST. LOUIS 


Directing Publicity for 
Great Lakes Naval Station 

A. A. Jost, who has been with the Cali- 
fornia Tanning Company, makers of 
specialties in leather and other products, 
and who was formerly with the Johansen 
Brothers’ Company, has been in St. Louis 
for some weeks directing publicity for the 
Great Lakes Naval Station, with which he 
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193 ESSEX ST 
BOSTON 


) Oper ybody in the SHOE TRADE 
knows us, originators of labels 
for Shoe Cartons. Send for sam- 
ples which speak for thei:nselves 








ATLANTIC PRINTING CO. 


Shoe Printers 


fear out this ad and mail for details ef 
our Special Printing Service for 
the Boot and Shoe Trade. 


201 South Street, Boston, Mass. 
Telephone Beach 4960—4961. 
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ie 





“A Splendidly Equipped Plant” 
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ENGRAVING CO. 
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179 W. Washington Sireet, 
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is connected, having enlisted some time 
ago. He will continue publicity work for 
the Navy, operating in college towns for a 
time to recruit engineers for the service. 


Excellent Business Predicted 
for Winter on Women’s 
Spats and Boot Tops 


The increasing tendency on the part of 
women to wear low shoes—pumps, oxfords, 
etc.—during the Winter is expected to 
make for excellent business in spats, and 
local wholesalers and jobbers say that this 
expectation is being borne out in the 
orders received. This is also the report 
of the Hylo Mfg. Company, of Jefferson 
City, Mo., which manufactures an exclu- 
sive design in whatit prefers to denominate 
a boot top that fits more closely over the 
shoe than the ordinary spat and which 
can, at a distance, be differentiated from 
a fabric top with difficulty. President 
Charles R. Tweedie of the company is 
especially well pleased with the outlook 
for the Winter business. 


A. G. White Leaves 
October 15 for Camp Pike 


Advertising Manager A. G. White, of the 
Brown Shoe Company, has about com- 
pleted his arrangements for the handling of 
his department during his absence and will 
depart October 15 for Camp Pike, where 
he will undergo training, preparatory to a 
commission in the United States Army. 
He has so organized the affairs of his 
division of the company’s work that it is 
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expected that the advertising department 
will continue without extra aid during his 
stay away. 


Jackson Johnson Working 
for Increased Membership 


Jackson Johnson, chairman of the Board 
of the International Shoe Company, who 
is devoting most of his time to the St. 
Louis Chamber of Commerce of which he 
is president,and to war work, being regional 
industrial adviser for the St. Louis district, 
is taking up means and methods for the 
increase of membership in the Chamber 
of Commerce. He has inaugurated a 
series of luncheons for specially invited 
business men not now members of the 
Chamber, to whom will be explained by 
speakers the advantages of membership 
in the Chamber as well as the work being 
done by the organization. 


Increasing Output 
of Plants 


The Boyd-Welsh Shoe Company, which 
has been operating its specialty plant to 
the utmost of its labor capacity, has taken 
steps to increase the plant’s output by the 
addition of more equipment and the in- 
struction of new workers to increase the 
factory force. The capital of the com- 
pany, which has been increased to $150,- 
000, has been built for the most part out 
of surplus earnings since the inception of 
the concern, which started with only $20,- 
000 capital. It is still under the same 
control as at the beginning, John C. Boyd 
and Jack T. Welsh being the holders of the 
principal interests. 


Milwaukee ) 


JOSEPH MILLER 
SHOE COMPANY 


To Continue Business— 
All Reports to the 
Contrary Are False 


' 

The Joseph Miller Shoe Company of 
Racine, Wis., wishes to correct a rumor 
which has been current that upon com- 
pletion of its Government contracts for 
Army shoes the business will be wound up. 
When the creditors committee were put in 
charge of the affairs of the company on 
April 1, last, conditions looked very dif- 
ficult, but through the clever manage- 
ment of the committee the workmanship 
and quality of the Army shoes were won- 
derfully improved and approved by the 
Government inspectors. These contracts 


are now nearing completion, the business 
of the company has been handled in a 
most efficient manner, the general trade 
is extending the creditors committee a 
very liberal line of credit, and their bills 
are paid promptly. 

The program of payment to creditors, 
as outlined by the creditors committee, 
the early part of April, has been carried 
out—a 20 per cent dividend being called 
for on September 15, and checks being 
mailed to all creditors on September 14. 
The creditors committce are quite con- 
fident that they will be able to pay off the 
remaining indebtedness, as outlined. 

The creditors committee say positively 
that the Joseph Miller Shoe Company is 
going to continue business; its high-class 
line of shoes is giving good value to the 








So Knuckle Down to Business, Folks, 
And Deal the Hun some mighty strokes 
With screaming Red-hot Liberty ‘‘Fourths.” 
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retail merchant, and a big volume of re- 
munerative business rewards the com- 
mittee for their earnest endeavors. 

The following salesmen of the Ogden 
Shoe Company, Milwaukee, have left for 
their respective territories with complete 
Fall and Spring, 1918-1919, lines of men’s 
welted shoes: C. A. Bergh, California and 
Nevada; C. F. Allen, North Dakota and 
northwestern Minnesota; Milton K. Ras- 
berry, Kansas; J. M. Rasberry, Oklahoma 
and Arkansas; J. W. Rhodes, Texas; J. L. 
Scoggins, Louisiana; W. T. Terry, Ten- 
nessee and Kentucky; J. M. Floyd, Illi- 
nois and Indiana; M. Lemmer, Chicago; 
M. J. Hemmens, Wisconsin; Norman E. 
Perry, Ohio; R. A. Crockett, West Vir- 
ginia and western Virginia; J. D. Perry, 
Virginia and South Carolina; D. anette 
Pennsylvania. 


Retail Shoe 
Men Organize 


A. B. Caspari is the president of an or- 
ganization of seventy members of retail 
shoe men, formed September 25 at the 
Milwaukee Association of Commerce. 
The shoe men will now have a representa- 
tive on the advisory board of the retail 
division of the A. of C. 


New Method Parlors 
Change Location 


The New Method Shoe Parlors have 
moved, changing their location from 212 
to 215 Haynes Block. The new store is 
fitted up in more modern style than the 
old; and the light is better because the 
new rooms are outside rooms facing on 
Main Street and more people can be ac- 
commodated. Messrs. Lincoln and Ry- 
burn are the proprietors. 


Chippewa Shoe Manufacturing 
Company Has Large Order 


The Chippewa Shoe Mfg. Company 
has just been awarded a large order from 
an Eastern concern. As a result, the fac- 
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tory is now making arrangements for an 
output of 1200 pairs a day. 


‘“‘TURNING OUT” 
SHOES 

The Army Last and 
Leathers for Civilian Use 


W. A. Edmonds of the Edmonds Shoe 
Company, Milwaukee, Wis., conceived the 
idea that if an automobile factory, making 
but one type of automobile, could turn 
out more automobiles at a lower price to 
the consumer, the same idea could be 
adapted to the shoe manufacturing 
business. 

Mr. Edmonds backed his convictions 
with his experience as a manufacturer 
and with his money and went to it. 

For: the basis of his ‘Flivver,” he 
selected the Munson last, and for the body 
a good, durable tan calfskin of soft 
tannage, a good looking, good wearing, 
G. W. Service Shoe. 

He equipped his plant to make three 
hundred pairs per day. It wasn’t long 
till the orders were coming so strong that 
more machinery was bought, additions 
were made and the output doubled. 
Orders have been on the increase until 
recently the daily production reached 
one thousand pairs. 

Here is concentration to the limit. 
No change of patterns, no shifting of 
machinery, no switching of workmen 
from one thing to another. Every em- 
ployee doing the same thing all the time 
certainly makes for rapidity and efficiency. 

One last, one grade of upper, one grade 
outsole, one grade insole, one grade work- 
manship—just one shoe—a Goodyear 
welt Army shoe on Munson last and that 
shoe Milwaukee quality. 

The phenomenal growth of this factory 
which started without a dollar’s worth 
of business on its books last June and 
now making a thousand pairs a day, 
shows the idea of concentration in a shoe 
factory to be well founded. 


Rochester 


Retail Shoe Merchants 
Buying Heavily 


It is an unusual state of affairs that 
confronts the majority of the Rochester 
shoe salesmen. Some are gone and have 
already sold Spring orders to a number of 
their customers, while a few are still 
patiently waiting for final instructions. 


“It is not an art to sell shoes this year,” 
says the president of one of the largest 
factories in Rochester. “In many cases, 
the retailers are buying more than twice 
the number of shoes they bought in previ- 
ous years, and indications at present show 
that we will never be able to make all 
those which there will be orders for this 
trip.” 





to-day 


| buy that 
| liberty bond | 


I?’s up to you, to America and her Allies, to wipe from the face of the 
earth that infamous Potsdam gang headed by the Kaiser. 


Buy Liberty Bonds! 
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Wer eve To Buy Buy | | 
_W Miscellaneous | 








High Quality Shoe 
Laces for the Manu- 
facturing Trade. 
Write for Samples 
and Prices. 


J.& B. SALES CO. 
470 Park Ave. 
Worcester - Mass. 











“UP TO THE MINUTE” 


Slipper Bows, 
Ornaments, Buckles, etc. 


D. T. DUDLEY & CO. 


66 Washington St. Haverhill, Mass. 


















“THE RIGHT LACE 
PERFECT r CASE” 


Transparent Celluloid and 
Dust-proot cover (patented) 
Send for Samples and Prices 
GORDON MFG. CO. 
285 WEYBOSSET ST. PROVIDENCE, R.1. 











Insoles of all kinds 


Made by the House that 
makes good on deliveries 


Our brand is in demand 






Weotworth 


, fetty Order from your Jobbers 


CALDERWOOD & PREG 
shoe aye of eae 
Distinctive ‘Quanity 
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WANTED 
Where to Buy Styies 
An extra editorial service to Recorder 


readers, free for the asking, with au- 
thentic information on current problems. 




















68 


Oxfords Sell in 
Great Numbers 


Oxfords are selling in greatest numbers, 
and black kid seems to be the predominant 
material in demand. 


New Shoe Factory 
Busy on Women’s Welts 


The Burrows Shoe Co., Inc., which has 
been in existence for only five months, has 


Where to Buy 


Women’s and Children’s Shoes 
















ume a 
MODERN FOOTW 


SHOE (OMPANY 








The Proper Dress- 
ing for Every Shoe 


Griffin Mfg. Co., Inc. 
67-69 Murray St. — 
New York 














MBUS POLISH MFG. 
23 BEAVER ST. NEW YORK 








-hroughout South America means “These 
goods are the best of their kind for the 
South American market.” 








SALES LETTERS 


MULTIGRAPHED-- 
FILLED IN--SIGNED-- 








MAILED. 

F. S. ROOT CO. 

BUSINESS PUBLICITY SERVICE 
6 BEACON ST., BOSTON 





OR WOMEN, MISSES »° CHILDREN 3 gin 
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a large volume of business. Mr. G. S. 
Burrows, general manager, claims that 
they are daily manufacturing 250 pairs of 
women’s high grade shoes, welt soles 
exclusively. Mr. Desbrow was formerly 
connected with E. P. Reed Co., this city. 
The other members of the corporation 
are eastern shoe men. The sales force 
consists of J. W. Hoben who travels in 
the West, and M. C. Seaman who makes 
New York and vicinity. 


Desbrow Shoe Co. Inc. 
Reports Excellent Progress 


Another comparatively new concern in 
Rochester which-reports excellent progress 
is the Desbrow Shoe Co., Inc. It manu- 
factures turn shoes for infants and chil- 
dren. The officers, who also are its 
directors are, F. C. Bonnet, president; 
A. F. Stratmeier, vice-president and 
secretary; Fred Desbrow, treasurer and 
general manager. Mr. Desbrow is well 
known in the Rochester trade. Years ago 
he occupied an important position with 
the Maloney Bros. Co., and later helped 
to form the Galloway & Desbrow Shoe Co. 
After that he became superintendent of 
the Levinson Shoe Mfg. Co. and occupied 
that position until recently. His associ- 
ates are out-of-town capitalists. The 
present output daily is 800 pairs, but Mr. 
Desbrow is anticipating that by the first 
of the year, it will be increased to 1400—- 
1600 pairs. C. H. Daniels who handles 
the complete output of thirteen other 
factories and who has offices in Boston 
and Chicago, holds the sole selling power 
of the Desbrow shoes. 


Rochester’s Quota 
$31,336,000 


The announcement from Washington 
that the Fourth Liberty Loan issue will 
be for $6,000,000,000 fixes the quota for 
Rochester automatically for $31,336,000. 
The campaign in this city opened 
Saturday. It is intended to have at least 
twenty meetings each day during the ten 
days of the campaign, and at each meeting 
there will be music, singing and other 
entertainment. 


Shoe Manufacturers’ 
Committee 


The shoe manufacturers’ committee 
consists of:— 

Innis P. Allen, chairman, treasurer, C. 
P. Ford Co.; Frank X. Kelly, president of 
John Kelly, Inc.; J. Allen Farley, secre- 
tary of E. P. Reed Co.; Charles Winslow 
Smith, treasurer of Sherwood Shoe Co.; 
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Henry W. Utz, treasurer of Utz & Dunn; 
J. S. Menihan, president of The Menihan 
Co.; Henry H. Wetmore, manager D. 
Armstrong Co.;: Charles W. Anderson, 
president Newcomb Anderson Co.; Chas. 
A. Simpson, manager local branch of 
Guarantee Trust Co., of New York. 

Literature boosting the campaign has 
been distributed and posters set up in 
most of the factories and the employers 
and heads of departments are encouraging 
the workers to co-operate with them. 


A Pioneer in Collecting 
Fruit Pits and Nutshells 


The Sherwood Shoe Co. is the first to 
respond to the call for fruit pits and all 
kinds of nut shells. Inside the main 
entrance stands a red, white and blue 
barrel with a striking appeal, and the 
employees have responded enthusiasti- 
cally. 


Sherwood Welfare 


Association Organizes 


At the factory, has also been organized 
the Sherwood Welfare Association, with 
Cora M. Atkinson, acting secretary. The 
Sherwood Shoe Athletic Association held 
a successful sausage roast and dance and 
the proceeds of this together with that of 
many other similar affairs held by the 
various departments in the office and 
factory, is divided amongst the boys in 
service and money orders for the amounts 
are forwarded each month. The thankful 
letters sent on receipt of same are indeed 
very gratifying: 


Women’s Business 
Displaces Misses’ and 
Children’s Lines 


Utz & Dunn Co. makes the announce- 
ment that they have discontinued the 
manufacturing of misses’ and children’s 
shoes, which has been a feature of their 
business for many years. They made an 
extensive line of welts and McKays for 
little people and had a large business in 
this branch. It is explained that the 
rapid growth of their women’s business, 
to which they henceforth will give their 
undivided attention, made it necessary to 
eliminate the further making of the 
smaller shoes. They have offered for sale 
their special equipment for the making of 
children’s and misses’ shoes, also their 
trade mark rights on their well known 
branded specialties. 


(Continued on page 85) 





Shame on any man, who, when we win the war, and the roll is called, has 
been found to be a deserter from the ranks of the Great “Fighting Fourth’ 


Liberty Loan. 


|. to-day 
buy that 
liberty bond 
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‘There is one point I want 
to make on this shoe--it’s 
a BUY!.--a great, big, hot- 
off-the-griddle BUY! 
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“I picked this one up—it was a five thousand lot—FOR CASH! And that’s the 
way I will sell it to you—FOR CASH—at a short, quick profit! 

“There isn’t a moment’s doubt as to its value. It’s a Goodyear welt—Upper 
built of retanned bark leather—Sole of oak leather, 18-iron. Colors, black or tan. 
Sizes, 6 to 11; widths, D and E only. 12 pairs to case. Price, $3.37 1-2. Terms cash. 

**Rush your order quick or the other fellow will beat you to it—and remember, 
it’s CASH—that’s why you get this remarkably low price. 


‘*Ring your buzzer for a messenger boy—or have your stenograper get busy—or 
write me yourself. But whatever you do don’t hesitate—hustle and get YOUR 
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nl ORDER IN!” F fl 
Financial Reference --- Greenebaum Sons Bank & Trust Co., Chicago. | 
ss BILLY HAMBURG = 
U Operating THE A. B. SHOE Co. U 
7 26 So. Wells Street, Chicago 7 
lJ Scores of other big values on the floor every week. It’s worth a special trip to see them! UJ 
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Bates Ads. 





BY BQres 


=| SHOES 


Reach 











October 19 


Most Everybody 


RIGHT through this 


““cream”’ season of 


Fall retail buying Bates Shoes are being 


put prominently before the millions of readers 
of the Saturday Evening Post. 


September 21 


Every other issue of 
this world’s greatest weekly mag- 
azine, from September 7 to Dec- 
ember 14, contains a quarter-page 
Bates Shoe message, illustrating 
a desirable, salable Bates Style, 
and expounding with convincing 
sincerity the Bates Doctrine of 
moderate price. 


If you enjoy statistics, you can 
figure that these Bates advertise- 
ments will have a total audience 
of not fewer than 53,000,000 per- 
sons—which roughly equals al- 


most the entire adult population 
of the United States. 


To us who make Bates Shoes, and 
to enterprising shoe dealers who 
retail Bates Shoes, this wide- 
spreading, far-reaching, high- 
standing publicity work means 
something. 


It sets a quality mark for Bates 
Shoes which we must make them 
reach—every pai., every day in 
the year. 


It takes a message far and wide 


? 
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November 16 ©] 


November 2 


to the sensible shoe-consuming men of the coun- 
try, impressing them with the desirability of Bates 
Shoes as their regular daily footwear, and inevi- 
tably inducing many thousands of them to buy 
at the stores where Bates Shoes are sold. 


It creates; here and there, a demand for Bates 
Shoes in communities where they are not yet on 
sale—and here is the hint for live shoe dealers who 
want and need the addition of a widely-known 
line that carries with it a substantial retail profit. easesaiiiaa 


.Read the Bates Shoe advertise- See the shoes themselves 
ments in the Saturday Evening Post. J,earn our sound methods of doing 
They will reinforce our other mes-  bysiness. We undoubtedly have 
sages to the Trade. something for your business 


Study the Bates proposition. needs. 


Bates salesmen are now on the road with next Spring’s 
line. It 1s well worth your seeing. Shall we arrange a 
meeting with you ? 


A. J. BATES COMPANY 


NationallyJAdvertised Shoes 


FACTORIES 'AND CENTRAL DISTRIBUTING HOUSES 
GENERAL OFFICES 328 W. MONROE STREET 


WEBSTER, MASS. CHICAGO, ILL. 
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SURE THINGS 


T goes without saying that the Dealer must have on his 
_shelves Regal’s wonderful Crispin, shown_on_the_op- 


posite page. 





That's one sure thing. 


Another ‘is that every Regal Dealer is a fighter for the 
Fighting Fourth Liberty Loan. 


All of which means that every one of Regal’s customers 
and every one of Regal’s customers’ customers has bought 
Fighting Fourth Liberty Bonds already and is going to buy 
some more just to be sure that the Loan is sure. 


Regal Shoe Company 
268 Summer Street 
BOSTON, MASS. 






























































Stock No. S-4255 


No. 26 Norwegian Russia Calf W. Q. Blucher; Same Top; 18 full 
Double Sole; 7-8 in. R. & L. Heel; Invisible Eyelets and Hooks; 


Half Bellows Tongue. 


A, 71% to 10 
B, 614 to 10144 C and D, 5 to II 


Style Price Telegraph Order 
Code Word 
S-4255 $7.00 UNIVERSAL 


A GREAT FALL SHOE. ORDER NOW 


Our salesmen are on the road with the full Regal line for 
Spring 1919. 
A postal card to us will send our representative to you. 


Regal Shoe Company 


BOSTON, MASS. 


He 
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Havana Brown Vici Bal 





























Dark Russia Calf Bal 
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Barr 
Shoes 


OOD looks alone won’t sell a shoe 
today— 





Back of the perfect lines—the attrac- 
tive last—must be expert workmanship 
—dollar for dollar quality value. 


Barry shoes back up the latest. most 
desirable styles with a quality of 
leather—a perfection of finish that 
wins the discriminating buyer every 
time and brings him back a permanent 
customer. 

The element of comfort introduced in 
the flexible TEXTAN SOLE is a con- 


vincing selling point—a feature no 
man disregards. 


T. D. BARRY CO. 
BROCKTON, MASS. 
Boston Office: 
183 Essex Street, Room 204 


New York Office: 
200 Fifth*Avenue 
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Dede. 


~to gay! 


The big Harrison in-stock line of _—_—s 
fine shoes is replete with snappy, modish 
styles — every shoe a rapid seller. 


P 
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Harrison shoes never become “‘shelf- 
warmers.” They move quickly — and give 
complete satisfaction to your most exact- 
ing customers. 








You get them quickly — 
Immediate receipt of your 
order will insure immedi- 
ate delivery of your goods. 








No. 470 
Price, $7.00 







No. 443 
Price, $6.00 


Brown Kid, Bal, Welt, 15-8 
Leather Louis Heel, Plain Toe. 


Gray kid, Ba}, Welt, 16-8 Leather 
Louis Heel; Plain Toe. AA-D, 





24-7. IN STOCK. AA-D, 244-7. IN STOCK. 
No. 433. Price, $6.25. Same as 
/ ; above in Gray Kid. IN STOCK. 

207 W. Monroe Street ; CHICAGO 


— ee en ee, 


alll 
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SHEEPSKIN MOCCASINS 


$9.75 


per dozen 


$Q50 


per dozen 


Full Stock 
on Hand 


Immediate 


No. 987 All Sizes 
Moccasin is made from Sheepskin pieces pasted 
on strong split leather and sew together. 


0 has split leather sole. 


Shipments 


No. 958 i Si 
Moccasin is made from Soe pieces sewed 
together and reinforced with binding tape, 
has a split leather sole. 


Send your orders in NOW for the above SPECIAL VALUES. We are the oldest and largest 
manufacturers of Sheepskin Footwear in America. Complete line of other high grade Sheepskin 


Boots and Moccasins shown in new catalog. 


ATHLETIC 


1425-1441 Carroll Ave. 


























ONE OF OUR TOP-LINE SELLERS 


For Boys and Little Men 














No. 105—Boys’ Tan Bal, Goodyear Welt, 
Leather Sole, West Point Toe, Sizes 1 to 6 






“HONEST WEAR IN EVERY PAIR” 


MARSTON & BROOKS CO. 
HALLOWELL, MAINE 
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WRITE TODAY. 


SHOE CO. 


CHICAGO, ILL. 


Trade-marks in Foreign 


Countries 


Do you Realize the Importance of Protecting 
your Foreign Trade in Cuba, Mexico, the South 


American Countries and also in Europe, Asia 
and Africa? 


Certain Foreign Countries award exclusive 
trade-mark rights in a trade name or mark to 
the first applicant, irrespective of prior use 
by another. This allows the piracy of valu- 
able trade-marks in such countries. 


The Boot and Shoe Recorder maintains a 
Patent and Trade-mark Department fully 
equipped to promptly handle your applications 
for Registration of Trade-marks in all For- 
eign Countries, as well as in the United States. 


Address all Inquiries to Boot and Shoe Recorder 
Patent and Trade-mark Department, 207 South 
St., Boston, Mass. 
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Growing Girls’ Good Values 
and Good Sellers 


Dark Brown'Kid Vamp, Silver 
Gray {Cloth Top. McKay. 
Very Dressy. 8-in. Height, 
C and.D. Width. 

a rere $3.25 


IN STOCK 


Immediate Delivery 


Henry Kleine & Co. 


CHICAGO 








Dark Gray Kid. McKay. 10-8 
Heel. 8-in. Height, C and D 
Width. 

i ey ree $4.10 








KREIDERIZE YOUR STOCK 
BUY BEST SHOES FOR 


Boys, Girls 


AND THE 


Babies 


Welts, McKays, Turns, Stitchdowns 
IN STOCK DEPARTMENT 


CHICAGO 









; Largest 
Manufacturers of 

This Type Shoe 

in the Country 


STYLES Carried 


In Stock 
a CNS Kreider Co. 
” ~ Complete Line Young 


a 


Folks’ Shoes In Stock 
TURNS—WELTS—McKAYS 


' sINBAc 
215 W. Monroe St. “Helthy-Fut” CHICAGO, ILL. 


CHICAGO 


| (fe DER'S ef 
ICKERSHO 
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Gallun’s Quality 
LEATHERS 


a eaelel) fle) 


AZTEC CALF 


A SUMMER leather that year by year has built a repu- 
tation for quality and comfort that is favorably known 
and appreciated by the men who produce, the men who 
sell, and the men who wear shoes made from AZTEC CALF. 
Ventilated to let the foot breathe, this leather is light, 
pliable, strong. It takes and holds a brilliant polish. 
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VIKING CALF 


WINTER leather, sturdy and strong, so made that it 
resists the cold and wet weather and helps keep the 
feet warm and dry. Used by those manufacturers who 
appreciate and USE a good leather. 
This leather, like AZTEC Calf, takes and holds a brilliant 


polish. 
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MILWAUKEE, WIS. 
H. A. ELY, Manager a fae ae 11 EAST ST., BOSTON © 


A. F. GALLUN & SONS | 
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STEADY MARKET 
BUT NO CHANGE 
Stocks of Lower 
Grades Increasing 

The Boston leather market does not 
show the increased activity hoped for and 
expected the opening of the month. While 
this is partly due to the general situation, 
the inroads of the epidemic of influenza 
upon the working forces of the factories, 
already depleted, have discouraged buy- 
ing. However, a reasonable amount of 
business is being done, and the movement 
on contracts adds to the general activity. 
In some undesirable lines and qualities, 
stocks are quite large and prices weak, 
but on such leathers as are needed for 
Government work, or for the better grades 
of civilian shoes, there is little or no sur- 
plus, and prices are held strongly. Many 
tanners are sold ahead, some of them 
having contracts they would be glad not 
to fill, with today’s outlook for better 
prices. ; 
SOLE LEATHER 
BUSINESS BEST 
In Higher Grades |. 
and Heavy Weights 

The sole leather market continues ac- 
tive, with tanners shipping large amounts 
of heavy weight leathers at maximum 
prices to contractors for army shoes. Not 
so much demand is noted for light stock, 
while the poorer grades are not moving 
well, and many houses are carrying more 
of such grades than usual at this season, 
and are offering inducements to possible 
purchasers. Union sole is being moved 
right along in the heavy weights above 
8 iron, and a considerable amount of 
middle weights going out, but light 
weights and the lower grades not moving 
freely. Tanners are asking 75 to 76c 
for best packer backs, while lower qualities 
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can be bought around 67 to 70c. The 
best packer oak bends are quoted at 90 to 
92c, and best backs 82 to 84c. Belting 
butts are in heavy demand and selling at 
maximum prices, No. 1, heavy 96c; 
medium and light 95c. No. 2 prices 94 
and 93c, but some inferior qualities 
several cents lower. 

Offal leather has shown some good 
sales this week. Bellies are going well. 
A large sale of hemlock bellies is reported 
around 13c, but ruling price for heavies is 
15 to 16c. Union bellies are quoted 23 
to 25c, and some heavy scoured bellies 
sold at 36c. Oak double shoulders are 
quoted 63c tannery run. Union shoulders 
grade 50 to 60c and hemlock from 30c 


downward. 


UPPER LEATHER 
GOING OUT 
Mainly in the 
Best Qualities 

The upper leather market is showing 
considerably more interest, though buying 
is still restricted. A goodly number of 
transactions are noted, but none of any 
great size. The demand continues best 
for war leathers and the finer grades for 
civilian shoes. ‘There is a marked in- 
crease in the demand for colors, now that 
the War Trade Board has extended the 
cutting of these leathers to the end of this 
month. Tanners who have been unable 
to unload are now pushing sales, at some 
concessions, rather than carry over colors 
to the end of the war, or go to the expense 
of re-dyeing. Calf leather for navy shoes 
is active, and there is improved export 
call for some lighter and lower grades. 
The best grade prescribed colored stock 
is quoted 73, 71, 69c. Black calf 65, 63, 
61c. Some colored calf, snuffed, is offered 
around 40 to 45c. Side leather suitable 
for army shoes is going out on contracts. 
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ew of Leather 
Supplies and Prices 
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There has been increased activity in the 
cheaper grade of chrome sides. Some 
colored side leather is selling as low as 
35c, better quality 45c. There is a steady 
request for white side leather. Patent 
leather has a good export call and an im- 
proved domestic demand. Glazed kid in 
steadily good demand in all grades. A 
good call is noted for white sheep leather, 
and an improved demand for black finish. 


HIDE MARKET 
SHOWS DEMAND 
For Light Weights— 
Chicago Packers Hold 

The Boston hide market is somewhat 
more active. There is a heavy demand for 
New England hides around 25 to 35 
pounds. There seems to be some shortage 
of light hides. Most offerings of New 
England hides are 45 pounds and up, and 
these are held at 21 to 214c. No. 1 Ohio 
buffs are held at 21c and extremes 22c. 


Southerns not in heavy supply. Some 
northerns are held at 194 to 20c. Middle 


and far south selections quoted Ic and 2c 
lower. 

.The Chicago packer hide market con- 
tinues inactive. Packers refuse to sell 
although the kill is larger than normal. 
Native steers are not to be had, even at 
maximum prices, and the same story will 
apply for native cows, Texas steers and in 
fact all packer stock. Country hides are 
also held out of the market, though some 
sales have been reported at maximum 
prices. The Chicago calfskin market 
shows only a minimum of offerings, and 
these at maximum prices. New York 
calfskin quotations remain the same as a 
week ago, with only moderate business 
noted. 

All foreign dry hides are held at maxi- 
mum prices, with buying restricted to 
small lots. 





IF YOU LOVE YOUR COU NTRY—Buy Liberty Bonds—T HIS MEA NS YOU! 


In the name of our children and children’s children, that they may have the peace for which our 
martyrs died—Buy LIBERTY BONDS. 






buy that | 
liberty bond 
















[EATHER CLOTH 


HERE is nothing shoddy looking about Meritas Leather 
Cloth—it is the highest quality leather substitute | ,,ccieties for 


obtainable. ‘Insoles, 
In appearance and durability Meritas Leather Cloth is only surpassed an 


by expensive_leathers. Uppers, 
Box Toe 
Makers of boots, shoes and slippers should write for samples. Every weight, Lining, 
grain, color and finish the trade demands. Toe Tips, 


Facing. d 
Always look on the back of the goods for the quality trademark. tra 


SAMPLES ON REQUEST 


The Standard Oil Cloth Co., Inc. 


320 Broadway Dept. L. New York 

















The Leading Leather Substitute. 
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Our Three 
Best Novelties 
In Stock 


For Immediate Delivery 


THE BEAUTY OF KID 
AT HALF ITS COST 


We achieve this by special tannage which 
converts Cabrettas and Lambskins into 
desirable outside leathers. They are being 
cut to good advantage by many shoe manu- 
facturers. There’s a saving without a 
sacrifice of style. Glazed Black, Mat 
Black, Havana Brown. 


BAKER & KIMBALL, INC. 


38 South Street 
BOSTON . . MASS. 


We Have Facilities for 
we GS b Serving Export Trade 
) —" 


506—Benz. Havana Brown Kid, 8%4- 
inch Lace, Liberty Pattern, Half Louis 


507—Dark Gray, 84-inch Cloth Top, 
Lace, Liberty Pattern, Leather Louis 
Heel, Welt. A, 4 to 8; B and C, en 


509—Benz. Havana Brown Kid, 3-4 
Foxed, 84-inch Cloth Top, Lace, Imi- 
tation Tip, Half Louis Leather Heel, 
Welt. A, 4 to 8; Ba3 to 7; C, 214 to 8. 
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WOMENS SHOE SPECIALTIES 
1SO8 WASHINGTON AVE. 
St. Louis, Mo 
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' Americans &, 
iy HORACE GREELY 


Born Feb.3, (81 - Died Nov.29,(872 
Premier of American Newspaper Editors 


“To Promote the Good and Prevent the Bad” 


was the keynote of the life work of Horace Greeley, Sterling American 
journalist and founder of the New York Daily Tribune. He was a recog- 
nized power in national politics, and supported every public movement 
designed to aid humanity. 


OUR AIM IS TO PROMOTE THE GOOD IN LEATHER and the: produc- 
tion of STERLING PATENT COLT and STERLING PATENT KID at its 
present high standard has been reached only by eliminating inferiority 
and aiming constantly at quality. 


You may reap the benefit by insisting on the famous shiny leathers 
in your shoes. 


a Sterliy’ Cult Sterling Kid 


BRISTOL PATENT LEATHER COMPANY 
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"Satin Footwear on the 
Firing Line 

The health of our fighting men depends largely on 
adequate equipment. Rain, cold, frost, and mud can 
prove just as deadly as shot and shell. Rubber footwear 
of the finest quality is indispensable for keeping the 
soldiers as fit as possible. 

So the boys “over there” are wearing sturdy, comfortable rubber 
footwear for protection. Supplying their demand means a shortage 
‘‘over here” and inconvenience to out-door workers. But who would 


compare inconvenience with the supreme risks of men in the trenches? 
Uncle Sam’s boys must be supplied at all costs. 


If you cannot obtain “U. S. Protected” rubber footwear, remember these 
facts. We regret our inability to meet every demand. We will have a linktted?” 
supply and expect to be able to give all customers some goods. 


United States Rubber Company 


New York 
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BOOTS AND SHOES 
SHOWING DEMAND 


As the Weather 
Changes 


Last week proved to the shoe dealers of 
New England, and of some other sections 
of the country, the advisability of having 
on hand a stock of light rubbers in the 
early Fall. The continued rains created 
a steadily increasing demand, and those 
dealers who had postponed stocking up 
found they had made a mistake. From 
now on there is certain to be a call for 
rubber footwear, not steady but spasmodic 
as the weather changes. 

The mills are shipping goods on orders 
right along to the jobbers, who are send- 
ing them out at once to their customers. 
As has been the case the whole season, 
production is restricted, as regard rubbers, 
and practically no boots are being made 
for civilian wear. 

The Government contracted for a great 
number of high cut, four-buckle, all 
rubber arctics for the Army, and later 
decided that such footwear was too heavy. 
This has left some large amounts of this 
style footwear on the manufacturers’ 
hands. But these are not likely to be- 
come dead stock, as many dealers can well 
substitute them for the rubber boots 
which they will not be able to get this 
winter. 


TENNIS LINES 
WILL BE FEWER 


But More Goods 
Will Be Made 


There is no change in the tennis situa- 
tion. The manufacturers are complying 
with the requirements laid down by 
the Conservation Division of the War 
Industries Board, and reducing the num- 
ber of fancy lines and colors. This tends 
to_increase productive capacity, and if 









The Rubb. er - Realm 
Market Review of Rubber 
Footwear, Supplies and Prices 


SATAN 


the mills could be filled with a comple- 
ment of help, the question of filling next 
Summer’s demand would be much nearer 
solution. 


CRUDE RUBBER 
RESTRICTIONS 


For the Rest 
of the Year 


The new import and allocation rulings 
regarding crude rubber for the three 
remaining months of this year are that the 
imports shall be restricted to 25,000 tons. 
The distribution will be governed in the 
same manner as it has been during the 
past months. Those concerns manu- 
facturing for the Government shall be 
allowed sufficient rubber to fill these 
contracts. Next in order of allocation are 
the tire and inner tube manufacturers, 
and the third class comprises all other 
manufacturers, thus including rubber 
footwear makers. These are allowed as 
above, all the rubber they require for 
Government contracts, and over and 
above this, three-fourths of the amount 
of their consumption during April, May 
and June of 1918, after deducting the 
Government orders invoiced in those 
months. A ruling of interest to manu- 
facturers is that 25 per cent of their 
allocations shall be ‘Central or South 
American rubber, thus in this particular 
conserving freight space on transpacific 
steamers. 

No change is ordered in maximum 
prices. 


SCRAP RUBBER 
COLLECTION 
Is a Valuable Kind 


of Conservation 


As the rubber selling season is approach- 
ing, it is well that dealers should be re- 
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minded that a material addition to their 
incomes can be made by collecting and 
selling the worn out rubbers their cus- 
tomers leave when buying new ones. 
These can be sold to local waste material 
men, or to collectors who canvass their 
territory. It is to keep retail dealers 
posted that this department quotes ruling 
prices in the principal markets. No 
change is noted from last week’s figures. 


Men and Things 
in the Rubber Trade 


W. E. Barker, of the United States 
Rubber Co., was in Boston last Monday. 


E. L. Phipps of the Boston office of the 
United States Rubber Co. has returned 
from a vacation spent at the White 
Mountains. 


The L. Candee & Co., New Haven, is 
planning a new restaurant for the exclusive 
use of its employees. It will be under the 
management of Ambrose Bradley, ‘the 
head of the present lunch room on the 
premises. 


The National India Rubber Company, 
at Bristol, R. I., will maintain a co-opera- 
tive store for the benefit of employees, 
where everything will be sold at cost, of 
course, including expenses of handling. 


The Woonsocket Rubber Company has 
installed restaurants in each of its mills 
for the accommodation of its employees. 


A fourth dividend of 10 per cent has 
been declared by the referee in the case of 
the Consumers’ Rubber, which went into 
bankruptcy in 1913. 


During the heated season of last month 
several workers in the Lambertville Rub- 
ber Company were overcome by the heat; 
and some of the Trenton rubber factories 
found it necessary to shut down. 
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LET’S ALL GO TO IT AND OVERS UBSCRIBE THE “FIGHTI NG FOURT H” LIB- 








liberty bond 














“My Sales’ Recast Tells Me What a 
Shoes I Can Depend Upon To Sell” 


FIND that ‘GLOVE-GRIP” shoes for 

men and women lead in sales right along. 
It is easy to account for this. People appre- 
ciate shoes that fit snugly. Exclusive features 
of construction make ‘GLOVE-GRIP’ shoes 
most comfortable. Then, men and women 
want style and in this they are never disap- 
pointed when they buy ‘GLOVE-GRIP" 
shoes. My orders are frequent and the fac- 
tory ships. at once. In this way | tum my 
capital several times during the year.” 
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Our Fall and Winter assort- 


z _DAY __: SHOE ; PRS. ment of carried-in-stock- 
ea hee shoes was never so large in 

MON. || GLOVE-GRIP || 14 | volume. We have planned 
e ; } to render better service to 

Tl ES. | GLOVE- GRIP 26 f the trade than ever. There’s 
WED. ‘|| GLOVE-GRIP || 17 | prmologee for you. Write 


THUR. || GLOVE-GRIP || 21 
» FRI. GLOVE-GRIP || 23 
GLOVE-GRIP | 









“Glove-Grip” 8-in. 
Boot. Tobasco Brown 
Kid, Im. Straight Tip, 









248. 
PRICE $8.00 
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NORTH ABINGTON, MASS. 


N.B. We are carrying nine “Glove-Grip” styles in stock for men and four styles for women 
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ROCHESTER 

(Continued from page 68) 
Rochester Retailers 
Hold Important Meeting 

At the weekly round-table talk of the 

Rochester Retail Shoe Dealers’ Associa- 
tion held at the Chamber of Commerce 
on September 27, matters of vital im- 
portance were discussed. The purpose of 
the meeting was to discuss and to prepare 
the retailers for the program which has 
grown out of the new Government regula- 
tions, and which, it is the patriotic duty 
of all to faithfully observe. Harry H. 
Phelan presided. Fred F. Myers, Jr., 
secretary, reported that the meeting was 
one of the most interesting and the 
attendance the largest in over a year. 


Rochester Notes— 
Patriotic and Industrial 

The War Savings Limit Club gained 
another member this week with the 


addition of Utz & Dunn Co. to the honor 
roll. 


The C. P. Ford Co. will close on Tuesday 
of next week in order to take inventory 
of the manufactured stock and work in 
process. 


Charles Winslow Smith, president of 
the Sherwood Shoe Co., is spending a 
quiet but restful vacation with his wife at 
Lake Mohonk Mountain House, Lake 
Mohonk, Ulster Co., N. Y. 


Frank X. Kelly, president of John 
Kelly, Inc., is also sojourning from busi- 
ness for a short spell at the Adirondack 
Mountains. 


Mr. Dugan of Dugan & Hudson has 
returned from Ashland, Ky., where he 
attended the marriage of his son, Ensign 
Harold Brownell Dugan, United States 
Naval Reserve Force, to Miss Louise 
Sheldon Adams of that city. It was a 
military wedding of unusual beauty. 


Lynn 


Eight-Inch Boots Best 
Oxfords Next 


“‘Kight-inch boots are the best selling 
style we are making” said R. H. Mitchell, 
of Mitchell, Caunt Co., to the ‘‘Recorder” 
Representative. ‘“‘Two types we have, 
one dressy, having a Louis heel, and the 
other, of the walking style, having a low 
heel. They are 3-4 foxed boots, lace. 

“Kight-inch boots are selling for Spring, 
as well as making for Fall and Winter. 
On our low cut lines five eyelet oxfords are 
leaders, and pumps come after. 

“Two types of oxfords are our best 
sellers among our low cuts, one being of 
black kid, with a high heel, a slim toe and 
a 3 3-4 inch vamp, and the other being of 
mahogany leather, having a low heel, a 
¥% double sole, a slim toe and a 3 3-4-inch 
‘vamp. 

“We will complete our cutting of gray 
leather Oct. 1, as required,” concluded 


Mr. Mitchell. 


Eight-inch Boots 
.and Approval of a Story 


“‘Eight-inch boots are best sellers in our 
line for Fall and Winter” said Mr. Ma- 
honey, salesmanager of George E. Coffin 
Shoe Co., makers of turn and welt foot- 
wear. “Also we are booking orders for 
them for the Spring trade. None of our 
customers are jumping from nine-inch 


boots to oxfords, and we wonder whence 
came the story that the shoe buyers are 
stampeding towards oxfords. 

“By the way” added Mr. Mahoney, 
“it was a good story in last week’s ‘Re- 
corder,’ that about ‘The New Spirit of 
Co-operation.’ It is timely, too.” 


The Influenza 
Swept through Shops 


Please be patient, gentlemen who buy 
shoes. An epidemic of Spanish influenza 
swept through Lynn last week, and caused 
a very serious shortage of ‘help in the 
shops. The city never experienced any- 
thing like it before, and hopes never to 
experience anything like it again. 


To Sell by Size 
Was Once Tried 


Since people are putting on bigger shoes, 
there is more or less talk among shoe men 
of selling shoes at prices fixed according 
to the size, it being argued, with some 
substance of reason, that a man wearing 
No. 6 shoes should not pay as much for 
his little shoes as a man wearing No. 12 
shoes pays for his big shoes. 

This idea of fixing prices of shoes accord- 
ing to size is by no means new, for the 
first contract for shoes in American his- 
tory, which was let by Endicott, governor 
of Massachusetts Bay colony, to Hewson, 
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the cordwainer, provides that the shoes 
should be divided into three groups 
according to sizes, that the small sizes 
should be made at a low price, the medium 
sizes at a higher price, and the big sizes 
at a still higher price. 

It is, of course, obvious to shoe men of 
these days that a policy of fixing prices 
according to sizes would be impracticable, 
for many a thrifty person would try to 
crowd his No. 8 sole into a No. 6 shoe, in 


- order to save a quarter. 


Which fact would further augment, 
multiply and magnify the present curse 
of the trade, misfit feet. 


Millions of Yards 
for Stitching Lynn Shoes 


“Very likely” said the foreman of the 
Lynn stitching room, “few buyers of shoes 
realize the great length of thread they buy 
with their shoes. 
tinued, “we figure, we use 15 yards of 
thread in a nine-inch boot of a eertain 
style, that means 30 yards to a pair, and 
more than 1,000 yards to a 36 pair case of 
shoes. That is more than a half a mile of 
thread. 

“Figures on the use of thread vary 
much according to circumstances,” con- 
tinued the stitching room expert. “But 
as a general rule, we can figure that the 
amount of thread necessary to sew a 
seam is three times the length of the seam. 
If we sew together two pieces of leather 
one yard long, we require three yards of 
thread. 

“I suppose we use 300,000,000 yards or 
thread or more in Lynn, stitching shoes 
each year” concluded the expert. ‘‘We 
didn’t think much about it, and didn’t 
realize it was such a big quantity, until 
thread begdn to get scarce.” 


For instance,” he con- 


Many Manufacturers 
Are in the Draft 


It seems that a surprisingly large num- 
ber of the shoe manufacturers of Lynn are 
in the new draft. The shoe trade in Lynn 
is characteristically a young man’s game. 
So is the war. 


A Versatile 
Cobbler 


Lieut. Charles H. Rogers, who formerly 
had a contract shoe stitching shop in 
Lynn, went over to France to take 
charge of an Army shoe repair shop there. 
In a recent letter home he says that besides 
repairing shoes and clothing, his shop is 
now also repairing band instruments and 
typewriters. 





to day 


buy that 
liberty bond 


We must provide more ships, more men, more guns to rid the sea of the murderous Hun! Your 
Liberty Bonds will help. Buy Bonds the way they fight—to the utmost! Buy today, to keep! 
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VAUGHANS Iv VR SOLE LEATHER 











VAUGHAN'S IVORY SOLE LEATHER is distinctive in appear- 
ance, is white clear through and is adapted to street, dress and sport wear. 
It is durable and light and gives comfort to the foot. 


VAUGHAN'S IVORY SOLE LEATHER has contributed more to 
the popularity of white shoes and sport shoes than any other material. 


COST NO MORE THAN OTHER GOOD SOLES 


GEORGE C “VAUGHAN 


TANNERIES 
96 a em Street 


‘PEABODY: sheet S° 
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Military Wood 
Heels 


Johnson-Wright Shoe Co., Lynn, is 
making a line of white canvas oxfords, 
with military wood heels, 10-8 high. 

This firm is taking additional space, to 
double its capacity. 


New Shoe 
Concern 


Kelmar Shoe Company, a new concern, 
has taken the Farwell factory, Danvers, 
and is getting out a line of McKay welt 
shoes for misses and children, made over 
sensible lasts, and of substantial con- 
struction. 

Thomas J. Kelley, president and treas- 
urer of the company, which was recently 
incorporated with a capital of $10,000, has 
made shoes in Danvers for many years, 
and was recently manager of the Franmore 
Shoe Company, Danvers. 
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Ordered 
to Open 


The state board of education has issued 
an order that the Lynn shoe trade school 
shall be opened at once. It seems that 
the opening of it has been delayed by 
the delay of the city of Lynn in making 
certain appropriations towards its expense. 


Sent Nurses 
to Homes 


A. C. Lawrence Leather Company, em- 
ployed nurses and sent them among homes 
of its employees who were afflicted with 
Spanish influenza. 


Elected 
Organizer 

John R. Oldham, of Lynn, was elected 
general organizer of the United Shoe 
Workers of America, at the recent annual 
election of that organization. 


Brockton 


GCOD SHOES 
ARE WANTED 


Cutting Prices 
Not Favored 


“Shoe merchants and shoe users want 
good footwear and are ready and willing 
to pay good prices for it,” said a member 
of the Brockton shoe manufacturing trade. 
“T’ve just returned from a fortnight’s trip 
among my trade, and I find everywhere 
a disposition and a desire on the part of 
merchants to buy only good shoes. There 
is no haggling over prices. The trade 
realizes that for good shoes adequate 
prices must be charged, and that cheap 
shoes today are dear at any price. 


No Encouragement for 
Price Cutters 


“As a matter of fact, the traveling shoe 
salesman who offers to cut prices is now 
looked upon with suspicion by merchants. 
I had a practical illustration of this 
through a statement made to me by a cus- 
tomer who was offered a shoe supposed to 
be as good as mine at fifty cents a pair 
less than my price. This salesman didn’t 
get the order, however. The customer 
told ‘me that he thought there must be 
something wrong with the goods. I got 
the order at my price, and the merchant 
will get his money’s worth.” 





NEW DISPLAY 
SYSTEM 


For Showing Hosiery 
in Local Store 


Baker Bros., retail shoe dealers of this 
city, have introduced in their new store, 
which was recently occupied, the cabinet 
system for displaying hosiery, thus doing 
away with the old-time box plan which is 
in vogue in many retail stores where 
hosiery is carried. Baker Bros. have de- 
veloped their hosiery department until it 
has become an important feature of the 
establishment. They carry men’s, wom- 
en’s and children’s hosiery in the medium 
as well as the higher grades. The new 
display plan brings the goods to the at- 
tention of customers and in that way 
stimulates sales. 






COMFORT FOR 

ARMY SHOE WEARERS 
New Plan Devised 

by a Local Man 


John F. Clifford of this city, an in- 
spector of shoes for the United States 
Government, has devised a plan for bring- 
ing foot comfort to the wearers of the new 
Pershing Army shoe. His plan is to make 
these shoes as comfortable for trench or 
all-round wear on the day that they are 
put on as after they have been broken in. 
To do this in the right way a new machine 
is necessary to handle the shoes in quan- 
tity. The United Shoe Machinery Cor- 
poration is ready to co-operate in its. 
development. 


Crimping the Top 
of the Shoe 

The new Pershing shoe has a heavy top, 
which, when first worn, chafes the ankles. 
Mr. Clifford has suggested crimping a 
depression in the top of the shoe to give 
more room and ease about the ankle 
joints. He has brought this plan to the 
attention of the Government officials 
and it is believed that it will be taken up 
as a regular part of the process of manu- 
facturing the Pershing Army shoe. The 
United Shoe Machinery Corporation can 
produce a machine to do the crimping if 
Government authorities decide to adopt 
i. 


ON LABOR 
BOARD 

Brockton Manu- 
facturer Appointed 


Fred F. Field, of Fred F. Field Com- 
pany, shoe manufacturers, has been ap- 
pointed a member of the United States 
Labor Board for the Brockton district. 
The duties of this board are to assist the 
Government in the determination of es- 
sential and non-essential labor, and in the 
placing of such persons in their respective 
classes. 


Haverhill 


OLD TIME 
TANNERS 


Early Methods of 
Making Leather 


Harold F. Blake, formerly in the leather 
business in this city, is contributing to the 
Haverhill “Gazette” a series of: interest- 
ing articles regarding old time tanning 


and shoemaking in the vicinity of Haver- 
hill. Mr. Blake speaks of the fact that 
the farmers in this locality raised cattle 
and sheep as meat for themselves and the 
neighbors, and that the hides‘ and skins 
of these animals were tanned in the 
farmer’s own tanning pits for shoemaking, 
harness making, etc. These farmer- 
(Continued on page 92) 





Shell out, America—Seal the fruits of early victory! Fight for right against the war-mad Hun! ; 
No sum too small; no sum too big! Buy “Fighting Fourth” Liberty bonds and prove that Right is Might! -; _ 93 
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Special Values In 
Stock 


‘ledge, Act quickly. Number of 

ite pairs we can offer, made 
as these shoes are, and 
priced as they are, is 
limited. 


~e “Sq ELLIS, EDDY CO. 


823 FB. & C. Battleship Gray Kid Shoemakers 
=<’ 9-inch Boot, No 2 Grade Leather, 


Seay Cloth Tap Sony Tere coe: HAVERHILL, MASSACHUSETTS 
A, B, C, D Price $4.50 























“KEITH'S KONQUEROR” 


line of Men’s and Women’s welts 
interests dealers who are building for the 
future. It is a line built up to the standard 
of quality not down to a price. 


—PUTTEES——_ 


In Mahogany Shell Cordovan. Spring, Full Leather Lined. 
Sizes 14 to 17. Price, $11.00. Something Fine. 


The Preston B. Keith Shoe Company 


Factory at Brockton (Campello Station), Mass. 


New York Office, 299 Broadway, Room 415 
Boston Office, 207 Essex Street 
N. B.—Interest Yourself in Unlocked Process Shoes 
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NOTHING BETTER MADE IN THE UNITED STATES 




















TTR 


MOUSAM 
“HORN FIBRE” COUNTERS 


Standard for Quality and Guaranteed Service 

















In these days of conservation the fibre counter is the safe alternative 

for leather counters. ‘‘Horn Fibre’ counters are guaranteed to out- 

wear the shoe; the quality of fibre is the best made—therefore the 
slogan— 


“Nothing Better Made in the United States” 





ROGERS FIBRE COMPANY 


Sole Manufacturers of Mousam ‘“‘Horn Fibre”? Counters 


121 BEACH STREET, BOSTON, MASS. 


PHILADELPHIA CINCINNATI ST. LOUIS 
WILKINSON & REGER JOHN C. RUPP CO. DENNETT & PRINCE 
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Military Requirements 





BOOT JACKS 


Made of selected hard wood, polished 
with a hard wax, hand finished 


The Folding Boot Jack has had the preference for 
years, and especially so since receiving the popu- 
lar approval of the Army Officers. 
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SHOE FITTING 











MANUAL of instruction and counsel in 
retail shoe salesmanship, taking up the se- 
lection from stock of shoes best suited to the 
size and conformation of the feet of the customer. 


Included in this book are: 
“The Recorder Fitting School’ entire; The 
Anatomy of the Foot; Five Fixed Points of 
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Shoe Fitting; Fitting Children’s Shoes; The 
Foot and Its Arch; Fitting by the Repair 
Man; A Prize Salesman’s Method. 


Jaa read what a prominent shoe merchant 





and recognized fitting expert says about 
this book, “This is the biggest little book I ever 


saw. 
You can get a faint idea of valuable information 
that this book contains from the table of contents 
printed herewith: 


American Shoe Fitti 
The Structure of the Foot 
The Store’s Fitting pe fo 
The Five Fixed Points of Fitting 
Fit for the Arch 
The “‘Recorder Fitting School” 
No. 1—The All-over Narrow Foot 

. 2—The Veins of the Foot 

. 3—The Broad Foot 

. 4—The Cords on the Top of the Foot 

. 5—The Ankle Tendons 

. 6—The Bunion 

. T%—The Top Muscles 

. 8—The Ball of the Foot 

. 9—The High Instep 

. 10—The Side Muscles 

. 11—The Low Instep 

. 12—Crowded Toes 

. 13—Broad Heels. 

. 14—The Heel Tendons 

. 15—Tender Soles 

. 16—The Thin Heel 

. 17—The Great Toe 

. 18—The Toe Nail 

. 19—The Instep Cords 

. 20—The Toe Joints 
Fitting Children’s Shoes 
Fitting Platforms for Children 
Advertising Fitting Facilities 
Ten Rules for Fitting 
For Cool, Clean Summer Shoes 
A Prize Salesman’s Method 
Fitting by the Repair Man 
A Veteran Footologist 


The price for “Shoe Fitting” is 40 cents a copy— 
3 copies for $1.00. This is only one of the RE- 
CORDER Service helps that merchants have 
found so valuable in “Getting More Shoes Sold 


Right.” 
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LEATHERED 
with serviceable ooze, the non-slip pad of 
corrugated rubber 
The leather a rich dark tan shade securely fastened with 


brass pins, and set flush with surface of the Jack lends the 
finished appearance usual in Miller products. 


$1.25 EACH 


BOOT HOOKS 


HANDLES FINISHED RED 
METAL NICKEL PLATED 
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PRICE 45 CENTS 


The Pair 


O. A. Miller Treeing Machine Co. 


BROCKTON, MASSACHUSETTS 


Recorder Service Dept. 
207 SOUTH ST., BOSTON, MASS. 
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If Diamond 
Brand Fast Color 
Eyelets could be trans- 
ferred from one pair of shoes to 
another as the shoes wore out, 
they could be used indefinitely. 
They never chip, fade or tarnish. 
They have made the best-of-all shoes 
for fit—lace shoes—almost a univer- 
sal footwear for fastidious women. 


Tell your manufacturer you must 
have them. 


UNITED FAST COLOR 
EYELET CO. 


BOSTON, MASS. 











HAVER HILL 


(Coninued from page 87) 


tanners did their tanning almost wholly 
with oak bark, grown on their own farms 
and ground in their own mills, currying 
thefhair with lime in nearby sheds. 


Hides and Skins 
Used in Shoemaking 


Mr. Blake goes on to speak of the use 
of these tanned hides and skins in the 
making of family boots and shoes, har- 
ness, sadlery, etc., also in the making of 
thoroughbraces for the many stage coaches 
that were used in New England and 
elsewhere. Between 1800 and 1845 a 
great amount of leather was used in equip- 
ping the New England militia, even hats 
being made of leather. 


Old Time Shoemakers 
and Their Work 


Passing from the tanning of leather to 
the making of shoes, Mr. Blake says that 
previous to 1854 the itinerant shoemaker 
visited his customers with his “bag of 
kit,” measuring, cutting, fitting and 
making boots and shoes for the entire 
family. Some of these shoes were pegged, 
some fudge-welted and some _ turned. 
Most farmers had a lastmaker’s “block 
knife” which, strange to say, was the 
same shape as that now used in last 
factories. They had plenty of maple 
blocks. These were necessary, because 
the shoemaker who fitted the feet of the 
family had to make the lasts he used. 
There were no rights or lefts in those 
days. Only one last was needed to make 
a pair of shoes. In large families in the 
farming districts it was necessary for the 
itinerant shoemaker to be boarded at a 
farm house a fortnight and perhaps more, 
while he was producing the family foot- 


wear. 


CUBAN 

SHOE TRADE 
A Desirable Line 
of Customers 


“The buying capacity of Cuban shoe 
merchants,” said a Haverhill manufac- 
turer, “‘is largely confined to New England. 
Fully two-thirds of the women’s shoes 
shipped to Cuba are made in New Eng- 
land, and of this amount Haverhill has 
always had and has today a generous 
share. The Cuban business is very de- 
sirable. It is largely in the hands of old 
established houses which know their needs 
and place their order accordingly. In all 
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the years that we have done business with 
Cuban wholesale and retail concerns, the 
returns, and cancellations have been 


practically nothing.” 


Cuban Merchants 
Buying Early 


“Cuban buyers,” continued the manu- 
facturer, “are making their Spring pur- 
chases this year earlier than usual, realiz- 
ing as they do the importance of anticipa- 
ting as far as possible their needs for 1919. 
We have special lasts for Cuban trade 
which differ materially from those used for 
our customers in this country. Cuban 
ladies have thick, short feet and the lasts 
on which their shoes are made require 
plenty of wood. They like light shades 
in their colored shoes. These shades can 
be used for export trade as they are not 
subject to the Government requirements 
which govern the use of colored leather 
in the United States. Altogether, this 
Cuban trade is a very desirable business 
and one in which Haverhill by reason of 
its prominence in the production of turn 
footwear will continue to be prominently 
identified.” 


INDUSTRY OF 
LOCAL IMPORTANCE 


Gives Employment to 
Many Deserving People 


“The making of bows for women’s 
slippers and pumps,” said a local manu- 
facturer, “is, in my opinion, by: no means 
a non-essential industry. On the con- 
trary, it is really a humanitarian work, 
inasmuch as it gives employment to many 
women in Haverhill and vicinity who are 
old or are otherwise incapacitated for 
factory work. Most of the bows and 
other slipper ornaments, used in Haver- 
hill factories, are made at the homes of the 
women who are employed. They take the 
materials as supplied by the bow-making 
concerns and put them together at home. 
Practically all this work is done by hand. 
If this industry was eliminated it would 
take away a living from many otherwise 
dependent and worthy persons in this 
city and nearby towns.” 


REPRESENTATIVE 
ON THE COAST 


Local Concern Covering 
this Territory 

J. F. Pitts, who will represent F. E. 
Adams Shoe Co., on the Pacific Coast the 
coming season, is now in that territory 
with samples of women’s high grade foot- 
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wear made by this Haverhill concern. 
Mr. Pitts is well known on the Coast, 
having traveled in that locality for many 
years, and enjoying an extensive acquaint- 
ance among the retail trade. 


DEATH OF 

JOHN J. DONLAN 

United Shoe Machinery 
Corporation Loses Salesman 

John J. Donlan, one of the most compe- 
tent men of the United Shoe Machinery 
Corporation, died on September 23d, 
being a victim of the Spanish influenza, 
which later developed into pneumonia. 

“Jack,” as he was better known, was 
born in Lynn forty-two years ago. His 
entire life was devoted to the manu- 
facture of shoe machinery. He first be- 
came connected with the Bresnahan Shoe 
Machinery Company as a machinist; his 
qualifications for advancement attracted 
the attention of Maurice V. Bresnahan and 
he soon became a salesman, later joining 
the forces of the United Shoe Machinery 
Corporation when this firm purchased the 
Bresnahan outfit. 

John J. Donlan had attempted to enter 
the Service and before Winter had ex- 
pected to be overseas to assume super- 
vision of the shoe repair factories which 
are being operated by the American 
Army. His death will be mourned by 
his business associates, as well as many 
other men connected with the trade 
throughout the country and by thousands 
of shoe workers in Lynn. Mrs. Donlan, 
who was Nora A. Bresnahan, succumbed 
to the same sickness on the 27th of 
September. Mr. Donlan is survived by 
his mother and one sister, Mrs. Mary A. 
Casey. 








In Bankruptcy, No. 7683 


IN THE DISTRICT COURT OF THE UNITED 
— the Western District of New 
ork. 
In the matter of the Rochester Shoe Manufactur- 
ing Company, bankrupt. 
otice is hereby given, pursuant to an order 
made in the matter of the bankruptcy of the 
Rochester Shoe Manufacturing fomecay on the 
13th day of August, 1918, that I, the Trustee in 
Bankruptcy of said Rochester Shoe Manufacturing 
Company, will offer at public sale to the highest 
bidder, on the 7th day of October, 1918, at 11 
o’clock in the forenoon, at the factory of said Roch- 
ester Shoe Manufacturing Company on Seneca 
Street, in the Village of Penn Yan, New York, all 
of the stock of findings, machinery, and chattels of 
said Company. : 
Terms of sale cash upon confirmation of sale by 


the Court. 
JAMES M. LOWN, JR., 
Trustee of the Rochester Shoe 
Manufacturing Company. 
CHARLES A. HAWLEY, 
Referee in Bankruptcy. 

“The above stock consists of some six or eight 
thousand dollars’ worth of machinery and findings, 
together with a small amount of leather; but no 
manufactured product.” 





~ 
to day the sound of the guns—is depending on you to help the m. 


buy that 
hberty bond 


Remember that over in France, some brave soldier or sailor—some splendid woman working within 
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IN STOCK 


Women’s House Slippers 
and Oxfords 


TURNS ONLY 
May we send Samples of our 


No. 115 sc Two ‘“‘BEST SELLERS’’? ates 
=, Blk. Cab. 1-Strap “& o. 
} tm LL. B. EVANS’ SON CO. ite 3° 


WAKEFIELD, MASS. 








Another Standard Screw 
Style Made by BASS 


For hard service the BASS line 
has no equal. A shoe for every 
specialized outdoor work or sport— 
made of the finest leather. Our 
Standard Screw styles offer a wide 
range for selection, and we would be 

glad to mail you our new catalog 


and price lists if you f! GH. BASS & CO 


are interested. = SHOEMAKERS = 
The superiority of the WILTON, MAINE 


Standard Screw Process has been 
recognized by the U. S. Govern- 
ment. The new ‘‘ Pershing’’ 

boot is made by this process. 








Brown Kangaroo Grain Blucher, made G. H. BASS & CO. BASS SHOES 


on Munson Last. Tip; full bellows 
tongue; nickel Klondike eyelets and 


hooks; three soles, fair stitched, stand- SHOEMAKERS FOR HARD SERVICE 


ard screw process. Sizes 5 to 12 E; to 


order, 5 to 12 EE. WILTON, MAINE 


























MISCELLANEOUS MISCELLANEOUS MISCELLANEOUS 








Shoe Store Chairs, Settees, 








Highest Cash Prices Paid Wanted at Once Woad Wino Disslay Fistnce re a 


for entire shoe stocks. We also <= 
buy your surplus or slow sellers. for Department Store Catolog 
Quantities no object. Retail or for Cash | pa 

wholesale. Short term leases Manufacturers’, Retailers’, or Sur- 
taken off your hands. plus Stocks of THE OSCAR ONKEN Co. 








ire or Phone us 1141 W. 4th St Cincinnati, Ohio, U. S. A. 
Correspondence Confidential ~ H O E “ 


tablished 1890 

N H ID 
GLAUBERG & CO. eo C A 5: im a A a 
4C1 Suenients New York GLOBE MDSE. CO. or for other morebandioe. Leases hen 


ever. We will send a representative te 
an - i. Indianapolis, Ind. investigate and make ‘offer upon request. 
one 2438 Franklin Steen Sheet Milions 
We also purchase clothing, 23 Lispenard St., New York City Max Kalter Mercantile Co. 
hats, furnishing goods, etc. Merchandise of All Kinds Purchased ee See ae ee 
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Classified and Opportunities Department — 


OSITIONS WANTED: Three cents per word for each insertio 
P Minimum amount accepted, —— | cents. For other “Want -_ 
vertisements, five cents per w for each insertion. Minimum 
amount accepted, One Dollar. Ads. under this heading will be received 
up to five o’clock Tuesday P.M. When advertisers desire answers to 
come in care of this office, twelve words must be allowed in each adver- 
tisement for address. When advertisers desire replies forwarded direct 
to their address, each word of the address must counted in the 
my d paid for accordingly. Answers to ads. must be sent 
under letter 


“Recorder” rates for space less than one- 


= page per issue: 
1 time 7 times 
1 ‘ech. . 


..$4.00 $3.00 
2 inch. .... 8.00 6.00 


9.00 
15.00 


‘13 times 26 times 52 times 


$2.75 $2.50 $2.00 
5.25 4.75 4.00 
7.75 7.00 6.00 
10.00- 9.00 8.00 





4 inch... 12.00 





Payment in ‘advance is required, except when regular advertisers, as amounts 


are too small to open accounts 








SALESMEN WANTED 


POSITION WANTED 


FOR SALE 








SHOE SALESMEN WANTED 


An aggressive and EXPERIENCED shoe 
salesman who has a large and well-estab- 
lished trade in New Jersey, New York and 
Beeshipa has the unusual opportunity of 

a prog ive organization where 
ability and industry will be fully recog- 
nized. Salary or Commission, 





Will also consider application of EX- 
PERIENCED shoe man for house sales- 
man. Salary. Call or write. 


A. H. GINZBERG-GORDON CO., INC. 
141 Duane St., New York City 








ROAD SALESMEN FOR IOWA 


Prominent Chicago children’s house has 
Iowa open with established trade. Appli- 
cations only considered from men with 

creditable selling record in Iowa. State 
age, married or single and full particulars. 
Address B73, care Boot and Shoe Recorder, 
189 W. Madison St., Chicago, Ill. 











WANTED—A good shoe and findings salesman 

for Wisconsin. Answer fully. Address B77, 

— Boot and Shoe Recorder, 189 West Madison 
., Chicago, II. 


7ANTED—An ex erienced salesman calling on 

established trade in Pennsylvania to carry 
our line of flexible turn shoes in sizes 1 to 5 and 
4 to 8 with spring heel. All styles in stock. A rate 
of commission paid that makes a very attractive 
side line. Give full particulars and_ references. 
Inquiries from responsible parties calling on es- 
tablished trade only will be considered. Goodger 
& Milow Shoe Co., Inc., , Rochester, N. Y 


WANTED—Live wire salesman, “acquainted 
with shoe and Finding Trade, to sell Cotero 
Toneue Pads, either straight or side line. Cotero 
Cushion Mfg. Co., Burr Bldg., Scranton, Pa. 








POSITION WANTED 





POSITION WANTED by young married man. 
Twelve years’ shoe experience, five as manager 
and buyer. Prefer Ohio or Indiana. Address B76, 
care Rest and Shoe Recorder, 207 South St., Bos- 
ton, Mass. 


W -ESTERN man, with twelve years’ experience 

as retail shoe salesman, would like a position 
as traveling salesman for good, F ager shoe com- 
pany on Western territor Am now employed 
and can give the best a references. Want to 
change January Ist. Address B70, care Boot and 
Shoe Recorder, 207 South St., Boston, Mass. 


A TRAVELING shoe salesman of * “ten years’ 
experience in the Middle West is ready to go 
out for Spring business for a strong, reliable house. 
Best references. Address B67, care Boot and Shoe 
Recorder, 207 South Street, Boston Mass. 


POSITION as manager and buyer, twenty years’ 

experience in shoe business. Address B64, care 

Boot and Shoe Recorder, 207 South St., Boston, 
ass. 


WANTED— ‘Position as traveling salesman, 
covering Louisiana and adjoining states pre- 
ferred, for strong, reliable shoe company with a 
complete stock. Only those who can deliver the 
oods need reply. Am live wire and can furnish 
ighest credentials. Address B48, care Boot and 
Shoe Recorder, 207 South St., Boston, Mass. 








HELP WANTED 


$600 year. 


HOE STORE FOR IMMEDIATE SALE—A 

smart, well- appointed shoe store, recently 
opened in a busy outlying district on Cleveland’s 
most important thoroughfare, must be sold at 
once for good reasons. For full particulars address 
B75, care Boot and Shoe Recorder, 207 South St., 
Boston, Mass. 


BEST shoe store location in Troy, N. Y., for 
sale. Enterprising city. Shoe jbusiness suc- 
cessfully conducted in this stand for past twenty- 
six years. Family shoe store. Stock has already 
been sold. Fixtures for sale. Long lease. Rent, 
Store 30 x 50 feet. Two large windows. 
Called to the colors reason for selling. Apply to 
L. H. Cooper, 31 King St., Troy, N. Y 








WANTED three expert shoe fitters in up-to-date 
men’s, women’s and children’s store. Must 
be good salesmen. Good salary. Write to Ashe- 


ville Bootery, Asheville, N. C. 


ANTED—A _ good, all-round, experienced 

man in wholesale shoe house, one who is ca- 
pable and accurate, as we want him to check in- 
voices, fill orders, and act as house salesman. State 
age, experience, references and salary expected. 
Address B71, care Boot and Shoe Recorder, 207 
South St., Boston, Mass. 


ANTED—Competent shoe _ salesmen 

saleswomen. ermanent positions and good 
salaries. Address, Hofheimer Bros. Co., 444 Main 
Street Norfolk, Va. 





OULD be interested in a man with stron 
personality, to show a high-grade line _o 
ladies’ specialty footwear carried in stock. The 
following cities and surrounding territory open: 
Philadelphia, Baltimore and Washington. Address 
69, care Boot and Shoe Recorder, 207 South St., 
Boston, Mass. 








LINE WANTED 


LINE WANTED—By man of twenty-five years’ 
experience, both retail and road. Strong line 
of medium-priced women’s for state of California. 
Address B74, care Boot and Shoe Recorder, 207 
South St., Boston, Mass. 











TO PURCHASE 


T? PURCHASE—Single shoes wanted. Ad- 
dress Ryan Shoe Co., Hannibal, Mo. 











FOR SALE 








Exclusive Retail Shoe Store. Doing a good, 
profitable business, located in a clean, beau- 
tiful Illinois city. Electric repairing and 
hosiery department in connection. An op- 
portunity if —- at once. No trades con- 
for selling. Address 
B72, care Boot and Shoe Recorder, 207 South 
St., Boston, Mass. 








FOR RENT 


OFFICES to rent at 78 Lincoln Street. Street 
floor suitable for shoe man. Address John R. 
Evans Company, 76 Lincoln Street, Boston. 





WANTED TO PURCHASE 


Ly. 


We Buy for Cash | 


Hiden. J , Jobbers’ and 
Retailers a soe Stocks, Jobs, 


NO QUANTITY TOO LARGE | 
We also purchase entire stocks 


from re 
ers. Send us 
yess yea & 9 for sale. 


or manufactur- 
of 


Taken 
We pay Highest Cash Value 


VAN PRAAG & CO. 


Shoe Dept., Martin stay a mg 9 
537 Broadway, New k, N. Y¥. 
Telephone | sone 3249 y Spring 


a 


WANTED I FOR EXPORT 
Slow Sellers 
YOUR 





Discontinued Numbers 
Surplus Stocks 
Entire Stocks 
FOR CASH 
NEW YORK EXPORT 
PURCHASING CORPORATION 
515-517 Broadway, New York City, N. Y. 








We buy quick and pay highest cash price 
for retail and wholesale stocks of shoes or 
any other merchandise. 

a = a 

‘or 80 years our specialty. 

and mercantile reference. 


BROOKLYN PURCHASING SYNDICATE 
FRANK WALKER, Proprietor 
610 ae, Brooklyn 
"Phone, 2828 Williamsburg 
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MISCELLANEOUS 








Every Shoe Store Needs 


a pair of 


“MANCHESTER” 


(Trade Mark Reg. U. S. Pat. Off.) 
CURVED JAW CUTTING 


NIPPERS 


The only nipper 
made which is just the 
right shape to cut out 
tacks on the inside of 
shoes. 


‘‘Manchester”’ 
Trade Mark Reg. U.S. 
Pat. Off. 


nippers are made of 
high-grade tool steel, 
nickel plated with a 
curved jaw that ena- 
bles you to cut the 
tacks close to the in- 
sole. 

Be sure and specify 


“MANCHESTER” 


curve jaw when order- 
ing. 

Write us direct if 
your dealer cannot sup- 
ply you. 

Price, $4.50 


Frank W. Whitcher Co. 


Patentees and Manufacturers 


_ aH 11 HN, 


‘o Branch 


Chica 
Boston, Mass. 323-325 ‘W. Lake St. 





Used Extensively in Shoe Departments 
and Repair Shops 

















are made 
in many 
styles and 
to fit all 
kinds of 


Send for catalog 
giving full de- 
scription and 


—— ea 

5 Bicycle 
tep oman 
Com 

67 Randolph St. 

Chicago - - Il. 


Reece’s Rocker Bottom Wood Sole Shoes 


High Grade 
ooden Sole 





Oil Grain Uppers, 
Guaranteed teed Counte 


Shoes, as above $1.45 to $1. - 

High Lace Shoes 2.10to 3.00 

Boots, fourteen inch 2.85to 3.75 
Send for Catalogue 


REECE SHOE CO. - - COLUMBUS, NEB. 














Patented Uctober 20, 1910 


SHOE STRETCHER a 

A Quick Salesman and Trouble Remover 

This simple machine is the most perfect and 
practical shoe lengthener everput on the 
market. 

It will do giant work, will not get out of 
order and will fit all shoes from Child’s size 
ten to Men’s size fourteen. 

Packed in single cartons 
PRICE, $1.75 EACH 
Carried in stock by all the Largest Findings 
a in the United States and Canada. 
Made for Jobbers only by 


Standard Mfg. Co.,Worcester, Mass. 


In rough, wet work, last twice as long 
as all-leather shoes. Cost half as much. 
Absolutely water-proof, light, surprisingly 
comfortable, warm in winter. Our adver- 
tising is rapidly increasing the demand 
everywhere among Farmers, Florists 
Dairy and Creamery Workers, Factory 
Workers, etc. We back 
your sales with our 
money-back guaranty 
to users. Advertising 
matter furnished 
merchants. 
Ask for dealers’ 
prices 
Worko Mfg. Co. 
Racine Wis. 
Dept. 200 

















4 NATIONAL 
SHOE 
PLATES 


3 sizes for all Shoes 
Easy to drive on. 
Hard to wear off. 
Made from drawn 
steel. Free sam- 
ples on request. 
Mr. Retailer: Tell 
your repair man to 
put these heel 
plates on your cus- 
tomers’ shoes. If 
your jobber can’t 
supply you, 
WRITE US 
Immediate deliv- 
eries 


NATIONAL SHOE 
PLATE MFG. CO. 
1248 West Third St. 


“FISHER” 
Trede Mark 
4 Of 


HEEL and 
COUNTER 


SUPPORT 
A Help to 
Weak Ankles 

Prevents the Counters of Boots and 

Shoes from Running Over. Easily A “.; 


plied. No Repair ment sho 
be without them. 


Without With 


The New Improved 
é“ ”? 


SHOE STRETCHER 


will adjust counters or stretch 
shoes two whole sizes ans 
damaging the shoe. Range of 
sizes: isses’ 13 to men's 12. 
Shoes can be stretched either 
across the base end or of ti > 
_ greater — or wid 
$2.00 each. 


F. W. WHITCHER co. 














100,000 
Milbradt 
Ladders 


Now in Use 


Milbradt Rolling 
Step Ladders are be- 
ing used throughout 
the we = 
are real me an 
money savers — 
are noiseless. 
Shipped subject to 
approval and satis- 
faction guaran 
Write for — 

ing Mi 

suiled for ae kind of 
shelving. 


Milbradt Mfg. 
Company 
2410 N. 10th Street 


St. Louis, Mo. 
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BOOT AND SHOE RECORDER 


THE RECORDER CREED: 


Getting More Shoes Sold Right; not only “more” but “right”; sold for the right purpose, to the right 
wearer, in the right fitting, for the right price, at the right profit. This is the great problem of the retail 
shoe merchants. The chief purpose of the ““Boot and Shoe Recorder” is to help solve it; for this is the 
basic problem upon which pre the progress of the entire allied industries relating to shoes and 
leather; their production and distribution 


Annual subscription in United States, $3.50; per copy, 25 cents. Canadian, $5.00. Foreign, $7.50 
Member of the Rom Member of Audit Bureau of Circulations 





Member of Associated Business Papers, Inc. Newspaper Ass'n 


Each issue copyrighted by the Bool and Shoe Recorder Publishing Co. 





Entered at the Post Office, Boston, Mass., as second-class matter 


ISSUED EVERY SATURDAY AT 207 SOUTH STREET, BOSTON, MASS., U.S.A. 











WHERE TO BUY 





BOOTS AND SHOES 


A. B. Shoe Co.. The, Chicago 

Allen-Foster-Bridgeo Co., Inc., Lynn, Mass. pra 

American Sheep Pelt Co., Chicago, IIl 

Arnold, M. N., Shoe Co., No. Abington, Mass. 

Athletic Shoe Co., Chicago 

Bancroft, Walker Co., Haverhill, Mass 

Barry, T. D., Shoe Co., Brockton, Mass 

Bass, Geo. H., & Co., Wilton, Me 

Bates, A. J., Co., Webster, Mass 

Beals-Pratt Shoe Mfg. Co., Milwaukee, Wis. . 

Bluestein Bros., Boston 

Boardman Shoe Co., Boston, Mass 

Brown Shoe Co., St. Louis, Mo 

Chippewa Shoe Mfg. Co., Chippewa Falls, Wis. 

Civilian Shoe Co., Ward Hill, Mass 

Clark Co., James, St. Louis, Mo 

Concord Shoe Co., New York City 

Cotter Shoe Co., Lynn, Mass 

Cushman & Co., W. C., Boston 

Diamond Shoe Co., New York City 

Dodge, Nat. D., Shoe Co., Newburyport, Mass. 

Duane Shoe Co., New York City 

Edwards & Co., J., Philadelphia 

Ellis-Eddy Co., Haverhill, Mass............ 88 

Evans’ Son Co., L. B., Wakefield, Mass 

Ginzberg-Gordon, A. H., Co., Inc., New York 
City 

Grieb Shoe Mfg. Co., Philadelphia 

Harney Shoe Co., P. J., Lynn, Mass 

Harrison, Geo. E., Shoe Co , Chicago 

Holmes, W. T., Co., Philadelphia 

Hoyt, F. M., & Co., Manchester, N. H.......56-£7 

Ideal Vogue Shoe Co., Haverhill, Mass 

Johnson Bros. Shoe Co., Hallowell, Me 

Johnston & Murphy, Newark, N. J 

Kalt-Zimmers Mfg. Co., Milwaukee, Wis 

Keith, Preston B., Shoe Co., Brockton, Mass. . 

Kleine, Henry, & Co., Chicago 

Knipe Bros., Inc., Ward Hill, Mass.......... 

Kreider, A. S., Co., Chicago 

Lane Bros. Co., Boston 

Lilly Co., Henry, New York City 

Lund-Mauldin Shoe Co., St. Louis, Mo 

Lunn & Sweet Shoe Co., Auburn, Me 

Malbon Shoe Co., Haverhill, Mass. 

Marshall, C. S., Co., Brockton, Mass 

Marston & Brooks Co., Hallowell, Me.... 

Mayer, F., Boot & Shoe Co., Milwaukee, Wis. 

McElroy-Sloan Co., St. Louis, Mo.... 

McElwain-Barton Shoe Company, Kansas 
City, Mo .. Front Cover 

Mitchell-Caunt Co., Lynn, Mass............ 5 

Monitor Shoe Co., New York City... . 

Nettleton Co., A. E., Syracuse, N. Y 

Nu Baby Shoe Co., E. Lynn, Mass 

Packard, M. A., Co., Brockton, Mass. . 

Paff Shoe Company, Alexandria, Va 

Parker-Holmes & Co. Boston. . 

Plant Bros & Co., Manchester, N. H 

Powell & Campbell, New York City........ 15 

Racine Shoe Mfg. Co., Racine, Wis. .....3d Cover 


Reece Shoe Co., Columbus, Neb 
Reed, E. P. & Co., Rochester, N. Y. ........- 
Regal Shoe Co., Boston 
Rhein Shoe Co., St. Louis, Mo 

ice & Hutchins, Inc., Boston 
Sinbac, Chicago 
Smith-Briscoe Shoe Co., Lynchburg, Va 
Smith, Wm. Summer, Chicago 
Solo Shoe Co., New York City 
Standard Felt Co., West Alhambra, Cal 
Stetson Shoe Co., The, So. Weymouth, Mass. . 
Stone, K. M., Importing Co., New York City. . 
Stylo Shoe Co., St. Louis, M 
Thompson Bros,, Inc., Brockton, Mass....... 
Timson Bros., Inc., 
Tober-Saifer Shoe Co, St Louis, Mo 
United States Rubber Co., New York City... 
Vinsonhaler Shoe Co., St Louis, Mo 
Whitman & Keith Co., Brockton, Mass 
Whitney-Roth Shoe Co., Cleveland, O 
Williams, Clark Co., Lynn, Mass 
Williams, Hoyt & Co.. Rochester, N Y 
Wingate Shoe Corp., Haverhill, Mass........ 
Worko Mfg. Co., Racine, Wis 


LEATHER AND OTHER MATERIALS 


Agoos, S. L., Tanning Co, Boston 

Baker-Kimball Co., Boston 

Barnet, J.S., & Sons, Inc., Boston. . . 

Beggs & Cobb, Inc., Boston 

Bristol Patent Leather Co., Boston 

Creese & Cook Co., Danversport, Mass 
Farnsworth-Hoyt Co., Boston, Mass........ 
Gallun & Sons, A. F., Milwaukee, Wis 

Hub Gore, Boston and New York 

Hunt-Rankin Leather Co., Boston 

— Co., F. E., Boston 

evor, G., & Co., Inc., Gloversville, N 

Lippincott Co., W. A., Philadelphia, Pa 46 
Peters Mfg. Co., New York City 50-51 
Schmidt, Carl E., & Co., Inc., Detroit, Mich. 


Standard Kid Mfg. Co., Boston 
Standard Oil Cloth Co., Inc., New York City.. 80 
Vaughan, Geo. C., Peabody, Mass 86 


FINDINGS AND SHOE STORE SUPPLIES 


B. H. K. Mfg. Co., New York City 
Berlow, Elias, New York City 
Brown-Durrell Co., New York & Boston 
Dudley & Co., D. T., Haverhill, Mass........ 
Emery & Beers Co., Inc., New York City 
Goodrich, B. F., Rubber Co., Akron, Ohio.... 
Goodyear Tire & Rubber Co., Akron, Ohio... . 
Gordon Mfg. Co., Providence, R. I 

. & B. Sales Co., Worcester, Mass 

aing, Harrar & Chamberlin Co., Philadelphia 
— O. A., Treeing Machine Co., Brockton, 

ass - 

National Shoe Plate Mfg. Co., Cleveland, Ohic 
Standard Mfg. Co., Worcester, 
User Lace & Braid Mfg. Co., Providence, 


U.S. Specialty Mfg. Co., Pittsburg, Kas..... 5 
Whitcher, F. W., Co., Boston 42 


STORE EQUIPMENT 


Bicycle Step Ladder Co., Chicago 

Coburn Trolley Track Co., Holyoke, Mass.... 
Lyons, Hugh, & Co., Lansing, Mich 

Milbradt Mfg. Co., St. Louis, Mo 

Onken, Oscar Co., Cincinnati, i 

Streit, C. F., Mfg. Co., Cincinnati, Ohio 


Published Weekly in the interest of the shoe 
merchant, wholesaler and manufacturer by the 
BOOT AND SHOE RECORDER PUB. CO. 
(Incorporated under Massachusetts Laws) 
CAPITAL $150,000 
OFFICERS OF THE CORPORATION 
CHARLES G. PHILLIPS, President 
EVERIT B. TERHUNE, Treas. and Gen’l Mer. 
GEORGE W.R. HILL, lst Vice-President 
H. WALTER SCOTT, 2d Vice-President 
ARTHUR D. ANDERSON, Secretary 
SWAIN, CARPENTER & NAY, Counsel! 
101 Tremont Street 
ARTHUR D. ANDERSON, Editor 
WALTER C. TAYLOR 
GEORGE E. B. PUTNAM 
E.C GAN 


“HELEN M. HANEY 
Associate Editors 





PUBLISHERS’ NOTICE 


SUBSCRIPTION—The subscription price of the 

Boot and Shoe Recorder is $3.50 a year in 
advance, which includes postage in the United 
States, Cuba, Hawaiian Islands, Philippine 
Islands and Mexico. The price for Canada 
is $5.00 a year, incteing pemeas. 

FOREIGN SUBSCRIPTION—The price to all 
foreign countries except the above is $7.50 
per year, including postage. 

All subscriptions are payable in advance. 

ADVERTISING RATES—Card Advertising 
rates furnished on application. For rates for 
Wants, for Sales, etc., see Want Page. 








MACHINERY, LASTS,¥ MFRS.’ 4, SUPPLIES, 
DRESSINGS, ETC. 


Columbus Polish Mfg.Co., New York City.... 68 
Griffin Mfg. Co., Inc., New York City 16-68 
Radium Dye Co., Inc., Kansas City, Mo 5 
Rogers Fibre Co., Boston 

United Fast Color Eyelet Co., Boston, Mass. . 
United Shoe Machinery Corp., B 

United Shoe Repair ‘Co., B 

Wade & Co., A. R., Haverhill, Mass 


MISCELLANEOUS 


American Sheep Pelt Co, Chicago 

Atlantic Printing Co., Boston 

Boot and Shoe Workers’ Union, Boston 
Brooklyn Purchasing Syndicate, Brooklyn, 


N.Y 
Calderwodd & Preg, Boston 
Credit yay Sag New York City 
Eaton, James Kent, Boston 
Glauberg & Co., New York City 
Globe Mdse Co., Indianapolis, Ind 
Grieco, C., Commercial Art. Chicago 
Harvard Engraving Co., Boston 
Hooper Printing Co., Boston 
Journal Engraving Co., Boston 
Kalter Merc. Co., Max, New York City 
Karrer, Boston.. 
Morrison Hotel, Chicago . 
New York Export Purchasing Corporation, 
New York City 
Tolman Print, Brockton, Mass : 
University Electrotype Foundry, Cambridge, 


Van Praag Co., New York City 
Zoccola Co., Inc., Boston 
ee ee Pear wee 





JUST AS THE KNITTER IS DOING A PATRIOTIC 
DUTY—SO IS THE RETAILER WHO LIMITS THE 
STYLES AND COLORS IN HIS SHOE DEPART- 
MENT TC A FEW NUMBERS. DISTINCTIVE 
ENOUGH TO FILL EVERY DEMAND. 

FOX FOOTERY ENABLES HIM TO DO THIS— 
THE SMARTNESS OF THEIR LINES—THEIR 
EXCELLENT WORKMANSHIP AND THEIR POPU- 
LAR PRICES—MAKE THEM THE FOOTWEAR 
OF THE HOUR. 

FOX OXFORDS WITH SPATS ARE SUITABLE 
FOR WINTER WEAR—FOX PUMPS AND SLIP- 
PERS FILL ALL DRESS-UP AS WELL AS SUM- 
MER REQUIREMENTS OF THE WOMAN WHO 
WANTS STYLE AT A PRICE. 


CHARLES K. FOX, Inc. 
Haverhill - - - Mass. 
Boston: 54 Lincoln Street 


CHICAGO: Great Northern Bldg. 
NEW YORK: Marbridge Bldg. Broadway and 34th St., Room 632 
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Brown Cordovan Bal 


Boarded Calf Top 


IN STOCK AT ONCE & 
DELIVERY 


WELLINGTON LAST 
HEAVY SINGLE SOLE 


Rawle , «2°s s «4 oS 4 
m4 a © ee ae eee 


gs be a PRS Le 
Be Sg ae eg ee 9 cee 


Price $6.50 


‘THE DALTON COMPANY, Inc. 


Makers of Honest Value Shoes 
BROCKTON, MASSACHUSETTS 


‘ CHICAGO: 1415 Great Northern Building NEW YORK: 651 Marbridge Building 
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“Here lie the first soldiers of the Illustrious Republic of the United States 
who fell on French soil for Justice and Liberty, November 3, » tae em 
—iTransi 


From Each Drop of Blood 


shed by Privates Hay, Enright and Gresham 
and all the thousands of Americans who have 
fallen in the fight for freedom, justice and 
humanity, there shall spring a fresh recruit to 
light the torch of freedom and carry it onward. 


Those who light the torch are Liberty Bond 
buyers; 


They are joining the Fighting Fourth 


and buying Liberty Bonds to ensure support for the boys 
on land, on sea and in air who are nobly carrying on, 
as well as that greater army of five million yet to be 


gathered, trained and equipped. 


Will you buy Bonds the way they fight 
—to the very utmost? 

Buy today—at any bank —cash 
Save to B uy or instalments 


and | to-day 
Buy to Keep | buy that 
, liberty bond 




















STANDARD KID MEG. CO. 


Manufacturers of 


Black, Colored and Patent Glazed Kid 
207 South St., Boston, Mass., U. S. A. Factories at Wilmington, Del. 


AGENTS: 
CHARLES A. BRADY, Rochester, N. Y. GEO. A. McGAW, Chicago, Ill. F. W. BAILEY & CO., St. Louis, Mo. 
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Praise the Bridge that Bears You Over 


Never waste time telling what you are going to do. Tell what you have done. Facts 
are better than fancies when measured in terms of feet, profits than prophecies, proofs 
than promises. 


THE CRAWFORD ARCH SUPPORTING SHANK 


What is it? What has it done? What is it doing? 

(1) It is a rigid, unbreakable, unbending bridge of steel. 

(2) It is locked to the insole of the shoe; it never moves or shifts; there is no chance for 
friction; no abrasion of the skin of the foot. 


(3) It preserves the contour, fit and firmness of the shoe, preventing that caving in of 
sole under wear and pressure that destroys the shoe, injures the foot and weakens 
the arches and bony structure. 
(4) It gives a firm support to broken-down and weakened arches, relieves pain and pres- 
sure, and permits the foot to secure that rest and freedom from pain that restore its 
normal conditions. 
These are the facts that trial and test have proven. It is made a part of the shoe’s 
construction and not a shank added to and placed on the insole after it is made. It is not 
an afterthought; it is part and parcel of the completed shoe. 


Why not have your manufacturers equip your shoes with 
THE CRAWFORD ARCH SUPPORTING SHANK 


It will increase your sales. Those who have used it will wear no other shoe. This is a fact 
based on experience. It means Arch comfort without shank contact and skin abrasion. 


RIVET 
LOCKING SHANK TO INSOLE 


United Shoe Machinery Corporation 


BRANCH OFFICES: 


Aubura, Me........ ....87 Main Johnson City, N. Y...... 124 Main 37 Warren 

Brockton, Mass......... 93 Centre Lynn, Mass............ 306 Broad Philadelphia 221 North 13th 
18 South Market Marlboro, Mass 11 Florence Rochester, N. Y 130 Mill 

Cincinnati 708 Broadway Milwaukee.............. 286 Third St. Louis 

Haverhill, 145 Essex New Orleans.......... 216 Chartres 
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Spring and Summer 1919 Samples 


are being shown the trade by our 
salesmen on their respective terri- 
tories and there is an opportunity 
for you to inspect the line. 


The restrictions and suggestions of 
the War Industries Board have been 
followed in the spirit and to the 
letter in working out this season’s 
line. Itis our policy to co-operate 
with the War Industries Board in its 
work to the fullest extent and we 
urge our customers to do likewise. 


If you are not a “THOMPSON” 

customer, a request from you now 
G. M. Bal will insure a call when our represen- 
** Warwick ’”’ tative is in your section. 














Mn UCU 








—_—_ 


‘THOMPSON BROS. IN¢ 
MEN’S FINE SHOEMAKERS 


BROCKTON 
CHICAGO 


NEW YORK BOSTON 
1017 Flatiron Building 207 Essex Street 35 South Dearborn St. 


Address all Communications to Brockton (Campello), Mass. 
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Greater Than Rubber Resiliency 


VERY pair of Firestone Non-Skid Rubber Heels is made of 
pure, live, flexible and pliable rubber. And added to the un- 
usual resiliency of such perfect rubber is the elasticity afforded by the 
air-cushion chamber between the shoe and Firestone Heel. It acts 
on the pneumatic principle and completely absorbs all shock and jar. 


Firestone 


Non-Skid Rubber Heels 


have three non-skid bars across the tread. These are recessed into 
the heel instead of raised on the surface. They form a vacuum 
at every step and cannot fill up with mud. Unlike a raised sur- 
face, they never lose their effectiveness until the shoe is discarded. 
Your customers will appreciate your thoughtfulness in recom- 
mending, this superior heel, and your repair department will find 
them the easiest heels to apply because of the perfect fitting 
concave on the applying surface. 








AVLUATANUGNCUOOLAAAUOUULAYANDOYUNDOOOOUEAMLUOLOEANLOLAGULUOLEOOODAONSOOUOUADOAUOAODGSCLNQONAANONASEONLENUGMADALOSSODUASSAAOSSOSONOTOSOTONUOOTEOTOAO TOOTS GSANNNAOOATATSHMMTTTMATTHMMTNTTNNTTTTNTTNMNNTTT - 


Details and prices on all sizes and colors gladly and promptly furnished. 


FIRESTONE TIRE AND RUBBER COMPANY 
FIRESTONE PARK AKRON, OHIO 
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Lt f ~ WOMENS SPECIALTY FOOTWEAR 
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© POPULAR. PRICES 
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Fall ‘‘Fill-In’° Days 
Are Near—Be Ready 


@ If you are out of “her size’’°—or width 
when a customer calls, you will be sending trade 

* to your competitors. 
@ The merchant who “‘fills-in’’ promptly, 
and maintains a full, well-balanced stock, gets 
the business. 
@ We are prepared to serve you with an 
immense stock of women’s specialty footwear on - 
which we can make immediate deliveries. 


@ Look over your shoe stock now. “Fill- 
in” immediately on the good selling styles on 
which you are low. 


@ Samples by Parcel Post on request. 
@ Terms: 2% 10 days, net 30 days. 


No. 1183—African Brown kid vanip. AH Ginzberg-Gordon Clr 





NO. 20 gray nubuck top. Imitation ° 
straight tip and center perforation. Wom en’s Specialty footwear : 
or maaan tape 141 Duane Street- New York. 
2% to 8, AA to D, $5.65 SPESWE Heke Pee eur 
Bush Terminal Sales Bldg.| 305 
130-132 W. 42d St., New York City Bp wy Oy 


H. S. Kushins in charge Samuel Schonfeld in charge 
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HE costume which is in per- 
fect harmony from top to toe 
is the result of painstaking effort 
on the part of the wearer—the 
real finishing touch is supplied by 


“Onyx” @ Hosiery 


the connecting link between costume and shoe. 


“ONYX” is one of the products which im- 
proves on acquaintance—there are many 
styles covering the entire needs of the family 
circle, all of dependable Quality. 


Emery & Beers Company, nc 


Sole Owners of ‘‘Onyx’’ Hosiery 


BROADWAY AT 24th STREET 
NEW YORK 


PHILADELPHIA OFFICE BOSTON OFFICE CHICAGO OFFICE 
1033 Chestnut Street 31 Bedford Street The Lytton Bldg. 
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READY TO SHIP. NOW 


HOLTERSHOES 





Styse 1/4—Gun Metal Vamp, Gray Nubuck Top, 168—Cordo Calf, 8-inch Welt, Imitation Style 143—All Glazed Kid, 8-inch Welt, 1 3-4 
8-inch Welt, ee 4 inch Cuban Heel, 91 Last. rig go Tip, 1 hee inch Military Heel, 92 Last. oy | Cuban Heel, 31 Last. AA, 41-2 to9; A, 4to 
AA, 4 to 7 1-2: 3 1-2 to 7 1-2; B and C, 3 to 8: to 8; = 8; B, 3 1-2 to 8; vo = 9; B, Cand D, 3 to 9. Net, 30 days........ $5.35 
Dab to7 1-2, Net. 30 days. $5.85 gp 5 aebnipaepiatebetes $6. 


Style 176—Genuine Battleship Gray Kid; a 
wise same as Style 168. Net. 30 Pes 4:00.08 $7.50 





Style 164—All Gteaed mid, 8 1-2 wer ve. 21-8 Styic 165—All Glazed Kid, 8 1-2 inch Turn, 2 1-8 Sis. 1s0—Mahogany Side Calf, 8-inch English 
inch Leather — Heel, 89 Last. 4 to 8; inch Lanse Louis Heel, 89 Last. AA, 4 to 8; Welt, Imitation saat ht Tip, 11-2 inch Military 
A, 3 1-2 to 8; B, C and D, 3 ta 9. Ne ‘30 days. 3 1-2 to 8; B, C and D, 21-2 to 8. Net, 30 days. Heel, 35 Last. A, 3 1-2 to7 1-2; B, Cand D, 3to8. 

$5.75 $5.75 | 5 | peer ROS ti $5.10 







Style 176—Genuine Battleship Gray Kid, 8 1-2 
inch Welt, 2 1-8 inch Leather Louis Heel, 89 Last; 
same sizes and wi jths as Style 164. Net, 30 gous 





“IT BENDS SO Easy ™, 





“IT BENDS SO EASY % 


Style 136—Glased Kid Vamp, Dull Kid Top, 7- Style 171—Brown Novilla Kid, 8-inch Welt, Style 142—Glazed Kid Vamp ey Kid Top, 7- 
inch Flexible Welt “‘Sofshu,” 1 3 inch Common 1 3-4 inch Cuban Heel, 91 Last. AA, 4 inch Flexible Welt bei i re inch Common 
Sense Heel, 33 Last. A, 5to8; B, 5 to 9; C, D, E, 3 1-2 to 8; B, C and D, 2 1-2 to 8. Net, 30 days’ Sense Heel, 20 Last. 4t08;C,D E, 31-3 t0 9. 
BE, 4009. Net, SO GAS... .....cccccccces $4.90 $6.00 MUON I: 28.08 83 5.os-0 5 cde sanicdtncosaed $4.90 


The Holters Company - - Cincinnati 


Prices Subject to Change Without Notice 
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They’ re waiting 
for you! 
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HESE LENOX Shoes 

are in stock. You 
get at once shipment on 
them. 


They are splendidly made 
snappy looking shoes for 
the little folks, with extra 
wear and extra satisfac- 
tion built right into them. 





Children’s Patent Leather Turn Button of Best 
Grade 
1 to 5. No Heel... $1.50 4 to 8, Wedge... .. .$1.75 


Tan Glazed Kid Button, Plain Toe 


7586—4 to 8, Wedge 7587—1 to 5, 
Heal ....cceeees $2.00 No Heel........$1.75 


Feature these 3 W’s Lenox 
good values NOW. The 
prices tell their own story 
—while our reputation is 
back of every pair we sell. 





Get your order in! 


Tan Glazed Kid Pony Cut Lace 

















TTT TTT 


sTITATAVAUAEAALAUAUAAUAALORALAA AAA OOEEUEOEOLUUOOHUHNUUNtNte 


TED 8. .G Buscisccsatcapecsescxegnincanel $2.50 
TIGT— B36 COLL. ....seccececeerecececererers 2.90 
TP GENE OP Bovccs cdnnntsescccccassepocecs 
8£89—Made on the new Dix Last, Low Heel. 214 
WD Paccrccccccccesssccsccsoscccceses 4.25 
e ° Tan Side Pony Cut Lace 
= IMD GW Drinicccasssecceccsscocccccess $2.50 
= TIGA— BYS COLL. ....eeececeeeecevececeseeees 2.90 ; 
Weimer, Wright and 2 ieee re | 
a.  ——e- 
W I * ( = 5 to $2.25 llKto 2........ i 
a In ompany => ft) eee 50 6 Dix Last. 3.50 t 
SST UUUUUUUNUQUUOUUOUUEOUOOOUEOOGOOUUEUUOOUEEOGGUEEOUOEEAAA 


PHILADELPHIA 


Distributing House, 35 S. Second Street 
Factory, 12 to 70 E. Allen Street 
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In Stock for Immediate Delivery 





Style 755. 
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| 

Brown Side Leather | 
i 

13-8 Military Heel Flexible McKay i 
Widths, B, C and D Price, $4.50 | 
Orders shipped the day received | 


A.M. CREIGHTON, Lynn, Mass. 














a —_ 
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ACTUALLY WASHABLE 


REAL CHROME TANNED 


THE WHITEST WHITE | 


LEVOR GRAIN KID 


MADE OF CABRETTA SHINS 


I REMAINS WHITE ~~ 
ASK YOUR NEIGHBORS 


(Cm Gt AYO) Fo Of © a (er 


MANUFACTURERS 


GLOVERSVILLE, N.Y. 
NEW YORK: 88-90 GOLD ST. 


ST. LOUIS: LEATHER EXCHANGE BLDG. BOSTON: I45 SOUTH ST. 
JOHNSON, STEPHENS & PATTON LEATHER CO. THE G.LEVOR COMPANY 








: 
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Buyers’ Easy Reference Directory 


SUSEGUEUCOCGOGHORECRU CCR ECCECCCCROROUHRGRCCRRRGRGRROCCORRCCRRGREGUECCRRORE 


MALBON MEN ARE OUT 


With Novelties in Women’s Turn Oxfords, 
Pumps and Colonials. Long line of attrac- 
tive styles. Be sure to see them. Our pat- 
ent leather and kid models will interest you. 


Write or Wire for Salesman to Call 


MALBON SHOE CO., Inc. 


HAVERHILL, MASS. 
Boston Office - - - - - 117 Lincoln Street 


CRDRORUGGGGRRRGURURERRRRRRRRCUGEORRORCRRRGRORRORE 
PILI 


S cassnsnennessdensscsnnessscnsnsenssnsscnssnstsbcatestessaneennieleiiaehiol 


LOCOOOCORCCOROROHCOOOOCOOCOGOROROCCSORORORGRORORODOORORORCRORERRREREROREEELS 


We Have For Immediate Delivery 


Subject to previous call 


OVERGAITER 


8, 9 and 10 Button 
In Black and Certain Shades 
ALSO A SPECIAL LINE OF 
FELT BOUDOIR SLIPPERS 


AT INTERESTING PRICES 
Write Us Your Requirements 


souk Harrar & Chamberlin 


43 N. Third Street Philadelphia 


FELT AND 
CLOTH 


SECRERERERGRECERRCCRRCRRGORRRRRGRRRRRERGRRGRRROES 








PUCHOCHOGOUGOOGCOUUGGOUGOROOUQOCOCORGEROUDOQROROEOR 


SURCUUCUOEGEOUUCGHUGEOCOCGCRORCGRECORRCRERORRRERRERS 





Original 
Chippewa 
Shoes - 


Snappy Lasts 


Black and Chocolate 
In Stock 


Case Lots. All Sizes 
ann8- se oak sole, 





ORDER A CASE TODAY 


CHIPPEWA SHOE MFG. C 


CHIPPEWA 


oodyear Welt $4.75 © ; 


e FALLS, WIS. 


SUCCCCREECSEEE TY: 























ELIAS BERLOW 


New York Selling Agent 
Tweedie ‘‘Hylo” Boot Tops 


110 Duane St. 
ew Yor! 





OUR WEEKLY SPECIAL 


No. 935—Hav. Brown Kid Vamp, Brown Corkscrew 
Cloth Top, Im. Wing Tip, Scroll Perforation, 13-8 
Cuban Heel. B,C and D (as illustrated)...... $3.50 

No. 934—As above, only 17-8 Leather Louis ns eel, 


and D 
A. C. Lawrence Gray Side Vamp, Gray Cork- 


screw Cloth Top, 17-8 Leather Louis Heel, Alum. 
Plate. and D 3.50 
No. ES ees 936, only 13-8 Cuban Heel. ; Cc 
Le ET OT eee re EP Bere 3.50. 
Orders for case lots on each or any width 








143 Duane St., NEW YORK 
Factory: Brooklyn, N. Y. 





SOOCOHOOOONCGOOCOCOSCRECEDORCOCORCRREEDORcEROsceReeceReeenececeeccecesees. 


We can put you in touch with the 
big European Buyers of Leather 
and Shoe Supplies. It will pay 
you to investigate this busi- 
ness and the information and 
service which we can render you 








Address BOOT AND SHOE RECORDER 
207 SOUTH STREET, BOSTON, MASS. 


PTT 





Look Over the Business World 


and you will see that the successful business men 
have protected themselves against adversity due to 
the destructive element of fire. They have covered 
themselves against all possible business loss in this 


‘way. A fire insurance policy, with this Company 


back sof it, can be made a big asset to you. Our 
plan makes — a 25 per cent saving on insur- 
ance costs. Investigate. 


Fitchburg Mutual Fire Insurance Co. 
FITCHBURG, MASS. 


The city of 141 diversified industries, 
99% of which are locally owned 








The p quality shoe laces for every 
requireme At all jobbers. Always 
specify “‘Nufashond 
Samples upon Yequest. 
The Narrow Fabric Co., Reading, Pa. 














BOOT AND SHOE RECORDER Oct. 12, 1918 








ng Se OS ore 
tieartes 533-7 


WHATEVER YOUR SHOE REPAIRING 
REQUIREMENTS MAY BE 


WE HAVE THE MACHINE 








The illustrations above show but a few of the big range of ma- 
chines which we supply for shoe repairing. . 


They are all illustrated and described in a very handsome cata- 
logue which we are glad-to mail free to anybody who writes for it. 


They cover every requirement from a simple cleaning shaft up 
to the most elaborate and complete outfit. 


We help our customers make a success of their business. Our 
machines always carry with them a service that is considered 
by many of our customers among their most valuable assets. 


We have customers everywhere, and we are not ashamed to 
have you ask any of them about us or our machines. 


Write us today for a catalog. 


UNITED SHOE REPAIRING MACHINE CO. 


4 ALBANY STREET, BOSTON, MASS. 
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Buyers’ Easy Reference Directory 





A FALL WINNER 


In Stock 


Steel Gray Ca'f, Full Foxed, 
Castor Gray Nubuck Top, Sim- 
ulated Tip. with Center Per- 
foration, 13-8 Military Heel, 
Goodyear Welt. 


AA to D, 2% to 8 
$5.75 ° 


122-124 Duane St., New York City 


Sowell Campbell. —_ 


— MARTINIQUE 


eS & 33d | Liberty Bonds 


w York 


D Entrance e . i 
Re wet Subway a Build Ships, 


udson Tu 


On? RocesSinmaie Se. Ships Carry Soldiers, 


Beas reais 3 4 Equally Convenient for 


ae” Go the Limit 


Rates $2 Per Day and Up. 
W. T. HOLMES CO. 


A SPECIALTY 
15 No. 4th St. Philadelphia 





<n, Radium > 
reopucts = Spot Remover 


REGISTERED 


Cleans and removes all dirt and grease from : 
leather or fabric without injury to cloth, color 
or leather. : 





The Radium Dye Company, Inc. 
KANSAS CITY, MO. 





I 












The 
House of 





155 Pleasant Rooms, 
with Private Bath 
$3.00 PER DAY 
The Martinique Res- 
turants are well known 
for good food and rea- 

sonable prices. 





600 Rooms 
OTTTITITITIIIITITITTT TLL! 


SHEEPSKIN WOOL MOCCASINS 











010 SHIOE CO. 


a a aha atin 


After You Have Bought | 
Your Share of 
LIBERTY BONDS 
Then 


BUY SOME MORE 





Sizes 3 to 8; 6 to 12 


Terms; 2 percent 
receipt of goods 


No. 200 _ 
All sizes. $9.75 per doz. Prompt Deliveries 


AMERICAN SHEEP PELT CO. °° Blue Istand Avenue 


TO THE JOBBING TRADE 





ITT 
TUTTE ed 














Standard 
fine felt 
ree 


SRE pei eT og 


, Samples 
submitted upon 
request. Ask 
bred ame OF- be-01e) 


fanda rd Felt Company 


West Alhambra Californt 
New York, Chicago, San Francisco 










Bancroft Welker many 














TAN BROWNE LEATHER) 
{ BOOTS woSHOES | 


TAN ‘VICI Pale 


POSITIVELY 
(Eonar Sat | 
PLENDE esnorr 
MARE THE Se 
SAME T E RETAINING > 
Colas a IL lemeley Vener 
GRIFFIN MFG. CO. 
aeawoRK vu. usa 


LOTION CREAM in light tan and dark 
brown, black — white. Sof 

and cleans high grade tan and brown and 
black leather tee 


ts and shoes. 


for puttees, too. 3 oz. (25-cent size) $20.00 
gross, $1.75 per dozen. 
each, $3.00 
90 cents, ha 
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SPEER RS OTE 
Sa 








SOFTENS THE LEATHER 
AFTER THE RAIN 
GRIFFIN MFG.,CO 


69 MURRAY 3.,CO 
NEW YORK, a 

















Half pint 30 cents 
a dozen. Pint 50 cents, quart 
f gallon $1.70 and gallon $3.25. 


GLACE KID CREAM in black, light 
and dark gray, brown, cham e, iv 
and white. Cleans, colors an polishes 

lazed kid leathers. This cream is to the 
leather what cold cream is to the skin. 
3 oz. (25-cent size) $20.00 gross, $1.75 
dozen. Ask your jobber. If he can’t sup- 
ply you, we will. Samples free on request. 


GRIFFIN 


CLEANERS 
DRESSINGS 


Presmnkthee Shoes 


Of course they are Seasonable, 
Salable and Profitable—and—they 
are sure to please your customers 


Oct. 12, 191 


WHITE KIDINE, a thorough white 


cleaner for white kid and calf shoes, white 


gloves and belts. Leaves leather soft and 
pliable, and is not inflammable. Supplied 
in phe sizes. Small (15-cent size) 


gross, $1.15 per dozen; large (25-cen! 


ae S21. 60 per un, $1. 85 per dozen. 


For CONVERTING 
TAN VICI KID 
by TAN Box caur ff ’ 
al ind. 
° Tan & Russet Leather i 
eM «6A YET BLACK § 


BSLV rTs 
ih 7, 
AS WS KS ea Ke 





| I] Contains octteng in-}| 
i)  jurious to the 
} Leather, andis If 
| °@pled for Harness i 


| Setchels, etc. 
j eee 
| CRIFFIN MANES. Co. 


69 nee Sr. NY. 


RAPID BLACK DYE. It will dye all 
smooth surface leathers a jet black, and 
will not rub off. It leaves no odor. 

“— tert agross $1. +e a doz 


30c. each 5: 00 “* 
quart.... 90c. 
gallon.... 1.70 

a 








Oe 
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At the very 


entrance to the 
Wholesale District 







THE NOVELTY 
SHOE BUILDING DEARBORN ST. 






~ CHICAGO 
WHOLE SALE 
SHOE DISTRICT 


eee 


MARKET ST. 




















































QUINCY ST 









































































STATE 





ST. 






















































= 7 
"ie 
ei = 





Leet eats 
- 


& 
~< 
(a oe 


tes 


IH! 
7A (SF 


Ch. as Gas 


























“UNCONDITIONAL SURRENDER ONLY---BUY LIBERTY BONDS” 





We Cordially Invite the En- 
tire Shoe Trade to Visit Us 






Now settled in our new home! Just 
across the street of our former loca- 
tion, our beautiful new headquarters 
has the “WELCOME” sign over its 
whole front, inviting both local and 
visiting trade to come in. 


Over 20,000 square feet of floor 
space—all loaded up with fresh new 
stock of the latest novelties and 
staples in women’s shoes. 


















The Novelty Shoe Co. now pre- 
sents one of the most complete “IN 
STOCK” Departments in the coun- 


try. 
Come in to see us. 


‘““ THE FASTEST GROWING SHOE 
HOUSE IN THE MIDDLE WEST” 


The Novelty Shoe Co. 


Novelty Shoe Bldg. 


CHICAGO 










































She Demands 
Fast Color Eyelets 


Long experience has taught 
American women the value 
of Diamond Brand Fast 
Color Eyelets. They know 
that they retain their color 


—that they never wear 
“brassy,” and on account 
of their strength keep the 
shoe shapely all the time. 


Of course it pays to push lace 
shoes. You can sell them easier 
because of their perfect fit— you 
don’t have to spend your time 
and money on adjustments and 
repairs. Present-day short skirts 
make lace shoes more necessary 
now than ever before. 


United Fast Color Eyelet Co. 


Boston, Mass. 


















































 - 
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A NEW IDEA 


BEAUTY Combining UTILITY 


lft 


THE SEASON’S 
SENSATION 


Ask Your Dealer For It 


PROTECT 
MY LADY’S 
FOOT 


ee 


NOTE THE WHITE 
WATERPROOF MIDDLE SOLE } 


A Waterproof One-half Middle Sole on a McKay Shoe 
EITHER LEATHER or LOXSOL for the Outer Sole 


pie accec-btbemeee SSR coe eee 


for the Middle Sole, because it 
is Firm, Flexible, Waterproof 
and Does Not Spread. 


H. E. LOCKE & CO., INC. 


99 CHAUNCY STREET BOSTON, MASS. 
CINCINNATI ST. LOUIS MILWAUKEE PHILADELPHIA 
NEW YORK — ST. PAUL ROCHESTER 


= 
: 
; 
: 


ST 
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RI CE & HUTCHINS 


“The Shoe that’s Standardized” 


| ieee toleapeminn that can possibly make 


a shoe attractive to the consumer and 
the dealer has been thought of and incor- 
porated in Standardized All America Shoes. 


Distributing Houses: 


The Rice & Hutchins The Rice & Hutchins The Rice & Hutchins 
New York Company Chicago Company St. Louis Shoe Company 
The Rice & Hutchins The Rice & Hutchins The Atlas Shoe Company 
Baltimore Company Cleveland Company Hoston, Mass. 


The Rice & Hutchins The _ lice, é Hutchins Joseph I. Meany & Co., 
Atlanta Company Ci pany Inc., Phildelphia, Pa. 





Rice & Hutchins, Inc. 


20 High Street, Boston, U.S.A. 

















